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Oil Men Fight ‘Smith Again Heads. 


Tariff Cut In 


Venezuela Pact 


Pennsylvania Probe 


HARRISBURG, Pa., Aug. 16. 


|\—Governor Earle has approved | 


N.P.N. News Bureau | the bill, passed last week by the 


WASHINGTON, Aug. 16. 


gress, to secure a tax on fuel 
oil produced at refineries in this 


country, to lessen its competi-| 


tion with coal, fell across the 
hearing here Aug. 15 on the 
proposed reciprocal trade agree- 
ment with Venezuela. 
Appearing at the hearing, be- 
fore the Committee for Reci- 
procity Information, were con- 
gressmen from two coal produc- 
ing states and representatives 
of coal associations, as well as 


representatives of several oil 
associations, to protest lowering 
the excise tariff on crude and 
fuel oil imported from Venezu-| 
ela. Since 1932 there has been) 
a tax of 21 cents a barrel on! 
both products imported. 


One of the Congressmen was 
J. Harold Flannery of Penn- 
Sylvania, author of the pro- 
posal to tax domestic fuel oil 
introduced in the House at the 
last session of Congress. Be- 
Sides introducing the bill, Flan- 
nery went to the White House 
to try to get President Roose- 
velt to endorse the measure to 
“equalize” competition between 
coal and oil. 


— special session of the Pennsyl- 
The shadow of another effort, | 


at the coming session of Con-| 


vania legislature, to set up a 
new oil investigating commis- 
jsion. The governor signed the 
measure before he left Aug. 13 
for an airplane tour of South 
| America but his action was not 
announced until today. 


| The act calls for appointment 
of a five-man commission to 
|make the investigation with an 
appropriation of $20,000, a sim- 
ilar oil probe was invalidated by 
the courts earlier this year due 
to a flaw in drafting of the leg- 
islation. 


| The governor was given power 


'to name three members of the 
commission and he has reap- 
pointed from the old commission 
Judge Ralph H. Smith, Pitts- 
burgh; William H. Godfrey, Ger- 
|mantown, Independent oil job- 
ber; and William H. McComb, 
Rouseville oil producer. Judge 


|\Smith was again named chair- 


| 
| 


man. 


The president pro tem of the 
senate and the speaker of the 
house of the legislature are to 
name one member each. Legis- 
lative members of the old com- 
mission were Senator Edward 
J. Thompson, Phillipsburg, and 
Rep. Michael Chervenak, Por- 


| tage. 


At the hearing here Flannery | 


and Representative 
Randolph of West Virginia 
urged that oil not be put into 
a treaty, the provisions of 
Which with regard to taxes or 
other matters could not be 
changed by Congress until the 
treaty had run its course. The 
lowering of the tariff on fuel 
oil imported from Venezuela 
by this agreement would make 
it difficult to get Congress to 
levy a tax on the domestic prod- 
uct to help the coal industry. 


Leave It To Congress 


Let oil have Congressional ac- 
tion, don’t put it into a treaty 
that has to run its course and 
can’t be changed by Congress, 
Was the theme of Congress- 
man Flannery before the State 
Department agency at the hear- 
ing. “Anthracite has no benefits 
from treaties,” said Flannery. 

Representative Randolph 
urged the Committee for Reci- 

(Continued on page 11) 
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Jennings | 


Refinery At Houston 
To Use Mexican Oil 


N. P.N. News Bureau 

NEW YORK, Aug. 16.—East- 
ern States Petroleum Co. has 
arranged to purchase more 
than 2,000,000 barrels of Mexi- 
can crude and will bring it into 
this country for use at its Hous- 
ton refinery along with domes- 
tic crude, according to reports 
here. The Mexican oil is said 
to be a light crude from unex- 
propriated fields. 

Refined products will move 
both domestically and in for- 
eign trade channels, it is un- 
derstood. Price and other con- 
ditions of the purchase could 
not be learned. 

At present, there is an excise 
tax of 21 cents a barrel on 
| crude imported into the U. S. 


By Telegraph 


New Judge May Try 


. Madison Oil Cases 


N. P.N. News Bureau 
CLEVELAND, Aug. 15.—Fed- 
eral Judge Patrick T. Stone may 
be through with the Madison oil 
cases. 

Reports are that Judge Stone 
does not wish to interrupt his 
regular docket again for anoth- 
er long, drawn-out oil trial; he 
may ask that another judge be 
designated to retry the 18 de- 
fendants, convicted last January 
in the tank car case, to whom 
he granted new trials on July 
19. 

Ten days ago, at the govern- 
ment’s request, Judge Stone set 
Sept. 26 for retrial of these de- 
fendants—but that doesn’t nec- 
essarily mean the retrial will 
start on that date. 

Pending in the appellate court 


| June 


| from 


are the appeals of 17 other de-| 


fendants who were denied new 
trials. Twenty-seven “errors” 
are alleged, including exclusion 
of evidence about the NIRA oil 


code era. Undoubtedly, the Mad- 
ison court would be called upon 
to rule again on these identical 
points in the retrials. 

Aside from any reluctance on 
the court’s part to pass on these 
points while they are pending 
in appellate courts, the defend- 
ants would have good grounds 
for asking a continuance until 
these points are settled. 

Trial of the 16 defendants in 
the jobber-contract case, who 
did not plead nolo contendere on 
2, was put off until after 
the retrials are completed. With 
these defendants expressing de- 
termination to “fight to the last 
ditch,” this trial might well drag 
on for weeks, taking more time 
Judge Stone’s regular 
docket. 

So, if Judge Stone asks to be 
relieved of the retrials, he may 
well go the whole route and ask 
another judge also be desig- 

(Continued on page 11) 





Tank Wagon Price Advance 
Collapses In Middle West 





N. P.N. News Bureat!, petitive conditions as they were. 


CLEVELAND 
forts to 
gasoline market 
western states 


, Aug. 15. — Ef- 


in mid- 


have 


eight 


raise the tank wagon jts 


Shell Petroleum Co. dropped 
prices the following day 


(Aug. 10) and other major com- 


collapsed panies followed shortly there- 


and prices have trickled back to | after. 


their former levels. 


Even before the Standard of| 


Indiana announced Aug. 
it had no intention of advancing 
its prices, cracks had begun to 
appear in the new price struc- 
ture. 

Wadhams Oil Co. (Socony- 
Vacuum subsidiary) waited un- 
til August 5 to follow the 0.3- 
cent advance announced by Shell 
Petroleum Co. three days before. 
Wadhams dropped back again 
on August 6. . 

Some jobbers in depressed- 
price areas like some sections of 
Michigan stated flatly that they 
believed the advance unjustified 
at this time. Other jobbers 
stated they would not go up un- 
til the Indiana Standard did. 

But the death blow to hopes of 
refiners and marketers, who 
wished to see higher tank wagon 
prices, came when the Standard 
said it would not advance and 
added that it did not believe such 
action was warranted with com- 


9 that! 


Jobbers’ Reaction 


A sampling check-up of job- 
bers’ reaction to the price ad- 
vance was made by NATIONAL 
PETROLEUM News, sending out 
letters to some 75 outstanding 
jobbers in the mid-western area. 





Readers will be interested 
in N.P.N. Editor Platt’s edi- 
torial on Page 14 comment- 
ing on collapse of the mid- 
western tank wagon price ad- 
vance, 





Of the fifteen replies received, 
ten said they had advanced their 
prices (with several adding that 
all other jobbers in their area 
had also advanced) and five said 
they had not advanced. The 
chief reason given for not ad- 
vancing was that they were 
“waiting to see what the Indiana 
Standard will do.” 

In the post mortems following 
collapse of the price advance 
late last week, some refiners 





10 


NATIONAL PETROLEUM NEWS, WEDNESDAY, AUGUST 17, 1938 








Said that theit checsups had ds Three Companies Hold Off 


bers had failed to advance their | 


tank wagon prices even though | 
their suppliers had done so as 
regard company operations. 

Other refiners said that they | 
had found most of the large job- | 
bers and many of the smaller! 
ones had advanced their prices. 


The question was raised as to the New York area entered into | 


how promptly the jobbers gen-| 
erally had heard of the price 
advances. It was also suggested | 
that perhaps some jobbers, in| 
view of the fact that it was not | 
the Standard leading the ad- 
vance, had delayed too long in 
making up their minds so that 
the prices came tumbling down) 
again before they had reached a| 
cecision to “try it anyway.” 

A new obstacle in the way of| 
any general price advance at 
this time was also pointed out. 
It is the fact that “nearly every- 
ene who wants to can now ob- 
tain leaded gasoline.’ Now- 
adays in many sections there 
are marketers advertising and 
selling “genuine Ethyl gaso- 
line” at prices several cents be- 
low prevailing prices on brand- 
ed regular gasolines. 

The ability of price-selling sta- 
tions to obtain leaded gasolines 
has been blamed, before this, for 
softness in many retail markets 
which in turn have weighted 
down the tank wagon price. 
And now, with collapse of the 


mid-western tank wagon ad- 
vance, effect of this factor in 


present-day markets is 


more evident. 


even 


Indiana Standard Profits 
Are Lower In '38 


,erators Council, 
| organization 


Under New 


York Price Law 





N. P.N. News Bureau |that participation by all com- 


NEW YORK, Aug. 16. — The 
posting of minimum 
prices for branded gasoline in 


its third week today, with three 
companies still holding off. 

The three companies which 
still have not signified their in- 
tention of operating under New 
York’s Feld-Crawford Fair Trade 
Act are American Oil Co., 
(Standard of Indiana _ subsidi- 
ary), Sinclair Refining Co., and 
Gulf Oil Corp. 

Whether these companies held 
off placing their operations un- 
der the law pending a test of its 


applicability to gasoline could|prosecutions. The committee al-|dealers by registered mai 
It was stated,|so is studying the problem of | «j 


not be learned. 
however, that the “matter was 


still in the hands of the legal |cial consumers—under contract! products and in ord 
There had been jor otherwise. 


department”. 
some talk here that the broad 
provisions of the law would not 


specifically cover gasoline be- 


cause it is sold in bulk, and not 
in a trademarked or sealed con- 
tainer. 

Socony-Vacuum Oil Co. led 
the way, announcing Aug. 2 that 
it would begin the next day to 
specify minimum retail prices 
for its branded gasolines in the 
New York area. 

Sun Oil Co. on Aug. 15 an- 
nounced it would specify a min- 
imum retail price of 17.5 cents 


|ineluding tax for “Blue Sunoco.” 


Nat Handelman, secretary of 
Garage and Gasoline Station Op- 
who said his 
embraces’ dealer 
groups throughout greater New 


| York and surrounding area, de- 


'clared that it will be impossible 


N. P. N. News Bureau 

CHICAGO, Aug. 15.—Stand- 
ard Oil Co. of Indiana reported 
today that its consolidated net 
profits were $17,749,092.89 for the 
first six months of 1938, equal | 
to $1.16 a share for the half year 
on 15,272,359 shares outstanding 
on June 30. 

This compares with net earn- 
ings for the first half of 1937 
amounting to  $27,904,211.17, 
equal to $1.83 a share on the 
15,235,323 shares outstanding on 
June 30, 1937. 


Time Extended On 6.6 
N.P.N. News Bureau 
WASHINGTON, Aug. 15. 

Complainants in the case at- 
tacking the 6.6-pound estimated 
weight, used by the railroads 
in determining freight charges 
on gasoline shipments, have 
obtained a 10-day extension un- 
til Aug. 29 to file exceptions to 
Examiner Disque’s recommen.- 
dation that the Interstate Com- 
merce Commission dismiss their 
complaint. 


to enforce provisions of the Act 
until all companies supplying a 


branded gasoline have invoked | 


minimum prices. 

He said it would be unfair to 
bring ection against a dealer 
selling gasoline at a price below 


'the minimum specified by his 


supplying company, when the 
dealer was merely meeting the 
competition of branded gasoline 
for which no minimum had been 
specified. 

Events late in the week indi- 


’ } S j . | 
cated that Handelman’s remarks seamed all of the gasoline re-| 
'were rather prophetic of what \tailers in the metropolitan area 


was to happen in the retail mar- 
ket in New York City. 


|panies was merely a matter of 


retail|time, according to Handelman. 


|They have gone ahead with the 
‘appointment of a co-ordinating 
committee, composed of one rep- 
resentative of each local dealer 
association in the greater New 
York area to work out details of 
policing minimum prices posted 
‘under the Feld-Crawford Act. 
‘Dealers, he added, “are not go- 
ling to holler ‘cop’ without a 
| program.” 

The work of the committee 
iwill be divided into’ three 
|branches, he continued, the peri- 
\odical inspection of compliance, 


investigation of complaints and 


| discounts allowed to commer- 


| Charles J. Bensky, counsel for 
\the Petroleum Dealer Chamber 
,of Commerce, said last week 
‘that dealers plan a court test to 
enforce minimum prices. in 
|Brooklyn and Queens as soon as 
‘sufficient evidence can be ob- 
tained against any dealer of a 
‘company which has _ specified 
‘minimum prices for its branded 
gasoline under the Act. 

| The test, Bensky stated, is to 
‘find out definitely if gasoline 
comes under the provisions of 
the act. If amendments to the 
law are found to be necessary, 
|he added, the dealers wish to co- 
operate with the supplying com- 
ipanies to that end. 

Bensky and Handelman stated 
‘that dealers will continuue to 
‘push for passage of the bill now 
|before the city council. The bill 
\would license dealers and regu- 
jlate the size of price signs, pre- 


|vent rebates, allowances, premi- 
‘ums and lotteries in connection 
with the sale of gasoline. 


‘Don't Be Discouraged,’ 


} 


Kimmel Urges 


NEW YORK, Aug. 13.—Just 


‘of New York are not in line with 


———_. 
panies had entered into cop. 
tracts specifying minimum 


prices, then dealers would be 
violating the law if they sojq at 
a price below that posted on the 
pump. 

Even with most of the major 
companies operating under the 
state fair trade law, the situa. 
tion cannot be cleaned up over. 
night, he added, pleading that a 
reasonable time be given so that 
all dealers can acquaint them. 
selves with the law and its pro. 
visions. 





Gilmore Oil Co. Warns 
Against Price Cuts 


By Teleagraph 

N.P.N. News Bureay 

LOS ANGELES, Aug. 16. 
Gilmore Oil Co. has notified its 
iil that 
n order for our company to re. 
| tain the publie confidence in our 
er for our 
dealers to make the money to 
which they are entitled un ler 
our marketing policy, we have 
availed ourselves of the provi- 
sions of the fair trade act and 
have established the following 
|prices at which our 
'must be sold by you.” Prices 
for respective areas were listed, 








gasoline 


“Please see that these prices 
are strictly maintained until a 
| different price is established by 


us,” the Gilmore letter added. 


Wider Use of New York 
Price Law Sought 








N. P.N. News Bureau 

NEW YORK, Aug. 15. A 
resolution will be presented to 
dealers at a meeting of The 
Empire State Gasoline Retail- 
ers Association meeting at the 
| Croydon Hotel, New York City, 
| Sept. 12 proposing that they 
urge suppliers to put all their 
operations in the state under 
the Feld-Crawford Fair Trade 
Law, it was learned here. 

At present, posting of mini- 
mum prices for branded gaso 
line under the act has been re 
stricted to New York, Queens, 
Kings, Bronx and _ Nassau 
| counties. 





R.P.D.A. Files Suit 
| LOS ANGELES, Aug. 16. — 


Some |Minimum retail prices specified | Retail Petroleum Dealers Asst. 


dealers who are selling branded |fF branded gasolines of major today filed complaint and was 
gasoline on which a minimum |©OMpanies invoking the Feld-' granted a temporary restraining 
of 17.5 cents for regular grades |Craw ford Act is no reason for order against W. E. Walgrem, 


has been set were reported to be |dealers to be alarmed, according | Los Angeles service statio! 


meeting competition of dealers 

selling a branded product on 
which no minimum has been 
specified—at prices reported to 
be 1 and 1.5 cents under the 


minimum in their contracts. 
Dealers and representatives of 
‘dealer associations feel certain 


ito Louis Kimmel, business man- 
‘ager of Gasoline Merchants of 
|Brooklyn and Queens. 

Kimmel predicted that before 


long everyone would be “in| 
line.” He said his organization 


was going to preach to all deal- 
ers that, if their supplying com- 





1 Op 
‘erator, charging violation of the 
unfair practices act by allegedly 
‘selling an advertising service 
book worth $10 in trade for SI 
which, it was contended, was 
actually below cost. Hearing 0” 
a show cause order was set [oF 
August 26. 
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New Judge May ' Try 
Madison Oil Cases 


(Continued from page 9) | virtually all judges named in 
nated to try the jobber-contract ; recent years, the appointment 
case. was political in nature. 

It would be a laugh on the| “Following the verdict of 
justice department if Federal | guilty in the Madison oil trials 
Judge Geiger at Milwaukee was | there was a barrage of criticism 
designated to try what’s left of from columnists and news com- 
the Madison oil cases. |mentators. Attorney - General 

Judge Geiger aroused the ire |Cummings said at the time that 
of Attorney General Cummings | Most of these accounts were 
some months ago by dismissing | based on misconceptions. He re- 
a federal grand jury investigat- | Plied specifically to an attack 





made on the department by! producing more oil to achieve 
Arthur Krock, columnist for the, the same income, with a lower 
New York Times. | price of crude per barrel. 
“Some officials in the Justice | Imports of oil from Venezu- 
Department are now inclined to! ela affect the Pennsylvania dis- 
blame this barrage of criticism) trict refiners because they must 
for Judge Stone’s recent action.| sell the products from 80 per 
He waited six months to pass’ cent of their barrel of crude in 
judgment on the convicted de-| competition with products from 
fendants, they pointed out, and) lower priced crudes and these 
during that time the criticism, products are already selling at 
of the Government’s action at a loss, M. C. Mallon of Wash- 
Madison was almost unceasing.| ington, representing the Penn- 
Incidentally one of the critics sylvania Grade Crude Oil Assn., 
was the President’s son, Elliott) told the committee at the hear- 
Roosevelt, who charged in the) ing. 
course of a broadcast that the | 
prosecutions were unfair to the} 
oil companies and harmful to 
business in general.” 


Refiners Margin 81 Cents 


Data was presented showing 
that, for the year ending May 








ing automobile financing when | 
he found that it was being used | 
as a “club” to a lever to pry a 
consent decree out of the com-, 
panies facing indictment. | 

Cummings talked of impeach- | 
ment proceedings against Gei-| 
ger. But nothing came of it— | 
except that the grand jury pro- | 
ceeding was switched to another | 
district where an indictment was 
dutifully returned. And now re- 


(Continued from page 9) | 
procity Information to “strike” 
petroleum from the list of com- 
| modities that might come in for 
| decreases of the excise tax. He 


ts hat some of the de- : é ; - 
«tle Phcon me satiate a| Said he believed that, if action 
j | were to be taken on the oil 


consent decree. — : | duty, it should be increased to 
Further indications that jus-| the maximum permitted by 
tice department officials were| jaw. He said also that the way 
‘hopping mad” at Judge Stone’s | should be left clear for further 
action on July 19 was seen in| Congressional action on oil. 

an article published Aug. 11 in| «phe egal industry is in a 
the St. Louis Post-Dispatch, ap-| pitiable state and must now 
parently based on an interview | meet the competition of domes- 
with Thurman W. Arnold, as-/ tic fuel oil, which would be in- 
sistant attorney general in| creased with foreign fuel oil 
charge of the anti-trust division. | coming in free or at lower rate 

Arnold’s view, according to| of duty”, said Randolph. He 
the Post-Dispatch article, is that) said that, under the present 
if the Madison court’s dismissal | tariff rate, imported oil had dis- 
of the 11 defendants is allowed | placed 1,000,000 tons of coal a 
to stand, it may well mean that month during 1937. 
while corporations may be con-| John B. Scott, representing 
victed under the anti-trust laws, | several coal bodies, said that 
individuals may not; and that 
these statutes will have been 
largely emasculated. 

The article said that the de-| 
partment was preparing an “ap- 
peal” to the circuit court. This 
tends to confirm reports that) 
government attorneys will seek | 
a mandamus against Judge 
Stone, if he doesn’t rescind his 
dismissal order. 


fuel oil 13,000,000 tons of its 
market annually and that of 
that 5,000,000 tons had been 
lost to foreign oil. 

Additional data as to the ef- 
fect on the oil industry of this 
country of the lowering of the 
tariff duty on imported Vene- 
zuelan oil was presented at the 
hearing here by representatives 
| of some of the important oil as- 
| sociations. 
| That the California oil com- 

panies would gain in larger 
markets along the east coast 


Selected Madison Court 


Speaking of the ultimate con- 
viction of only 17 defendants at 
Madison (there were 82 indicted 


Venezuela Hearing Brings 
Hint of New Fuel Oil Tax 


the coal industry had lost to’ 


28, using an average value of 
$2.34 per barrel for Pennsyl- 
vania Grade crude, plus an av- 
| erage pipeline charge of 21.87 
cents, the margin to the refin- 


ers using this crude was 81 
cents a barrel, equivalent to 


| about 1.9 cents a gallon. This 
must include the cost of refin- 
ing and all other costs after 
delivery of the crude and prof- 
it—but there are no profits at 
that figure, it was stated. 

The situation today is even 
worse for these refiners, Mal- 
lon stated. 


“Gasoline, fuel oil and kero- 
sine from Pennsylvania grade 
crude are sold at prices ordi- 
narily less than the cost of 
crude at the refinery, plus cost 
of refining,” Mallon told the 
committee. “These products 
which constitute approximately 
79 per .cent of the barrel of 
crude are necessarily sold 
within the area of production 


to the extent that imports of 
oil were eliminated, was stated 
before the state department 
agency by E. B. Reeser of Tul- 
sa, president of Barnsdall Refin-| 
ing Corp., who appeared for the| 
Oi] Producers Agency of Cali-| 
fornia, which had already filed’ 
a brief protesting lowering the) 
tariff. 


California “Desperate” 


As indicating 
“desperate” position of the 
California industry, Reeser 
said that crude oil had sold| 
there for 35 cents a barrel at! 
the well. He explained later that) 
this was crude from the Santa) 
Maria field, low grade oil tak-| 
ing a price posting of 40 cents, of the crude, for prices will not 
and up. | permit of wider distribution. 

The big oil companies now) Prices are determined by com- 
are holding down their imports| panies using cheaper crudes, 
of petroleum, Russell B. Brown! either domestic or foreign.” 
of Washington, general counsel} The decline in recent years 
of the Independent Petroleum! in refinery prices for bright 
Assn. of America, told the com- | stocks and neutral oils of Penn- 
mittee. If the tariff were cut,| sylvania refiners had resulted 
he said, the oil companies would) jin a serious situation for these 
feel that they had the govern-| refiners and it was imperative 
ment’s “blessing” to increase} that the rest of their products 
their imports and they would pay their way as much a§ pos- 
start bringing in more foreign’ sible since these lubricating oil 
oil. fractions were no longer able 

More oil brought in would to “keep the refiner out of the 
mean lower prices in this coun- red on his operations unless 
| try, he stated, and with that) he receives something more 
would come an excessive pro-| nearly approaching cost of pro- 
duction, the oil companies, with duction on all his products,” 
many of their charges fixed,| the committee was told. 


the present) 





originally), the Post-Dispatch | 
article said: |Average Return for Products 

“What makes this empty vic- 
tory especially ironic is the fact 
that the locale for the trials was 
chosen with such care. Madi-| 


of Pennsylvania Grade Crude Oil, Based on Low of Platt’s Oil- 


gram for 12 Months Ending May 28, 1938, and the Average Low of the Oilgram for June 17, 1938 
(From the brief of the Pennsylvania Grade Crude Oil Assn. submitted before the Committee 


for Reciprocity Information) 








Average 12 mos. pA 38 
§ is Yield ending 5/28/38 ilgram_ 
i is the home of the La Fol- Products of Crude Per Cent No. Gals. Price Value Price Value 
— and Progressivism and) Gasoline (390 E.P.)........... a5 14.70 5.449¢ $ 8010 5.3125¢ $ .7809 
udge Ston was OT RS Pe errr aa 17 7.14 5.289 3776 9.125 “ GOs 
New De 1 ‘ ae er ee Caw GN RUPE OW. occ savcaee 23.86 10.02 4.536 .4545 3.625 3632 
“ew Deal Judge. He was ap-| Lubricating Oil - ae pote 
pointed by President Roosevelt; Bright Stock .............. 14.4 6.05 18.565 1.1232 13.333 8066 
i : 4 I TS a aos ic Su is al RS 6.2 2.6 9.90 517: 3.125 341 
in June of 1933 on the recom-|wax ......2..2.22222IIIIII 154 65 14.621 "0950 12116 ‘0788 
Mendation of Senator F. Ryan) Shortage .................45. 2.00 84 0.000 0.000 Pee 
‘Duffy of Wisconsin. As with! fotals .............c0eee0: 100.00 “42.00 8.021¢ $3.3687 6.516¢ $2.7367 
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It Costs 4.8 Cents a Gallon 
To Run a Station In Detroit 


DETROIT, Aug. 15.—The cost 
of operating a service station in 
Detroit is 4.8 cents per gallon, 
and in Wayne county, exclusive 
of Detroit, the cost is 4.6 cents 
per gallon. 

These basic figures were re- 
vealed today to a NATIONAL PE- 
TROLEUM NEWS representative as 
the spearhead of a new cost sur- 
vey, just completed by Prof. H. 
F. Taggart, of the accounting 
department at the University of 
Michigan, which will be used in 
a renewed attempt to legally en- 
force the Michigan fair trade 
law. 

The survey, sponsored by the 
Retail Gasoline Dealers Assn. of 
Michigan, is a second effort in 
this direction, the first having 
crumbled June 10 when Re- 
corder’s Judge Donald Van 
Zile frowned on its incomple¢te- 
ness and “inadequacy.” He 
pointed out at that time that 
the figures presented on the 
costs of 118 stations did not 
“constitute such an ‘established 
cost survey’ as can be used to 
prove the fact that defendants 
sold below cost.” 


In the new survey, replies 


were segregated into two 
groups, Detroit and Wayne 


county. Questionnaires were dis- 
tributed to 1879 gasoline stations 
in Detroit and 576 stations in 
Wayne county. 

In Detroit, 409 stations re- 
turned their survey blanks 
properly filled out. These rep- 
resented a total of 3,187,534 gal- 
lons of gasoline sold at re- 
tail during May, 1938, the month 
in which the survey was con- 
ducted. The average gallonage 
in the Detroit stations was 7793 
gallons per station. 

In the county, exclusive of De- 
troit, 80 stations returned their 
blanks completely filled out. 
These stations represented 683,- 
921 gallons of gasoline sold at 
retail during May, for an aver- 
age per station in the county 
of 8549 gallons, or 756 gallons 
more per month for the county 
station. 


Costs Are Compared 


Rankin P. Peck, secretary of 
the dealers association, who is 
the prime mover in the dealers’ 
irrepressible efforts to enforce 
the state fair trade law, said 
that Prof. Taggart is making 
additional comparisons from the 
survey which will be used in 
prosecuting future cases involv- 
ing violation of the “below cost” 
section of the law. It understood 
that one breakdown of the sur- 
vey will show that, of the total 





stations reporting, the upper 
quarter from the standpoint of 
gallonage volume will show an 
operating cost of 3.7 cents per 
gallon, or approximately one 
cent lower cost than the average 
for all the stations. 

Local dealers in Detroit and 
the county this week are being 
sent a brief report of the re- 
sults of the survey, together 
with a ballot on which they are 
asked to vote their approval or 
disapproval of the operating cost 
arrived at in the survey. When 
these ballots are returned to as- 
sociation headquarters, this 
group plans to renew its en- 
forcement efforts where it left 
off when the first cost survey 
was thrown out of court. 

When questioned as to the pos- 
sible “inadequacy” of the pres- 
ent cost survey (489 stations re- 
porting out of a possible 2455), 


pe ger for the dealers’ asso- | 


| 
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According to Prof. Taggart, 


ciation expressed great confi-|the costs included wages for 


|dence in the ability of the cur-| 


owners or lessees of stati: 


o 


ns 
‘rent report to stand in court be-| computed at the rate of 40 cents 
| cause of the “remarkable simi- per hour. Also included in the 
larity” of individual dealers’ | costs, in case any land, build. 
| costs. |ings or equipment were owned 
| The need for a cost survey in by the owner or lessee of the sta. 
prosecuting violators of the fair tion, was interest on the cost of 
trade law is shown in Section 8 SUch assets at the rate of 5 per 
(Act 282), which reads: |cent per year. 
| “Where a particular trade or, These items of cost were in. 
‘industry, in which the person, cluded to secure a basis of com. 
complained against is engaged,| parison between stations oper. 
‘has an established cost survey ated by hired employes and 
for the locality and vicinity in those operated by the owners 
which the ‘offense is committed, and between leased stations and 
such cost survey shall be deemed owned stations, Taggart pointed 


competent evidence to be used 
in proving the cost to such per- 
son.” 


All Costs Included 


The cost per gallon as given 
in the results are weighted aver- 
age costs, and include all of the 
items generally understood as 
constituting the “overhead ex- 
pense” of a merchant, such as 
wages, supplies, rent, taxes, in- 
surance, heat, light repairs, de- 
preciation, and other costs of do- 
ing business. 
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N.P.N. Checkup Saved Tank 


| 


For Jobber 














CHICAGO, Aug. 15. — A checkup of only two of its 
five bulk plants, using N. P. N. Bulk Plant Inspection Forms, 
already has saved an independent jobbing company in the 
middlewest many times the cost of an entire year’s supply 
of the inspection series as now published in booklet form. 


Officials of the company 


became interested in the in- 


spection plan when it first appeared in NATIONAL PETROLEUM 
NEws. Five copies of the magazine were obtained and the in- 
spection forms cut out and sent to each of the bulk plant 


operators. 


When the 


form was filled out 


and returned from one 


of the bulk plants it was learned for the first time at the 
home office that one of the kerosine storage tanks will have 
to be raised and new supports put under it right away. Oth- 


erwise the tank is likely to ne 
next spring. 
At the other bulk plant 


ed an entire new bottom before 


the most important revelation 


was the fact that one of the pumps is in need of certain re- 
pairs, which if allowed to go much longer, is likely to re- 
sult in the complete loss of that piece of equipment. 

Several minor repairs and changes also were brought 


to the attention of the home 
will be certain to get proper 


“We operate our company with a small force,” 


the company’s 


office in such a way that they 
attention. 
one of 


officials explained. “For example, the man 


who has the equipment under his wing also has about 90 


other tasks. Now 
inspection forms and he can 


we can turn over 


to him these filled-in 
look after the maintenance of 


our plants with little actual loss of time from other jobs.” 


The bulk plant operators 


apparently thought well of the 


idea of making the inspections. Each of the filled-in forms 


that have been returned to th 


e home office was accompanied 


by a letter in which the operator went into more detail with 
reference to some of the points he checked on the form. 


|of cash or merchandise and iy 


out in a report on his sui\ 
Drawings by owners in the form 


n- 
terest actually paid on indebted. 
ness were excluded from the 
computations, as were the sales 
tax and the cost of gasoline. 
According to Peck, dealers 
throughout the county are more 
than casually interested in the 
potentialities of this survey, 


Dealer Margins Vanish 
In Pittsburgh War 


PITTSBURGH, Aug. 16. 
The retail price war here 1 
had reached the stage 
some dealer’s margins 
close to the vanishing point. 

From a level of 20 cents, in- 
cluding 5 cents in taxes, s 


iV 
y 


wh 


V- 
| eral weeks ago, dealer’s prices 
/on branded regular gasolines 
have tumbled, until now re- 
ports were heard of postings 
a fraction under 15 cents. Pre- 
| vailing tank wagon prices to 
| divided dealers were still un 
| changed at 15 cents, including 
| tax; undivided dealers were 
0.5-cent better off. 

New impetus to the price 
| war, which has been spreading 
for some days, was given late 
last week when the Dauphin 
County (Harrisburg) Court 
' granted a restraining order to 


| Firestone Tire & Rubber C 


0, 


_against the Pennsylvania price- 


posting law. 

The tire company, which op- 
erates accessory stores at which 
gasoline is sold, contended that 


| it was losing business because 


in compliance with the law it 
could not give discounts 10 
truckers. Two similar restrain 
ing orders have been granted, 
pending final decision on the 
law’s validity. 

Some dealers apparently took 
the position that if the price 
posting law couldn’t be counted 
on to protect them against 
other dealers who were 
secret discounts off their poste 
prices, then they might as we! 
drag the whole thing out in the 
open and meet this competition 


givin 


— 259 


‘ with open price cuts. 
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Three Easy-to-Use Tools 


For Cutting Marketing Costs 


N.P.N. Now Offers These Three Tools In A 
TRIAL PACKAGE - - ONLY $3 - - postpaid. 


Use these tools to check the operating efficiency of— 


—Your Service Stations (whether leased or owner operated 
—Your Bulk Plants and Trucks 


—Your Costs in Dollars 


These “tools” consist of 3 NPN booklets that will 
put your finger on any weak spots in equipment 
operation and management of your marketing busi- 


ness. They will enable you to make greater profits. 
Briefly, these booklets are: 


1. NPN booklet on MINIMUM STANDARDS FOR PROFITS 





This is a compilation of operating costs of Bulk 
Plants, Trucks and Service Stations, from the books 
of many marketing companies both large and small. 
Lay these costs alongside your own figures and see 


how your costs compare with those of your average 
competitor. 24 pages of facts and instructions on 
how to use. 












2. NPN booklet for INSPECTING SERVICE STATIONS 


222 questions in this form take you to every piece 
of equipment and to every working part of that 
equipment and crook and cranny of the station as 
well. These questions tell you just what to look 
for to see what shape the equipment is in and 


whether or not it is performing efficiently. No mat- 
ter how good a station is, if you honestly and al- 
ertly seek the answer to each one of these 222 ques- 
tions you undoubtedly will find places to improve 
at YOUR PROFIT. 18 pages. 


3. NPN booklet for INSPECTING BULK PLANTS & TRUCKS 


189 questions about bulk plants and 108 on trucks 
will make the inspection by you or your manager, 
thorough and complete. 24 pages. 

Not a point worth while will be overlooked. These 


forms are simple and easy. You do not need to be 
an engineer or accountant to operate them effec- 
tively. 





For your convenience we offer these “efficiency 
tools” in a special trial paekage consisting of— 





25 Service Station Booklets 
5 Bulk Plant and Truck Booklets 


2 Minimum Standards for Profits 


SPECIAL Trink OMGP. . ccc cccccccc: $3.00 for above 


I a A OE 


“Efficiency Inspections” on these NPN forms 
should be made on all plants and equipment once 
a month—at least once every three months. 


For greater profits—try an “efficiency package” 
of these tools on your own business. They are sim- 
ple to use, and they are cheap. You may have 
leaks in your business that are costing you many, 
many times the $3 for a “trial package” of these 
inspection forms. 


| NATIONAL PETROLEUM NEWS 
505 Penton Blidg., Cleveland, Ohio 


SEND 








| 
| 
TODAY . 
| 


Yes—-send me your “Trial Package” of 3 Easy-to-Use Tools for 
Cutting Marketing costs. Enclosed is check for $3. 
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Cannot Change Habii of Years 
And Follow New Market Leaders 


By WARREN C. PLATT, Editor 


Just why djd the recent advances in the tank wagon prices 
in Standard .of Indiana territory fail? 

Cannot some 70° to 80‘ of the gasoline gallonage— 
which is the Standard’s competition—make an advance stick, 
even though a “minority’’ does stay down by only .3-cent a 
gallon? 

Or is there so firm a belief that the Standard is ‘the mar- 
ket maker’, even though it only has a little over 20% of the 
gallonage, that its competitors refuse to be convinced that 
they can govern their own destiny and have a price policy of 
their own? 

Or was the Standard right when it said, in refusing to fol- 
low the advance, that there was too much competitive chaos, 
too much price cutting by dealers and competitors, to warrant 
an advance at this time? 

Or did an important part of the 70°: to 80° of Standard 
competition just fail to advance its price, but sat and waited 
to see what would happen? 

These are interesting and important questions. It would 
be most helpful to the industry if all the facts pertaining to 
this last effort to advance prices in the Middle West could be 
collected and analyzed. But that would be hard to do, especial- 
ly to get the facts as to the exact state of mind of the Stand- 
ard’s competition when it first heard of the Shell's advancing 
the price. 

Those facts probably would show that the average oil man 
is firmly convinced that he cannot go against the Standard, 
especially in a price advance, though seemingly a few thou- 
sand of them will not refuse to go under the Standard's prices; 


although, of course, it is always the “other fellow’ who does it 
first. 


a we 
— ————_— 


During the Madison trial, a Standard of Indiana Official 
testified that his company’s share of the total gasoline gallon. 
age in its territory had dwindled from 29.9 per cent in 1930 ty 
21.2 per cent in 1936. 


We do not pretend to any knowledge of the science —ig jt 
is a science—that our friends the economists practice, but ; 
only seems something like common sense that, if 70° or go 
of the people in an industry are convinced that prices shoulq 
go up and they move them up, that those prices should stick. 

We hear a lot at times about how the major oil com. 
panies should not pay any attention to price-cutting when jt 
only represents a small minority—would that mean 20° —of 
the business, but should hold to their higher prices and ‘wear 
the price cutter out.” If there is anything to that theory then 
certainly one would think that the 70% or 80° who pre. 
sumably raised the tank wagon prices the other day, should 
have continued to ignore the Standard of Indiana and heid to 
their new prices. 

Eventually, if they were right, it would seem that they 
would have shamed the Standard into following them, if the 
did not convince the Standard of the necessity for better pric 
Incidentally, as the price advance flopped, the Standa 


qiis 


nounced its earnings for the second quarter as being 40°. off 
from the previous year. Evidently the Standard cou!d have 
used the money too. 

However, there seems to be considerable doubt as to 
whether all the Standard’s competition made any effort to 
raise the tank wagon price. The companies who made the ad« 
vance distribute, roughly, half their gasoline through j 'S. 
These major companies, according to report, raised prices at 
their own bulk plants but of course did not have any control 


over the prices of their jobbers on whose behalf also the ad- 
vance was made. Reports are that most of the jobb for 
some companies made the advance but other compa) re- 
port that few of their jobbers followed the action of the major 
refiners. Some jobbers say that they were waiting for the 
Standard to make a move. 


It may send us all to jail to say it but, as this is stil! sup- 
posed to be a free country operating under fair construction 
of its laws, we will take a chance in saying that, if ever a 
price advance was warranted by the costs, this last one was. 
On the present cost of crude oil, the tank car price shou!d be 
higher and certainly the jobber’s margin on the published 
prices should be the amount of the minimum guarantee made 


by refiners in their protection clauses, and that margin could 
better be wider. 


Present tank wagon and tank car prices, based on the pub- 
lished price for crude, are working directly and harmiully 
against the jobbers’ interest, not only in squeezing him but in 


shutting up and even killing the small Independent refiner. 
And even the major oil companies’ own financial statements 
for this year, as just told for the Standard of Indiana, show 
earnings smaller than they should be. 


But in the face of this need and justification, from a cost 
standpoint, the tank wagon advance failed. Why? 

Undoubtedly, many jobbers did not go up with the Shell or 
their sources of supply, but waited on the Standard to move. 


And there can be no question but that competitive condi- 
tions in the retail business are very bad, perhaps as bad as they 
ever have been. Individual retailers only know how to cut 
prices, not how to raise them. 


The whole affair, including the Standard’s reason for not 
going up with the others, only points the more strongly to the 
new conditions in the oil industry, to the helplessness of the 
large number of individual competitive units who are distrib- 
uting gasoline at retail,*as well as the large number of units 
distributing it at wholesale. 


How can the industry expect the man on “this corner’ to 
originate the idea that he should raise his prices and then to 
decide to raise them and do so, while the man on the “other 
corner” stays down? 


When the man on “this corner” is the great Standard Oil 
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Company that has had the reputation for a half century of 
peing a price leader strong enough to make prices stick—and 
it has led prices up and down all these years and seen com- 
petitors follow—then it is easy to understand how ‘“‘the man on 
this corner” can change markets over wide areas. 

In the case of this last tank wagon advance, we actually 
had a much stronger and composite man on “this corner” who 
controlled far more gallonage than the Standard, yet the in- 
dustry as a whole gave little heed to “that man’s”’ convictions 
that the prices should be raised. 

Also the reason why this last advance effort failed, to 
carry our point a bit further, was that “that man” on “this 
corner’, one of several thousand, was an Independent oil job- 
ber, selling a major company brand but entirely free to make 
his own prices. He looked across the street and saw not only 
the Standard Oil Co. but his brother jobber and, as it devel- 
oped, in many cases, he did not have the courage to raise his 
prices until ‘‘the other man’”’ raised. 

In the retailing of gasoline, the oil industry, starting in 
the summer of 1935, turned some 200,000 individual gasoline 


merchants loose from all direction and control, free to make 
their own prices without hindrance or even advice. This “free- 
ing’ of dealers was hailed as a great event by many but now 
it begins to appear to be similar to a government turning loose 
a trained army of 200,000 but taking from them all their of- 
ficers, both commissioned and non-commissioned, not even 


leaving them a single corporal. What could one expect such 
a big body of men to do, except to get in each other’s way 
and do a thousand and one foolish and unwise things? 

They are free, yes, but free to do what? Fight among 
themselves for the public’s business. 

Effort has been made to organize these dealers into self- 
governing groups, but history shows that few American busi- 
ness men, big or little, join associations. Besides any associa- 
tion of retailers to be effective and to do what should be done, 
would probably be violating the law every hour of the day, 
because what these dealers need is to be gotten into line on 
sound merchandising practices and that me 
price’, which our anti-trust laws say is taboo. 

When the Standard of Indiana declined to advance its 
tank wagon price and blamed the chaotic competitive condi- 
tions, it was looking at this army of retailers who, right with- 
hot of President Seubert’s office window in Chicago, 
are selling regular Ethyl leaded gasoline at 5 cents under Mr. 
Seubert’s well known premium gasoline. 

What is the dealer on “this corner” going to do with a 
3-cent advance in cost to him if he does not know what the 
street” is going to do? 

Put yourself in his place and figure it out. 

aybe you are the jcbber who waited to see what the 
Standard and your brother jobber “across the street” were 
going to do a week ago? 

Maybe you are the small Independent refiner selling in the 
open tank car market, at a loss, while waiting for the “other 
low’ —your brother refiner—to raise his price, or perhaps 

hese “other fellows” referred to above, to raise their 
es out over the marketing territory. 

The oil industry has been brought up on the theory that 
the Standard companies are the “leaders” and that, when they 
say markets have to go up; they go up and that when they say 
they must go down, down they go. The industry may quarrel 
With the Standards as to the wisdom of these movements but 
never with their power of “leadership.” 

Today this “leadership” would appear to be more psycho- 
logical than actual. Also a bit one-sided perhaps. Nearly 
300,000 units, including all the Standards, are in a battle for 
the consumer’s business and each unit is making its own price. 
Each admits he cannot raise his price, but each can lower it to 
“meet the other fellow’s price”, or whatever is the reason for 
cutting prices. 

The result of all this battling since the introduction of the 
Dealer Marketing Plan has been steadily declining prices. As 
they decline the industry turns to the Standards and demands 
that they be raised. When the Standards say they cannot raise 
that seems to settle the matter in everybody's mind, no matter 
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how many new Sir Galahads rush to the front and hoist their 
banners with the much-wanted new prices on them, and no 
matter how overwhelming in numbers and gallonage the 
armies of these Sir Galahads could be. 

One can only wish—but, maybe it is an illegal one—that 
the new Sir Galahads who undertook to lead the marketers 
into a more profitable period, could have appreciated the think- 
ing habits of the industry of all these years to follow “leader- 
ship’; that they could have realized it might take the indus: 
try a little while to recognize them as new “leaders” and then 


to get up courage and confidence enough to folllow. 


We say we think it unfortu 


nate that this great experiment 


in raising tank wagon prices was permitted to flop so early, 


but, of course, it was not our 
these new “leaders” may have 
tempt to get prices up nearer to 


gallonage nor our money that 
been losing in their noble at- 
a profitable level; and we think 


the attempt was both noble and legal. 


The chief reason we view with some favor the fair trade 
price fixing laws by which the brand owner can specify his 


price, is that it will permit the 
price leaders for the 200,000 re 
Otherwise the 
no needed price advances excep 


oil marketers. 


major oil companies to act as 
tailers and all the rest of the 
industry probably need expect 
al 
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t after the dealers have under- 


gone the most severe and grueling punishment. 


3ut even then, the indust 
just the Standard Oil companie 
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oil conditions necessitate highe 
courage to act on such facts. 
We would like to see plent 


ry will have to recognize not 
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s as “leaders” but each and all 
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f the other larger companies, plus being able to realize when 


‘Yr prices and then having the 


y of discussion in the industry 


as’ to why this last advance failed and then we would like to 


see another effort made, 
some an illegal thought for th 
holy and legal it is 


but then that may be considered by 


e oil industry, no matter how 


for wheat and corn and cotton and coal and 


silver, yes, and Wisconsin cheese. 











Marketer Leads His Community 
In ‘Sales Mean Jobs’ Campaign 


N. P. N. News Bureau 
CLEVELAND, Aug. 15.—The 


double-barreled effect upon the 
customers and on the employes. 


“Sales Mean Jobs” campaign The station attendants have 
has hit White Plains, N. ¥., with used these buttons to clinch 


a vengeance, which is another 
way of saying that Mayflower 
Stations, Inc., is letting the pub- 
lic know it is co-operating in this 
nation-wide drive to improve 
business and aid employment. 
There is no mistaking the fact 
that the Mayflower organization 
is behind this business-boosting 
movement. The Mayflower panel 
truck carried a large banner on 
each side, indicating that May- 
flower Stations, Inc., was tak- 
ing part in the campaign. 
Every Mayflower station, of 
which there are 42 in Westches- 
ter county, N. Y., and southern 
Connecticut, displayed window 
streamers and placards with a 
replica of the crusade seal and 
the words, “We are co-operat- 
ing.” Every one of the 240 serv- 
ice station employes is wearing 
one of the crusade buttons. 
According to Parker Perry, 
vice president of the company, | 
these buttons have produced a | 


many a difficult sale, according 
to Perry. 
In Community Campaign 


An another feature of its co- 
operation in the “Sales Mean 


Jobs” campaign, Glenn L. Werly, 


president of Mayflower Stations, 
Inc., was chairman and master 
of ceremonies at the initial gath- 
ering to launch the national 
“Sales Mean Jobs” campaign in 
White Plains. 

More than 600 local business 
men and their employes attended 
a meeting which was held in a 


|large school auditorium. At that 


time, Werly pledged the coop: 
eration of his organization. 
Perry pointed out that it has 
been difficult to put a finger on 
any sales directly attributable 
to the campaign. “However,” 
he said, “we are reasonably sure 
that the pressure we have put 
behind this campaign within our 
organization has resulted in 
clarifying the thoughts of many 


‘of our employes and has put 
‘them in a position to solicit sales 


more vigorously than they might 
have without this stimulus.” 
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Production Play in Illinois Fields is Speeded U; 








‘ | Centralia, or Tate pool, discov- | for production of Some conse 
Low Drilling Cost, Lack of Proration | ered this year by The Texas Reged nape vo ae but 
og ege It is seven miles east of song a a sc ne 

And Market Accessibility Are Reasons |tratia and, like the Beecher City | grct, 


pool, it produces from the Ben-| opular With Operators 
oe wee a | cist sand which, in the discovery | vine ane ni a 
By LAWRENCE E. SMITH | 1500 and 1600 feet deep and com-! well, was found at 1752 feet. The | The Illinois play is Pt pular 
N.P.N. News Bureau pletion costs average around) first well was good for 700 bar-| with producers for several 
TULSA, Aug. 13.—Illinois pro- | $7500-$8000 per well. They make rels. The Texas Co. owns a/sons. It is shallow, compared 
anna a little less oil in June! from 50 to 300 barrels daily in-| large bleck of leases around the to what Mid-Continent ope! 

y + __ | itial production of 37-38 gravity, well and, with a market for the are accustomed to workin: 
than in May, the U. S. Bureau oi)” Ojd fields of this general oil in its subsidiary Indian Refin-| There are no restrictions on 
of Mines reports, but that trend) area, producing from similar ing Co. plant at Lawrenceville,| production in the form oi 
is not expected to continue.' type sands, have made upwards| it is expected to carry on a ration laws. Such pipelin )- 
Rather, an increase is looked of 4000 barrels per acre. 'steady drilling campaign. The rations as shave been impos i in 
for. Development continues at}; Another important field now, first well was drilled to the deep- | the Centralia field are quit 

x “OF : » ©" under development is the Lake er McClosky pay and showed eral compared to the alloy 
rapid pate — a few days ago ; 
there were 264 operations, in- 
cluding wells drilling, shut 
downs and new active locations. e a e ° ~ 
This is the peak to date of the New Oil Fields in Illinois 
second Illinois boom which 
started early in 1937. The first 
boom was 30 odd years ago. 


pro- 


L1D- 


Dies 





June daily average production 
was 45,400 barrels daily, 1000 
barrels under the May figure. 
Between 11,000 and 12,000 bar- 
rels of this is from old fields. 
Current reports indicate an out- 
put today of at least 10,000 bar- 
rels more than the June figure. 

The “play” now is for shallow 
sand production along the west 
rim of what is known in geolo- 
gists’ parlance as the Illinois 
Basin, an area in the central, 
southern part of the state which 
for many years was thought un- 
favorable for oil and gas produc- 
tion. It was on the floor of the 
basin that the Pure Oil Co. start- 
ed the Illinois revival last year 
by finding production in the Mc- 
Closky “sand”—an oolitic lime 
pay. Not many companies en- 
gaged in this development, chief- 
ly because Pure had most of the 
leases. 

Discoveries at Centralia, at 
Beecher City, in Fayette county, 
in Marion and Jefferson coun- 
ties, have warmed up the pres- 

“ent campaign in great style. 
There are numerous independ- 
ent companies and individuals 
in the area besides such big com- 
panies as Ohio Oil, Carter Oil, 
Gulf @il, Shell Petroleum, Sun 
Oil, The Texas Co. and Amerada 
Petroleum. Bidding for acreage 
has been keen and those who are 
trying to come in now are find- 
ing prices on leases reasonably 
close to production out of line 
with expected returns. 








May Be Real Pool 
Carter Oil Co.’s field at Beech- 
er City, Fayette county, is one 


Sketch map of southern Illinois showing location of fields discovered in 1937 
and 1938 in the Illinois Basin and on the west flank of basin. Fields are not 


of the prize finds of the new Illi- drawn to scale. Those in Clay, Richland and Wayne ne on igs Ba be 
nois campaign. Possibility of fields in Lawrence county, are marked “M indicating production is se 
: re ‘ “ McClosky lime. Fields marked “B” in Fayette, Marion and Jefferson counties 
its development into a pool up- are a new development producing from the Benoist sand. Older fields in Clin- 
ward of 12 miles long and one to ton county marked “C” produce from Carlyle sand 

two miles wide are seen by some 














observers. Wells are between 























— 





NATIONAL PETROLEUM NEWS, WEDNESDAY, AUGUST 17, 1938 


17 








given wells of much greater! 
depth and cost in Kansas, Okla-| 
homa and Texas. There is, as 
yet, no production tax. 


Refiners who market in the 
territory east of the Mississippi| 
River and who have been run-| 
ning Mid-Continent oil cannot,} 
of course, disregard the saving 
in pipeline tariffs. The rate 
from Centralia to Cleveland, for 
example, is 31.5 cents trunk line, 
cpposed to 55 cents from the 
Mid-Continent. Comparable sav- 
ings are made in movement of 
the oil to refineries in other 
areas and a _ greater saving 
would be made to the Chicago 
district if production develops 
to the point where supply would 
be available for that district. In 
gravity, the Illinois oil is com- 
parable to the average Mid-Con- 
tinent pipeline stream now 
reaching refiners. 

The shallow sand production 
on the west side of the basin) 
promises to increase to the point 
where additional pipeline capac- 
ity will be needed. There is con- 
gestion now at Centralia and the 
Owensboro Corp. (Standard Oil 
Co. of Ohio) has installed a 15- 
car loading rack to take crude to 
a station on the Illinois Pipe 
Line Co., thus getting around) 
the clogged field system. 


} 


Pipelines Contemplated 


The Texas Co. is completing 
a nine-mile stretch of four-inch 
line from its Lake Centralia field 
to the Sandoval station of the 
Illinois Pipe Line, north of Cen-| 
tralia and the Oklahoma Pipe 
Line Co. is entering the area! 
with a short five-inch line from 
the Beecher City pool to the 
Brownstown station of the IIli- 
nois Pipe Line Co.’s main trunk 
line, just east of Vandalia. 


The Texas Co. is credited with | 
having tentative plans to lay a 
line direct from the Centralia 
area to Lawrenceville, around 
65 miles, but this presumably is 
dependent upon the volume of 
production that will be devel-| 
oped. 

Three small skimming plants 
have been built at Centralia. 
Another is to be built at St. 
Elmo. Thus far not enough pro- 
duction has been found in fields 
other than the Centraha pool to 
afford supply to new refineries, 
but developments now in prog-| 
ress may change this. 





Michigan Crude Output 


CLEVELAND, Aug. 13.—| 
Daily crude oil runs from all! 
Michigan fields totaled 48,928 
barrels in July, it is reported 
by the Oil and Gas Assn. of 
Michigan. This production came 
from 1941 wells. These figures 
show a decline since the first of 
the year from 51,389 barrels re- 
ported in December, 1937, from | 
1777 wells. | 


New Fields 


75% Of Sohio’s Oil 


Furnish 





N. P.N. News Bureau 
CLEVELAND, Aug. 15.— 
Only a few years ago, Standard 
Oil Co. of Ohio engaged only in 
refining and marketing and 
was dependent upon the Mid- 
Continent producing field for its 
crude supply. As the new pro- 
ducing fields in Michigan, Illi- 
nois and Kentucky have been 
developed, the company has re- 
shaped its operations until to- 
day it has its pipeline system in 
these states and is even en- 


|gaged in producing operations, 


as yet in a small way. 


This change is emphasized by 
the company’s announcement 


of a Supply and Transportation, 


department, after a year’s con- 
struction program of building 
a pipeline system which _in- 
volves both crude supply and 


the distribution of refined prod-| 
1 stributi efined proc | gan fields. 


ucts. 


| 
The Ohio Standard has drop-' 
| ped its Mid-Continent purchases 
| this year to only one-fourth of 


its total crude requirements. 
This compares with approxi- 
mately 60 per cent in 1937, ac- 
cording to the company’s an- 
nual report. 

Total crude run at refineries 
in 1937 was 14,824,935 barrels, 
at the rate of 40,600 barrels per 
day. 

Producing fields of Michigan, 
Illinois, and Kentucky are sup- 


| plying three-fourths of Sohio’s 


crude requirements in 1938 by 
means of gathering lines, trunk 
pipelines, and tankers in which 
the company has an interest or 
controls. Only the Kentucky 
fields’ production is shipped by 
tank car. 

Although Illinois supplied 
only 3.6 per cent of Sohio’s 
crude last year as compared 
with Michigan’s 27.7 per cent, 
present withdrawals in Illinois 
are about equal to Michigan, 
with percentages of both states 


higher than last year’s Michi-| 


gan figure. 
Repressuring Wells 


Production interests of Sohio 
so far are largely confined to 
the Kentucky fields, although 
the production department 
keeps in close touch with de- 
velopments in all areas where 
the company is purchasing. 

In 1937 the company acquired 


‘some 20,000 acres of oil and 


gas leases in Kentucky, of 
which about 4300 acres were 
already proven and producing. 
Repressuring was undertaken 
with such satisfactory results 


that 25 per cent of the total in- 
vestment was returned in the 
first nine months of operation, 
according to the annual report. 


The new transportation de- 
partment embraces the distribu- 
tion, traffic, pipeline and pur- 
chasing departments. Sidney A. 
Swensrud, assistant to Presi- 
dent Holliday, heads the new 
department. Swensrud is assist- 
ed by Samuel H. Elliott, pur- 
chasing agent, who still retains 
active responsibility for the 
purchasing department. Newest 
unit of the department is the 
pipeline department, headed by 
Elmer A. Brown, who is assisted 
by Ed Morrill. j 


One of the major links in the 
transportation facilities for 
crude and refined products is 
the Michigan-Toledo Pipe Line 
Co. and the Simrall Corp., each 
75 per cent owned by Standard 
of Ohio, which reach the Michi- 


The largest movement of 
Michigan crude is delivered to 
the Toledo refinery, but some of 
the oil is moved on to Cleve- 
land either by boat or through 
the Buckeye Pipe Line Co. lines. 
Part of the Simrall’s gathering 
system is not connected to the 
trunk lines. This oil from the 
Arenac and West Branch pools 
is transported from the field by 
rail to Bay City and thence by 


' boat to Cleveland. 


Buys In Mlinois 


In Illinois, the Owensboro 
Corp., wholly owned by Sohio, 
purchases and gathers oil from 
producers. Owensboro delivers 
most of the crude to the Clay 
City Pipe Line Co., also owned 
by Sohio, which starts the trunk 
line movement to various Sohio 
refineries. This movement is 
completed by the Illinois, Wa- 


bash and Buckeye Pipe Line | 


Companies, depending upon the 
destinations. All of the Illinois 
oil is delivered by pipeline. 


In Kentucky, the oil is pur- 


|chased and gathered by Fords- 


ville Gathering Line, Inc., and 
then loaded into tank cars for 
shipment to the Latonia re 
finery. 


Most recent d@évelopment in 
crude oil purchasing is in west- 
ern Ohio, where some oil is now 
being purchased in areas not 
connected to pipelines. This oil 
is being transported to the 


Lima refinery in trucks direct} 


from wells. 


The small part of crude re- 
quirements now obtained from 
Oklahoma reaches Sohio_ re- 


fineries via the Oklahoma, Ajax' 


| (partly owned by ‘Sohio), Illi- 


nois, and Buckeye Pipe Line 
Companies lines. 


By Pipeline and Truck 


Sohio’s gasoline pipelines are 
essentially a part of its local 
distribution system. 

For example, part of the 
gasoline going through the 
Cleveland-Canton line is re- 
hauled in transports from Kent, 
Ohio, to points as far east as 
Youngstown, Ohio. From Can- 
ton, Ohio, it is trucked to a 
large area south and east. 
Similarly, most of the gasoline 
moving from Toledo south 
through the gasoline line is re- 
hauled in transports from Fos- 
toria. 

When the extension to Tiffin 
is completed, most of the re- 
hauling will be done from 
there. Completion of this line 
in the next few weeks will give 
the company gasoline pipelines 
serving all four main refinery 
plants, at Cleveland, Toledo, 
Lima, and Latonia. 

Although known as gasoline 
lines, various products, includ- 
ing several grades of gasoline, 
kerosine, and even furnace oil, 
pass through the same pipes 
and pumps. The various prod- 
ucts are put through in “slugs” 
which are said not to mix be- 
cause an even rate of flow is 
maintained and schedules are 
executed to the fraction of a 
minute. 

The total miles of pipelines 
operated by the various sub- 
sidiary companies of Sohio in- 
clude 323 miles of crude oil 
gathering lines and 314 miles of 
crude oil trunk lines. Gasoline 
lines total 175 miles in length. 
The principal trunk line carrier 
is the Michigan-Toledo Pipe 
Line Co. which operates 272 
miles of trunk pipelines con- 
necting the various. central 
Michigan fields. The gasoline 
lines are operated directly by 
the company itself. 


Wildcat Southwest of Centralia 


CLEVELAND, Aug. 15.—The 
Thompson Drilling Co.’s No. 1 
Musial, SE-SW-NW, 19-3S-LW, 
about 18 miles southwest of 
Centralia, Ill., in the central 
west coal basin area, made 15 
barrels in five hours and the 
operators are preparing to 
deepen the well. The total 
depth is 1255 feet and the oil 
is from the Weiler sand, the 
lower part of the Cypress 
formation, and just above the 
Benoist sand, which is the prin- 
cipal producing sand in the 
Centralia field and others of 
that area. 

While the initial showing of 
the Musial well was small, it is 
expected to lead to consider- 
able drilling in the vicinity, par- 
ticularly if a favorable showing 
is obtained in the Benoist sand. 
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Pisteway Staffs P 
Oil Men Talk 
Asphalt Roads 


N. PLN 
Aug. 14. 


ates and two Can- 


News Bureau 
TULSA, Represen- 
tatives of 35 st 


adian provinces will participate 


| 
z 


in the Montana National Bitu- 
minous Conference, which this 


year wil 
Biloxi, \ 
Sponsored by the Western Pe- 


Refiners Assn. 


be held Oct. 10-13, in 


] 
i 
liss. 
troleum 
Montana 


and the 


and Mississippi high- 


way departments, this will be a 
four-day meeting on asphaltic 
highway construction and main- 
tenance. 


This is 


the fourth in a series of 


annual conferences held by high- 


way engineers, asphalt technolo- 
gists and petroleum chemists. 
The three previous meetings 
have been at Glacier National 


Park, 
Fifty-three papers 
) 


f 


Mont. 
and reports 


are being prepared for the meet- 


ings. Following the previous 
custom, these will be assembled 
by the section chairmen into 


the four 
pre ~{ 


which will be 
individual papers 
and 1 however, will 
published in full in the confer- 
ence proceedings. The four sub- 
ject 1d the chairmen who will 
discu them are: 


nonere 
I ape rs 
‘nted. The 


eports, be 


Program Subjects 


t 


in Research as Re- 
Bituminous Construc- 
Maintenance of Bitu- 
Surfaces,” Norman W. 


Regina, Sask 


lated 
tion 
minous 
McLeod, 
Can. 
“Fundamentals of Bituminous 
Construction,” T. E. Stanton, 
Materi and Research 
neecr, California Highway 


pt. 
Bituminous 


toheay - 
i/;cnewan, 


ils 


“Construction of 
Surfaces,” V. B. Steinbaugh, 
chief engineer, Michigan High- 
way Dept. 


“Maintenance of Bituminous 
Surfaces,” A. B. Nuss, state 
highway engineer, Kansas High- 
way Dept. 

The Conference will be direct- 
ed by an executive committee 
composed of D. A. McKinnon, 
state highway engineer, Mon- 
tana Highway Dept., chairman; 
C. M. Boggs, president, Western 
Petroleum Refiners Assn., vice 
chairman; D. L. Cheney, bitu- 
minous engineer, Montana High- 
way Dept. 

The Montana Conference takes 
on added significance this year 
because of the steady increase in 
the production of asphaltic high- 
way materials, particularly by 





Crude Exporis to Japan 
Double in 1938 
N. P.N. News Bureau 
WASHINGTON, Aug. 15. 
—Shipments of crude oil 
from the U.S. to Japan just 
about doubled during the 
first six months of 1938 but 
exports of petroleum prod- 
ucts, some as much as 50 
per according to the 
Bureau of Foreign and Do- 
mestic Commerce. 
Comparative figures on ex- 
ports to Japan in the Janu- 
try-June period, follow: 


cent, 





ay 
1937 


1938 
(Thousands of Barrels) 


Crus i 7.008 13.691 
Gasoline ‘ ool 492 
Kerosine 141 (1) 
G and Fuel Oil 2.853 2,482 
Residual I 1 Oil 1,014 
Lubi ( ) 133 





10 barrels. 








Mid-Continent refiners. In the 


St six 


‘ years, a recent survey 
discloses, Mid-Continent refiners 
have increased their production 
of the higher grades of asphalt 


more than 400 per cent, which 
has brought about the invest- 
ment of huge sums in more ad- 
vanced equipment. 

Note—In N.P.N. of Aug. 10 
it was erroneously stated that 
this meeting was to be held in 
New Orieans instead of Biloxi, 


sarnsdall Wins from IRB 


Aug. 15.— 
Bureau has 
announced that an overassess- 


WASHINGTON 


nternal Revenue 
unting to $66,056 on 
has been de- 
termined in favor of the Barns- 
!all Corporation. Of this amount, 
$40,30 allowance of 
additional deduction for deple- 


2 was for 


Sales Agency Organized 
By Refiners 


N. P.N. News Bureau 
LOS ANGELES, Aug. 13.—A 
group of California independent 
refiners has organized a central 
sell agency, tentatively 
Distributors . Dispatch 


ing 
named 
Service, for disposal of their un- 
branded gasolines. 

Under thisyselling plan, it is 
understood, each participating 
refiners notifies the D.D.S. of the 
amount and grade of gasoline he 


has for sale. The D.D.S. con: 
tacts active tank car or tank 
truck buyers, ascertains the 


amount each wants to buy, and 
then puts the buyer in touch 
with the particular refiner who 
can fill his requirements. The 
question of price is left entirely 
to the buyer and seller. 


W.P.R.A. Plans 
Meetings In Fall 


TULSA, Aug. 13.—Economic 
and operating subjects will be 
discussed in two regional tech- 
nical meetings which the manu- 
facturing committee of the West- 
ern Petroleum Refiners Assn. 
will hold in Wichita, Sept. 29 
and Shreveport, Oct. 28. L. D. 
Mann, Cities Service Co., Tulsa, 
is chairman of the committee. 

The programs have not been 
completed but among papers to 
be presented at the meetings 
are the following: 

“Economic Comparison of 
Cracking to Fuel Oil versus 
Coke,” by Dr. Gustav Egloff and 
George B. Murphy, Universal Oil 
Products Co. 

“Safety in its Economic Rela- 
tion to the Refiner,’ by Henry 
W. Boggess, Safety Engineer, 
Sinclair Prairie Oil Co. 

“Furnace Walls and Arches,” 
by the M. H. Detrich Company. 

“Demands on the Refining In- 
dustry by the Modern Automo- 


” 





a 


|bile Engine,” by W. W. Scheu- 
'mann, Cities Service Oil Co. 
The association also ans 
/nounces that it will have a pa- 
per on Mid-Continent Lubricat- 
|ing Oils at the SAE national 
regional fuel and _ lubricants 
meeting to be held in Tulsa, Oct. 
6th and 7th. J. V. Brazier, as- 
sistant to the vice-president, 
3arnsdall Refining Corp., will 
present the paper. 


Signs FTC Stipulation 


WASHINGTON, Aug. 15.— 
Federal Trade Commission has 
announced that L. L. Coryell & 
Son, Lincoln, Nebr., has signed 
a stipulation agreeing to stop 
advertising that Coryell 70 Su- 
per Gasoline “will give 18 per 
cent more mileage per dollar, 
unless such claim is used only 
in localities where the price 
charge therefor sufficiently 
lower than the price of other 
regular gasolines to justify the 
representation.” It was also 
agreed, the F'TC said, to stop 
advertising that Coryell 70 Mo- 
tor Oil “prevents the accumu: 
lation of hard carbon” unless 
limited to asserting that it “as- 
sists in preventing.” 


1S 








Wax, Lubricant 


s Shipments 


Drop in 1938 Export Trade 


N. P. N. News Bureat 

NEW YORK, Aug. 16.—Ex- 
ports of crude and all the more 
important refined products, ex- 
cept lubricants and wax, from 
this country in the first half of 
1938 were greater than in the 
first half of 1937, according to 
the report of the United States 
Bureau of Mines. 

Comparison of January-June, 
1938, exports with the same 1937 
period shown in the accom- 
panying table. 

Crude exports, it will be noted, 
increased 11,732,000 barrels, or 
41.2 per cent, and, according to 
a breakdown of the total ex- 
ports by the Commerce Depart- 
ment, Japan accounted largely 


is 


for the increase. Exports of 
crude to this country in the 
first six months of this year 


were 13,691,000 barrels, as com- 
pared with 7,008,000 barrels in 
the 1937 period, an in- 


same 


crease of 6,683,000 
95.4 per cent. 
The fact that Roumanian re- 


barrels or 


finers have not been active in 
the European market so far 
this year is credited in trade 


circles here with having been a 
large factor in the 38.7-per cent 
increase in motor fuel exports. 
The increase in motor fuel ex- 
ports was mainly to France, 
England and Germany. 

Wax exports, on the other 
hand, took a nose dive, dropping 
from 127,915,000 pounds in 
January-June, 1937, to 88,424,000 
pounds in the first six months 
of this year, a decrease of 30.9 
per cent. 


Shipments of wax to South 
America were off sharply in the 
first half of 1938 due largely to 
greater competition from West 
Indian and South American re- 
fineries, exporters here say. 








Comparison of Crude and Refined Products Exports January- 
June, 1938 and 1937, as Reported by U. S. Bureau of Mines 


(Figures in Thousands of Barrels) 





1937 1938 
Jan.-June Jan.-June % Change 
Crude 28,445 40,177 +41.2 
Motor fuel 17,249 23,917 38.7 
Kerosine 4,059 1.9 
Gas oil & distillate fuels 53} 15,582 +15.1 
Residual fuels 362 7,941 + 7.9 
Lubricants : a 54x 4,949 — 9.2 
Wax (Thous. lbs.) 54 ga avacd sg ae 88,424 —30.9 
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Californians See Skies Clearing Over Tidelands 





State Asks Bids On siuiiimanen Beach; 





N. P.N. News Bureau 

LOS ANGELES, Aug. 13. 
Clearing skys in the California 
tideland picture, as a result of 
the recent state supreme court 
decision awarding the city of 
Long Beach title to subsurface 
mineral rights on lands acquired 
from _the state in 1911, promise 
early development of petroleum 
resources known to underlie 
submerged lands at two points 
along the southern California 
coast. 

A plan tentatively agreed to 
August 9th provides for devel- 
opment of 60 acres of tidal lands 
in the Long Beach harbor chan- 
nels and turning basin, directly 
offshore from the most prolific 
productive area of the Long 
Beach section of the Wilming- 
ton field. 

Final drafts of an agreement 
between the city’s board of har- 
bor commissioners and the Long 
Beach Dock and Terminal Co., 
both claiming rights to oil de- 
posits on this land, were report- 
ed in the making for a division 
of royalties. Indications were 
that actual drilling would com- 
mence before Sept. 1 from up- 
land locations held by the city 
and the dock company. 

This belief was strengthened 
by reports that Signal Oil & 
Gas Co., a step-child of Standard 
Oil Co. of California, had made 
a deal to develop a strip of land 
in this area 300 feet wide and 
half a mile long. This would in- 
volve the right to whipstock 
drilling wells out under the 
turning basin, the entrance 
channel and two secondary 
channels. Space would be avail- 
able for 15 or 20 wells. 


Huntington Beach Bids 


Earlier in the week, the Cali- 
fornia State Lands Commission, 
governing body under the State 
Lands Act of 1938, passed by a 
special legislative session last 
March, announced bids for de- 
velopment of tidelands offshore 
from the Huntington Beach field 
would be received until noon 
September 1. 


This follows the program out- 
lined July 26th but held up pend- 
ing analysis of the supreme 
court ruling on the Long Beach 
case, and ends a long delay im 
efforts to-develop the shore pool. 

Those interested were invited 
to submit bids on any one or all 
of five separate parcels of land 
in the indicated productive area 


—!each parcel. 


of about 800 acres—160 acres to 
However, bids will 
be accepted only from _ indi- 
viduals or companies with ac- 
cess to or able to obtain drilling 
sites on privately owned up- 
lands. All wells must be drilled 
from mainland locations and the 
law contains adequate provi- 
sions for protecting the beaches 
against pollution. 

Shore property bordering the 
tideland acreage is held by three 
land companies and is under 
lease to Standard Oil Co. of 
California. Arrangements are 
expected to be made whereby 
successful bidders lease sites or 
rights-of-way on this property 
for whipstocking wells out into 
the tideland pool. Easements 
must be obtained through the 
border strip. 

In the event that bids submit- 
ted to the state are not satisfac- 
tory, it is authorized to condemn 
upland locations for drill sites 
and to make them available to 
lessors, determined by new bids. 

The state will push develop- 
ment of the Huntington Beach 


tidelands as a means of prevent- | 


ing further drainage by 
now producing from the 
lands. Leasing provisions re- 
quire that the first wells must 
offset mainland producers and 
that these wells must not be 
abandoned as long as the upland 
offsets are producing. 


wells 
up- 


Well Spacing Rule 

The law also gives the state 
the right to determine well spac- 
ing and regulate other factors 
affecting economic operation of 
the tidal properties. 

A graduated schedule of royal- 
ties has been worked out by the 
state lands commission as _ in- 
dicative of royalties to be paid 
by the successful bidders. The 
bids will be judged on the basis 
of royalty offered for various 
size wells. 

A minimum royalty of 12%: 
per cent is being asked by the 
state from all bidders, with a 
top payment of about 60 per 
cent on wells producing upward 
of 10,000 barrels a day. 

Actually the royalty formula 
set up by the commission is an 
inverse application of the declin- 
ing curve on an oil well. It 
levies a high royalty against 
large wells and a graduated low- 
er royalty against smaller com- 
pletions. 

Leasing agreements reserve 
to the state the right to enforce 


curtailment of tideland produc: ' 





pe should conditions warrant, 
| with the specific provision that 


City Agrees On Long Beach Tidelands 


“the state shall have the right 
to restrict by appropriate rules 
and regulations the spacing of 
wells and the rate of drilling 
and production of such wells so 
as to prevent the waste of oil 
and gas from, and the conserva- 
tion of reservoir energy in, each 
zone or separate underground 
source of supply.” 

The proposed royalty scale is 
to apply only on crude produc- 
tion. All natural gas, natural 
gasoline or other products will 
yield a flat 15 per cent royalty, 
figured on the gross value of the 
products. 

It is expected actual drilling 
into tideland acreage will not 
get under way before October. 
Actually it will be 30 days after 
the leases are signed, which will 
be early in September unless 
other obstacles arise. 


City May Fight 


Possibilities of further delay 
was seen August 12th when 
Hunting ton Be ach city off ficials 


announced preparations of a 
court battle to prevent the state 
from leasing tidelands for oil 
drilling. 

The city claims title to a high- 
way paralleling the shore line 
and will base its suit on the con- 
tention that drilling from the 
inland side of the highway by 
wells whipstocked out into the 
tidelands, would be an encroach- 
ment on city property. This 
would not affect wells drilled 
from locations on the ocean side 
of the highway. 

Huntington Beach was de- 
clared cancelling all agreements 
pertaining to the tidelands made 
by, prev ious city councils, as a 
first step in the campaign to ob- 
tain clear title to the tidelands. 

Although the actual royalties 
to be paid the state on oil pro- 
duced from the Huntington 
Beach tidelands will be deter- 
mined from the bids offered, the 
following table indicates the ra- 
tio of royalty payments realized 
by applying the state’s formula 
for various well sizes. 





California 


‘orders from Washington, 


Federal Move To ‘Horn In’ 


Blocked in 


N. P.N. News Bureau 


ANGELES, Aug. 13. 
hasn’t 


gove 

“orabbing” tHe 
tidelands, it was in- 
dicated this week when the lo- 
cal federal attorney, acting on 
tried 
to “horn in” at the last minute 
on a case affecting Huntington 
Beach tidelands. But the move 
was blocked by the court. 

The case concerned injunction 
suits brought by the State of 
California in 1933 to stop 21 
companies and individuals from 
whipstocking wells out under 
the ocean floor at Huntington 
Beach. 

A hearing was held Aug. 9 in 


LOS 
The federal 
given*up hope of 


rnment 


San Diego superior court to 
stipulate judgment, inasmuch 


as owners of whipstocked wells 
are now paying royalty to the 
state for tideland production 
under an agreement reached 
several years ago. 


Orders From Washington 


I. D. Brett, assistant U. S. at- 
torney, appeared at the hearing 
saying that Attorney General 
Cummings had wired him from 
Washington to have signing of 
the stipulations postponed for 
30 days for an investigation to 
determine whether federal in- 
terests were concerned. 


Representing the State of Cal- 


Tidelands Case 


ifornia, L. D. Campbell contend: 
ed that the federal government 
was making a “last-minute ef- 
fort to get in the side door.” He 
objected to Brett’s intervenor ac- 
tion and was sustained by the 
court. 


Organize For Grab Fight 


Meanwhile, plans have been 
completed for an organization of 
California landowners to lead 
the attack against the Nye Res- 
olution which would empower 
the federal government to claim 
title to state tidelands. 


An announcement by Ralph 
Forch, president of United Land- 
owners Ass’n., said leading oil 
producers, banking, real estate 
and insurance firms were ex- 
pected to join together in an ef- 
fort to thwart virtual confisca- 
tion of California’s rich oil and 
mineral deposits in the tideland 
and several inland areas. 

Attorneys for the group re- 
cently returned from Washing- 


_ton, where, for the past several 


weeks, they have been making 
a study of claims to lands in this 
state, filed with the government 
land office. 


An extensive survey has also 
been made for U.L.A. tn Sacra- 
mento with respect to data and 
historical information dealing 
with the old Spanish Grants 
which were in effect before Cal- 


‘ 
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ifornia was admitted to the 
Union. 
“The United Landowners is 


non-partisan,” Forch said, “and 
is leading the battle against the 
threatened government action 
in an effort to protect the sov- 
ereignity of the State of Cali- 
fornia. 

“We have appointed district 
committees throughout the state 
and speakers — themselves ex- 
perts who have familiarized 
themselves with every phase of 
the government’s’ attempted 
grab—are available to the vari- 
ous chambers of commerce.” 


Political Activity Disclosed 


He pointed out that while the 
Nye Resolution was initiated in 
the United States Senate, the 
maneuver did not have its con- 
ception within the government 
itself. But that the move was 
made by a certain group of in- 
dividuals in California who 
sought permits for oil opera- 
tions in the tidelands from the 
United States department of the 
interior. 

Although 
were regularly 
and the Department gave its 
opinion to the effect that the 
tidelands were the property of 
California and that the govern- 
ment had no jurisdiction to is- 
sue permits, the group forced 
the issue by a petition to Con 
gress. 

In connection with this polit- 
ical activity, briefs were filed 
with Congressmen purporting to 
show that “peculiar conditions” 
surrounding California’s admis- 
sion into the Union made all oil 
and mineral deposits in the 
state’s public lands the exclu 
Sive property of the federal gov- 
ernment. 


these applications 


turned down, 


ANENT MADISON 


CLEVELAND, Aug. 13.—The 
bit of verse below was sent to 
NATIONAL PETROLEUM News by 
R. M. Hunter of Tulsa, petro- 
Jeum engineer. It was entitled, 
“Anent Madison”: 


PETE-ROLEUMS LAMENT 
With apologies to Riley 
Little Orphan Arnold says, when 

I've got you feeling blue, 

And Donald Ducky sputters, and 
the Rubber Stamps say B’oo, 
And you hear the Court’s a call- 
in, and the skies are looking 

grey, 

And you haven't been a believer 
in the good old N.R.A. 

You had better mind your busi- 
ness, and be careful what you 
do, 

And cherish those that rule you, 
and support the New Deal too, 

And donate to the Party, when 
the hat is passed about, 

Er the Gov-e-ment ell git you 

Ef you don’t watch out. 


Crude Oil Situation Holds Its Own 


| Continent 


N. P. N. News Bureau | 


TULSA, Aug. 13.—There was 
no appreciable change in the 
crude oil situation in the Mid- 
and southwest this 
week. East Texas has upwards 
of 200 wells bereft of final mar- 
ket outlet. 
made 


The distinction is 
between final and _ pri- 
mary market because one of the 
local gathering 


systems was 


|continuing to run oil from wells 


|to storage and others were af- 


fording partial 


same kind. 


relief of the 


A few days ago there was a 
prospect that about 125 more 
wells in this field would be de- 
prived of a final market, as the 
refining company that had been 
taking the oil from the gather- 
ng system which the wells 
ere connected had _ said _ it 
would cease its purchases Aug. 
14. This company later agreed 
to take the oil until Aug. 22, 
However. 


—e 


to 
W 


Quite a number 
is not available—of the wells af- 
fected in the over-all reduction 
of purchases that hit the field a 
month back, are small strippers 
on the west side of the field 
where considerable water is 
produced with the oil and many 
of them will not make the min- 
fmum allowable of 20 barrels 
daily. 


exact count 


No change occurred last week 
in the K. M. A. field in north 
Texas. The general pipeline 
program there is a 24-barrel per 
well taking, eight barrels under 
the Texas Railroad Commis- 
sion’s The rate of 
well completions shows signs of 
slowing, although operators are 
faced with many required off- 
sets which it is their duty to 
drill to comply with terms of 
lease contracts. Producers are 
reported to be still working on 
a plan to get a foreign contract 
for their oil but it is said to be 
nowhere near completion. 


allowable. 


Full Takings in Kansas 


Crude purchasers in Kansas 
have emerged from most of 
their figuring with the conclu- 
sion they will take the full al- 
lowable production for August. 


The Kansas commission has a 
habit of being late with its 
schedules on fields and _ this 


month itdid not get the figures 
to the trade until the 11th. This 
custom has resulted each month 
in delay on the part of buyers in 
deciding whether their require- 
ments, pool by pool and over-all, 
matched the schedules of allow- 
able production set by the state. 





Delay on the part of the state 


in East Texas. The sale was on 


agency has been caused by the |a salvage basis. 


lateness of the statewide hear-| 
ing each month. This condition 
probably will be corrected, as 
the August hearing to decide on | 
the September allowable Has 


| been set for the 23rd. | 


Oklahoma, also usually late in| 
getting the monthly hearing) 
completed, will speed things up 
a bit by holding the big monthly | 
hearing on the 25th. Texas will | 
take testimony on the 19th. | 

Illinois Looms Bigger 

While affairs were quiet to. 
the point of dullness, the| 
thoughts of purchasers and pro-| 
Ccucers in this section are turn- 
ing more and more to Illinois. | 
Allowing for all the exaggera- | 
tions that usually attend new | 
fields, there seems to be no) 
doubt that Oklahoma and Kan-| 
sas are going to feel the effects | 
of the development campaign | 
now under way in the shallow | 
sand area at the west side of the | 
south central Illinois coal basin. 
A discovery in Washington 
county, about 18 miles south- 
west of Centralia, added to the 
possibilities this week that a 
series of shallow pools, ranging 
in depth from 1200 to 1700 feet, 
would be found there. 


Currently, the state is produc- 
ing about 55,000 barrels daily. 
There is some discrepancy in 
the estimates, but that seems to 
be as fair a figure as can be had. 
One observer says he believes 
this could be increased to 80,000 
barrels daily from wells now 
completed and either shut in 
awaiting completion of pipeline 
cutlets or operating under pro- 
ration. Oklahoma and Kansas 
feel the effects of Illinois, of in- 
creasing production before any 
other areas do, as their princi- 
pal crude outlet is to plants in 
{llinois, Indiana and Ohio. 


That market will be provided 
for Illinois production there is 
no doubt. <A prime considera- 
tion here is the saving in pipe- 
line tariffs of 25 to 35 cents per 
barrel. 


Three Refineries Built 


Three small refineries have 
been built at Centralia and a 
fourth for the area was reported 
this week as soon to be built by 
the Allied Oil Corp. Word from 
East Texas was that this com- 
pany, whose personnel was not 
revealed there, had bought $16,-. 
000 worth of refinery equipment 
from the Producers Supply & 
Tool Corp. The latter company 
had bought the three plants of 
the General American Oil Corp. 
at Gladewater, Arp and Overton, 


The material, said the report, 
will be shipped to St. Elmo, IIL, 
about 15 miles northeast of Van- 
dalia, Fayette county. St. Elmo 
is near the new Avena field, just 
southwest of Carter Oil Co.’s 
prize Beecher City pool. Much 
of the development of the Avena 
field is in the hands. of independ- 
ent operators. 

Michigan and Illinois between 
them have contributed material- 
ly to the decline in crude oil pur- 
chases in Oklahoma and Kansas 
this year. Michigan is slipping 
a bit and hasn’t the stimulus of 
new fields now. The July report 
of the Oil and Gas Assn. of Mich- 
igan shows daily average pipe- 
line runs of 48,928 barrels, 
against 52,884 barrels over June. 


Sue S. O. Indiana 
Again in Detroit 


DETROIT, Aug. 15.—Despite 
the fact that Michigan’s fair 
trade practice law has had its 
nails filed repeatedly by the local 
courts, it again dug its claws 
into the Standard Oil Co. of In- 
diana, charging discriminatory 
practices in violation of the law. 

The Indiana company was is- 
sued a warrant July 29, at the 
request of the Wayne county 
prosecutor’s office, charging the 
company sold gasoline at tank 
car prices to a Detroit retailer 
who is said to have no license 
to do business as a wholesaler, 
thus enabking him to injure com- 
petitors. 

This case, a criminal suit, was 
argued Aug. 12, when the Stand- 
ard requested a bill of particu- 
lars before examination. The 
court denied this and set Aug. 
18 as the date of examination be- 


fore Recorder’s Court Judge 
Arthur E. Gordon. 

An injunction suit is also 
pending against the Indiana 


Standard asking that the com- 
pany discontinue supplying gas- 
oline to Ned’s Auto Supply Co. 
at a price lower than that al- 
lowed other retailers. This suit, 
brought by the Retail Gasoline 
Dealers Assn. of Michigan, is a 
civil action, charging that the 
Merchants Supply Co. is set up 
as a wholesale oil company 
owned by Ned’s, and operated 
solely as a means of obtaining 
a longer discount from the In- 
diana company. 

Standard has filed a motion to 
dismiss the suit, and the case is 
being held under advisement by 
County Circuit Court Judge 
Theodore Richter. 
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er mae Refiner Oil Truckers Are Exempt 


Purchases Lines 


To Crude Supply 


f By Teletype 
N. P. N. News Bureau 
TULSA, Aug. 16.—Purchase of 
the Healdton Pipe Line Co., sys- 
tem in southern Oklahoma by 
the Ben Franklin Refining Co., 
was confirmed today by W. C. 
Berry of the latter company. 
The Ben Franklin company is 
the outgrowth of the deal under 
which Berry and associates re- 
cently bought through federal 
court the 4000-barrel refinery of 
the Wirt Franklin Petroleum 
Corp. at Ardmore, Okla. 
Capacity of the refinery is be- 
ing increased to 8500 barrels 
daily. About half of the equip- 
ment which will give the in- 
crease in capacity is new, Berry 
said; the rest is being brought 
from various idle refineries. The 
plant has one Kellogg cracking 
unit and an asphalt recovery 
plant which had operated only 
two or three months when the 
refinery was shut down in 1935. 
Healdton pipeline system con- 
sists of 79 miles of trunk six- 
inch line running from Ardmore 
to a number of fields including 
Healdton, Hewitt, Wheeler and 
three or four others. It was 
laid years ago primarily to han- 
dle the production of the affili- 
ated Coline Oil Co. Both were 
owned by the Santa Fe railway. 
The system has been idle for 
some years. The Ben Franklin 
company acquired the entire 
system with pump stations and 
gathering lines and about 1,250,- 
000 barrels of stored oil which 
Berry said consisted about equal- 
ly of crude and cracking stock. 
The tank farm in which the oil 
is stored adjoins the refinery. 


Buys Production 


The newly formed company is 
also buying producing properties 
and is in the market for more 
properties located along the 
pipeline system. It expects to 
handle, either by oil purchases 
or production from wells which 
it may acquire, about 3500 bar- 
rels daily through the pipeline. 
Some properties have been 
bought and Berry said that oth- 
er deals are pending. 

The company expects to op 
erate the refinery within the 
next 30 days. All products ex- 
cept the asphalt which will be 
produced have been disposed of 
on two-year contracts. The 
Santa Fe railway bought 1,500,- 
000 barrels of fuel oil. Gasoline 
will be sold in the southern Okla- 
homa area from the plant to re- 
tail outlets in Ardmore and sur- 
rounding towns. 


WASHINGTON, Aug. 16.—Oil 


truckers were specifically ex-| 


empted in the Interstate Com- 
merce Commission’s decision to- 
day which prescribed minimum 
rates for common carrier truck- 
ers in Centrat and New England 
territories as published by the 
tariff bureau in each section. 


New Union Triesto Wean 
Members from C./.O. 


MINNEAPOLIS, Aug. 13.—Oil 
labor trouble has flared up here 
again with the picketing of four 
stations of Direct Oil Service Co. 


The trouble, according to a 


statement by the company, arose | 


out of efforts of the American 
Federation of lLabor’s’ truck 
driver’s union to revive an A. 
F. of L. union for bulk plant 
and station employes. 

Despite the vote of Direct 
Service employes to retain their 
present affiliation with the C.1.O. 
oil workers union, officers of 
the truck drivers’ union (No. 
944) called on the management 
to ask the company’s support in 
signing up the employes for the 
new A. F. of L. union (No. 977) 
the company’s statement said. 

“This is not a labor contro- 
versy,” Direct Service statement 
said. “Our employes are exer- 
cising the rights granted them 
under the Wagner law and un- 
der the constitution of the 
United States to choose their 
own bargaining agency. 

“The program of misrepre- 
sentation and intimidation now 
being employed against our 
company is a militant method of 
organization and _ intimidation 
employed by No. 977 controlled 
by the officers of No. 544 to force 
our men in their union. 

“Neither the Direct Service Oil 
Co. nor its employes are opposed 
to any democratic labor organi- 
zation in which the workers 
themselves are allowed to form 
their own policies. 

‘We were the first company 
to grant one week’s vacation 
with pay and observe the 48 
hour week. We feel that we are 
observing strictly the provisions 
of the Wagner act which guaran- 
tees to the worker the right to 
choose his own _ bargaining 
agency.” 

WASHINGTON, Aug. 15. 
Sales of lubricating oil and 
gasoline to Federal Housing 
Administration for use in con- 
struction work are exempt 
from the federal taxes on these 
products, according to a ruling 
obtained from the _ Internal 
Revenue Bureau by the WNa- 


{tional Petroleum Assn. 


Politics and Oil Restless 


Bedfellows in Some States 





N. P.N. News Bureau 
By LAWRENCE E. SMITH 
TULSA, Aug. 13. — One of 
the Mid-Continent’s pioneer oil 
men remarked the other day he 
could remember the time when 
politics and oil were not inter- 
twined. He also remembers see- 
ing Abraham Lincoln. He really 
goes away back in his remem- 
bering. 
At first 
an expression, friends, for no 
politician 


blush (that’s just 


ever blushes) _ poli- 
tical questions and issues as 
they apply to oil in this year’s 
elections in this part of the 
country haven’t the direct ap- 
plication they have had in some 
years. Around 1930 and for a 
few years thereafter there was 
always the issue in some state, 
frequently more than one, of 
doing away with proration-con- 
servation laws. 

That argument now seems to 
be settled and the principle of 
dividing the market among pro- 
ducers is grounded in the stat- 
utes. There are few oil pro- 
ducers who oppose it now and 
the states have come to like 
the idea of regulating oil and 
gas. 

So, the principal point in 
this year’s elections turns on 
personnel. In two of the prin- 
cipal producing states the pri 
maries have settled, or will set 
tle, the matter of who is to be 
the new member of the states 
regulatory commission. Okla- 
homa’s new corporation com- 
missioner has been nominated 
and Texas will hold its run-off 
primary Aug. 27, when the peo- 
ple will decide who is to go on 
the Texas Railroad Commis- 
sion. In both these states, the 
nomination is equivalent to elec- 
tion, for the Republicans as 
usual are playing a game of 
one ol’ cat among themselves. 


To Succeed Walton 


Ray Weems will be the new 
member of the Oklahoma com- 
mission. He will succeed Jack 
Walton who tried to be the 
nominee for governor. Weems, 
a former state treasurer and 
conservationist (fish and game) 
has the observers guessing as 
to how he will line wp when he 
takes his place on the commis- 
sion next January. 

No fundamental policy is at 
stake, just personnel. William 
J. Armstrong, conservation of- 
ficer, has charge of that de- 
partment of the commission 
which handles oil and gas work. 
He has held the job under dif- 
ferent titles through several 


| administrations, is popular with 


oil men. For some reason he 
and Commissioner A. S. J. 
Shaw locked horns this year 
and on one occasion they put 
on an argument in public. The 
belief exists that Shaw would 
like to make a change in the 
conservation post. If so, sue- 
cess depends on how Weems 
lines up, with Shaw or with 
Chairman Reford Bond. 

In Texas, the veteran Clyde 
V. Terrell, present chairman of 
the Railroad Commission, is 
fichting it out with G. A. (Jer- 
iy) Sadler in the run-off pri- 
mary. The latter has not been 
in politics before. He is an en- 
gineer and lawyer, one-time em- 
ploye of a major company, and 


along in 1934-35 operated a 
leased refinery in the East 
Texas field. 


Terrell Is Candidate 
Terrell and Col. Ernest O. 
Thompson have stood together 
on oil with Lon A, 


Smith as the dissident member. 


matters 
Smith’s chief program has been 
bigger and better allowables for 
the East Texas field, of which 
locality he is a resident. Some 
are guessing that, in the event 
of a Sadler victory, the coali- 
tion would be Sadler and Smith, 
with Col. Thompson losing the 
role of chief policy maker on 
oil and gas matters. Probably 
the chief basis for such a guess 
is the fact that Sadler’s inter- 
ests in oil have centered in East 
Texas. Smith was not active in 
this campaigu. Two years ago 
he openly supported a candi- 
date against Col. Thompson. 
Terrell was high man in the 
first primary July 23 and his 
supporters predict victory on 
Aug. 27. Both candidates are 
making strenuous campaigns. 
There is some speculation as 
to what will happen to the 
Texas end of the Interstate Oil 
Compact. Col. Thompson has 
represented the state on the 
compact commission ever since 
the compact was formed and 
is serving his second one-year 
term as chairman. But the gov- 
ernor of each compacting state 
is the man who names the rep- 
resentative, in case he doesn’t 
himself serve. Thompson was 
appointed representative of Tex- 
as by Gov. Allred. His term as 
chairman runs until the meet- 
ing in September this year. 


Governor Names the Man 


Whether the incoming gov- 
ernor of Texas, W. Lee O’Dan- 
iel, will make a change has not 
been indicated by him. Thomp- 
son was one of the O’Daniel 
opponents for the nomination, 
finishing second. 

Texas and Kansas have fol- 
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lowed the policy of representa-| chiefly as an advisory council. | 


tion on the compact commis- 
sion by members of the oil and 
gas regulatory body. Gov. E. W. 


Marland, Oklahoma, has done! 


the representing himself part 
of the time, at other times his 
designated alternate, Tom Ang- 


ico is represented by Hiram| 
Dow, present lieutenant gov- 
ernor. Colorado and_ Illinois 


have no oil and gas regulatory 
bodies of the kind which func- 
tion in the other member 
states. 


In Kansas the 1939 policies of 
conservation turn upon the elec- 
tion of a governor. The Corpo- 
ration Commission there is an 


|a spacing law. 


appointive body and, while the) 


tenures of office are not co- 
termini with that of the gov- 
ernor, the commission listens 
intently to what. the governor 
has to say. Incumbent Walter 
A. Huxman is seeking re-elec- 
tion and the Republican nom- 


Ratner of Parsons, an attorney. 
Compact Is Issue 


Huxman has had quite a lot 
to say about oil, especially 
about the Interstate Oil Com- 


pact and its ineffectiveness in| 


allocating crude oil markets so 
as to give Kansas a 
share. He has talked some about 
supporting a move for sweeping 
federal regulation of oil and 
quite a lot about withdraw- 


larger | 


ing from the compact. Recent-| 


ly, he has learned that the com- 
pact has no authority to al- 
locate markets and his _posi- 
tion now is that Kansas will 
remain a member and work to 
provide the authority when the 
compact comes up for renewal 
in 1939. 

Ratner said little about oil 
during his campaign. The 
chief problem in Kansas is. pro- 
ration. Potential supply far ex- 
ceeds demand and the commis- 
sion has a lot of trouble in gear- 
ing the allowable production to 
the amount which pipéline com- 
panies and Kansas refiners will 
buy. There has been pipeline 
proration in the state some- 
where for the past year. 

New Mexico doesn’t use the 


preferential primary system 
and the nominating conven- 


tions have not been held. The 
governor is part of the conser- 
vation machinery of the state 
but there are no conservation 
questions on hand in New Mex- 
ico right now. 


No Change in Louisiana 


Louisiana doesn’t elect a gov- 
ernor this year and no changes 
in the conduct of oil and gas 
matters are expected. Arkansas’ 
Gov. Carl E. Bailey, Democrat, 
was renominated. The state has 
a conservation board appointed 
by the governor, but it has lit- 
tle authority in law and serves 


| Railroad Commission 
lin, has functioned. New Mex-| 


| operators in a field, but it al-| 


: : | one commissioner refused to 
inee is State Senator Payne H.| 





|It sets allowables from time to| 1938 Gasoline Gallonages 
time for new pools but there is 
Exceed 1937 In 39 States 


no way of enforcing them. 


The perennial question in 
| Texas is well spacing. There is | 
/no law on the _ subject. 





The N. P.N. News Bureau. The nine states indicating de- 


issues| NEW YORK, Aug. 15.—Gaso-| creases during the five month 
spacing orders on application of} ]ine consumption in the U. S.| period, ranged from 9.70 per 
hat Was still gaining the first five |cent for Pennsylvania to 5.49 per 
ways includes a statement that months of this year, when sales, |C&"t for Michigan. Others with 


exceptions will be granted for, |decreases were Massachusetts, 
the purpose of preventing waste | 4S reported by wholesalers and 'New York, Ohio, Rhode Island, 


or protecting vested rights and | dealers under state tax laws, to- | West Virginia, California and 


the exceptions have te known taled 8,100,908,000 gallons, an in- | Connecticut. 
to outnumber the drilling per-| 136.482.000 gallons, or 
a spacing | ver praneren Mes first five : 

rule. Probably the next legis-| +: f . 
lature will’ be asked to enact; months of last year, the Amer- | can oP ae ae doe. 
ican Petroleum Institute reports. page 


, 'in May a year ago, with 30 
Oklahoma has a spacing law) qj) put nine states have shown |s tates reporting decreases. 
under which it is possible to 


keep down much drilling on icreases for the five-month pe-|These decreases ranged from 


bs . i orado to 
tiny tracts and it has been in-| riod, ranging from 0.18 per cont (OS Ser a i Sea 


. | 7.86 per cent in North Dakota. 
voked several times. The Kan-|in Delaware to 20.03 per cent in | P 
sas commission recently wrote 


: | The largest per cent of in- 
South Dakota. The mid-west- | , : 
its first spacing order, although | |erease was in Tennessee, where 


/ern agricultural states made the consumption was up nearly 30 
best showing in the January— | per cent over May a year ago. 
‘May period, with an average in-| Another sizable increase was 
‘crease of 6.20 per cent in 10|one of 12.15 per cent in South 
states. The Southeastern states | Dakota. 
\Showed an average increase of| Detailed figures are given in 
| 4.45 per cent. ithe accompanying table. 


May Consumption 


sign it because there was no 
state Jaw authorizing the com- 
mission to take such action. 
Both Louisiana and New Mexico 
have provision in the statutes 
for spacing orders. 








GASOLINE CONSUMPTION BY STATES, MAY, AND FIRST FIVE MONTHS, 1938 


(Figures in Thousands of U. S. Gallons) 





i ~ Change 
Month of % Change 5 Months Ended With % , 
April, 1938 May, 1938 May, 1937 1938 May, 1938 May, 1937 Ba 
Gallons Gallons Gallons over 1937 Gallons Gallons ane : na 
NTR S35 ke Kaew 18,831 18,803 19,501 — 3.58 90,916 88,644 + 2-00 
eee. 81577 81359 '583 — 2/61 41,766 40,986 + 1.90 
A a eee 12,178 13,435 13,617 1.34 63,070 Peo - a 
s ; 5 mm FF ),719 ’ ane! JO 
PSNR Ga eid 5'e5. cpio ie 156,891 145,900 158,117 7.73 690, 
PREG. sic ae aascons 16,660 19,567 19,560 + 0.03 83,104 pape a or 
Connecticut 25,917 27,826 29,186 — 4.66 117,350 119,9 aR ee 
Delaware ............. 4,640 4,963 4,970 — 0.14 20,475 as + 4 
District of Columbia.... 11,982 12,033 12.212 — 1.46 55,113 93, + oo 
Florida 29,545 26,238 25,612 + 2.44 153,764 146,789 -- soi 
SINE esc: coke case ee 27,717 27,491 27,659 — 0.61 134,727 130,781 + eo 
NIN sicie wo Wiske Wh aja, eine 7,708 ,306 8,856 — 5.64 32,168 30,117 + So 
ee 112/502 119,021 122,602 — 036 503,686 486,927 a er 
[AP ee ee eee cee 51,431 58,368 58,581 — 0.36 243,628 240,965 aa rH 
ean s oenela a etes 42,168 49,811 49,491 + 0.65 200,418 186,754 + Moe 
0S Ree Pee tee 33,968 38,988 39,282 — 0.75 169,735 163,218 + 3.9 
mene Bei ain gy een 20,181 21,516 20,948 + 2.71 96,967 95,325 oe 1.72 
EOWISIONA 66 .cciuacccs 19,764 20,443 20,210 + 1.15 96,785 91,881 + a 
re ile «ase: sian ain 9,589 12,697 12,523 + 1.39 46,918 45,606 + 2.8 
eryiand . 2... 22,630 ° 23,120 23,981 — 3.59 103,590 100,638 + 2.93 
Massachusetts ......... 52,178 60,079 61,827 — 2.83 249,055 255,159 — 2.08 
Michigan 84,582 92,169 98,654 — 6.57 391,102 413,824 = ae 
Minnesota 39,361 44,450 44,426 + 0.05 188,304 172,254 + aan 
Mississippi ..... 13,325 17,195 15,662 + 9.79 75,723 72,580 7 — 
Missouri 45,107 50,583 50,637 — O11 229,538 221,797 + < oo 
| a ee 10,375 10,578 10,532 + 0.44 41,942 40,314 + ait 
ere are 17,693 19,427 19,002 + 2.24 85,592 84,420 + 1.38 
a 3.006 3,225 3161 + 2/02 13,020 121137 + 72 
New Hampshire ....... 5,575 y hess 7,306 — 1.08 28,406 28,293 + 0.40 
New Jersey 70,612 74,265 74,306 — 0.55 315,319 307,757 + 46 
New Mexico 6,813 7,522 7,032 + 6.97 34,359 32,871 + 4.53 
New York ; 145,032 160,424 167,790 — 4.39 660,954 672,019 _ 1.65 
North Carolina 34,200 32,099 32,003 — 0.30 154,023 150,780 + 2.15 
North Dakota 12,603 11,126 12,075 — 7.86 45,434 41,167 +-10.36 
Ohio ae 104,557 113,376 115,423 — 1.77 494,629 504,360 _- 1.93 
Oklahoma 30,791 33,406 32,092 + 4.09 151,554 143,024 + 5.96 
PIER, ais ber 19,182 20,907 Sie + 1.18 83,859 80,376 + 433 
Pennsylvania ......... 114,974 121,864 « 127,911 — 4.7% 525,811 529,539 — 0.70 
Rhode Igiahd ...<..... 9,396 10,572 11,082 — 4.60 44,197 46,304 — 4.55 
"~-=oO7 Lod t ) 
South Caroma .......% 16,329 15,799 15,989 — 1.19 77,587 74,585 + 4.02 
South Dakota 10,624 10,792 9,623 +12,15 46,706 38,911 + 20.03 
Tennessee : 21,884 25,481 19,642 +29.73 113,797 100,808 oh 12.8 .) 
WOE. Saks > exe 99,823 107,832 106,002 + 1.73 503,018 471,619 + 6.66 
Utah 1,370 7,570 7,873 — 3.85 33,108 32,071 + 3.23 
, 55 595 | 46 ‘ ; 20,58: + 3.03 
Vermont 4,155 5,595 5,349 + 4.60 21,206 20,582 3.03 
Virginia 29,609 29,126 30,247 — 3.71 134,734 128,779 + 4.62 
Washington ...... 28,675 29,539 30,133 — 1.97 125,076 119,623 + 4.56 
West Virginia 16,051 16,479 17,360 — 5.07 72,502 74,150 — 2.22 
Wisconsin 41,091 49,018 48,134 + 1.84 194,905 191,862 + 1.59 
Wyoming 4,265 5,065 5,350 — 5.33 20,549 20,051 + 2.48 
Total .............1,732,120 1,849,725 _—«:1,883,271 — 1.78 8,100,908 7,964,426 + 171 
Daily Average 57,737 59,669 60,751 — 1.78 53,648 52,745 + 1.71 
Change from previous year: 
Total change oY —33,546 +136,482 
Percentage change in ad 
Daily Average....... —1.78% +1.71% . 
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‘Mixed Carloads’ 
Complaint Gets 
Adverse Report 


By Teletype 

N. P.N. News Bureau 
WASHINGTON, Aug. 
Denial of the complaint against 
the manner of assessing freight 
charges on a “mixed carload” 
of petroleum products moving 
by compartment tank car, 
which was filed by a group cf 
jobbers in the Dakotas, Colo- 
rado, Nebraska and other mid- 
western states, has been rec- 
ommended to 


16.—| 


the Interstate | 


Commerce Commission by Ex- | 


aminer Fuller. 


The complaint attacked the) 


practice of basing charges on 
the highest rate and the high- 
est estimated weight of any 
product in the car. Of the com- 
plainants, Consumers Oil Co., 
Greeley, Colo., was the only 
one to support the complaint 
at the hearing on May 16, the 





DAILY AVERAGE PRODUCTION 
IMPORTANT DISTRICTS 


American Petroleum Inst. Figures 





Week Ended 


Aug.13 Aug.6 
Barrels’ Barrels 
Oklahoma City 116,450 106,800 


Total Okla.... 
East Texas... 


439,600 422,900 
440,500 440,100 








Total Texas.. 1,387,850 1,390,800 
Kansas ....... 165,200 151,750 
ry, Ce tae 256,000 261,750 
California 669,200 652,400 


FE. of Rockies. . 2,690,700 2,665,450 
Total U. S..... 3,359,900 3,317,850 


Crude tmports. 81,570 34,860 
Tot. new sup’ly 3,441,470 3,352,710 





N. P.N. News Bureau 
NEW YORK, Aug. 16.—U. S. 
gasoline stocks continued to 
decline the second week of Aug- 
ust despite a rather sharp in- 
crease in crude runs to stills, 
report of the American Petro- 
leum Institute today showed. 
The country’s total gasoline 
inventory as estimated by the 
Institute dropped 933,000 bar- 
rels to 74,387,000 barrels on 








of 52,600 pounds, composed of 
2554 gallons at 7.4 pounds and 
9106 gallons at 6.6 pounds. 
“This contention,” the exam. 
iner said, “can not be sus- 
tained for it is well settled that 
a commodity or specific provi- 
sion takes precedence over a 


classification or general provi- 


| weight 
weight than could have been| 


examiner said. Standard of In-| ) 
actually loaded in the car, ex- 


diana had intervened in support 
of the complaint. 

Complainant contended that 
the mixed carload provision of 


-omn i ariffs did not| . : 7 ; 
the commodity tariffs ¢ jaside this contention with the 


apply because the rate tables 
referred only to the item con- 


taining the commodity descrip- | 


tion, which, they said, gave a 
complete basis for computing 
the charges on mixed shipments 
in tank cars. 


For example, they cited a 
three-compartment tank car 


shipped from Blackwell, Okla., 
to Watson, Minn., containing 


sion.” 

Complainant pointed out the 
charges were “unreasonable,” 
even if applicable, because use 
of the 7.4-pound' estimated 
resulted in a_ higher 


cept that majority of the ship- 
ment was light-gravity tractor 
fuel. 

But the examiner’ brushed 
comment, “Estimated weights, 
which were established for the 
convenience of both shipper 
and carriers, are based on aver- 
age conditions and do not pur- 


|port to be the actual weight of 


2554 gallons of fuel oil and 5106 | 


gallons of refined oil, charges 
collected were $274.91 at a rate 
of 48.5 cents based on a total 
weight of 56,684 pounds at an 
estimated weight of 7.4 pounds. 
Complainant contended that 
the applicable charges were 
$255.11 at the rate of 48.5 cents 
but based on a total of weight 


any given petroleum product.” 


Dr. F. M. Rogers Honored 


CHICAGO, Aug. 15. — Stand- 
ard Oil Co. of Indiana has an- 
nounced the award of a gold pin 
to Dr. F. M. Rogers, chief chem- 
ist at its Whiting (Indiana) re- 
finery, in recognition of his 30 
years of faithful service. Join- 
ing the Standard in 1908, he 
rose to chief chemist at Whiting 
in 1914. 








Aug. 13. Gas and fuel oil stocks 
rose 1,562,000 barrels to a new 
high of 146,261,000 barrels. 

Crude runs were _ boosted 
80,000 barrels on daily average, 
with the operating rate at 
plants reporting to the Insti- 
tute rising to above 80 per cent 
of capacity. 

Most of the drop in gasoline 
inventories last week was in 
the East Coast district were 
stocks were reduced 778,000 
barrels. Indiana - Illinois - Ken - 
tucky stocks were down 231,000 


Increased Crude Runs Fail 
| To Halt ‘Gas’ Stock Drop 


barrels, and Oklahoma-Kansas- 
Missouri stocks, 87,000 barrels. 
Louisiana-Gulf inventories were 
up 163,000 barrels. 

Standing at 74,387 barrels on 
Aug. 13, the Institute’s estimate 
of total U. S. gasoline inven- 
tories was 18,805,000 barrels, or 
20.2 per cent, under the 1938 
peak of 93,192,000 barrels 
reached on March 19. 

The Institute’s reports also 
indicate continuance of the 
more rapid decline in gasoline 
inventories this year as com- 
pared with the decline last 
year. In the Aug. 6-13, 1937, 
week, stocks were reduced 810,- 
000 barrels, while in the same 
week this year, stocks declined 
933,000 barrels. 

Stocks of gas oils and distil- 
lates increased 708,000 barrels 
last week, and residual fuels, 
854,000 barrels, for a combined 
increase of 1,562,000 barrels. 


TOTAL U. S. MOTOR FUEL STOCKS 
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CURRENT REFINERY OPERATIONS 





Daily Average Per Cent of 


ks 


Stoc 
(Thousands of Barrels) 


Total Finished 





Stocks of Gas and Fuel Oil 





Per Cent Crude to Stills Reporting Capacity and Unfinished Gas Oil and Residual Fuel _ 
Capacity (Barrels) Operated Motor Fuel* Distillates _ Oil Total 
Districts Reporting Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Aug. 18 Aug. 6 Aug. 13 Aug. 6 Aug. 13 Aug. 6 Aug. 13 Aug. 6 Aug. 13 Aug. 6 Aug. 13 Aug. 6 
et See 5 tote 100.0 186,000 186,000 72.6 72.6 20,374 21,152 5,938 5,622 7,873 7,617 13.8t1 13,239 
Appalachian......... 88.4 103,000 103,000 79.8 79.8 3,129 3,138 237 251 800 876 1,097 1,107 
ee Pee 92.4 451,000 137.000 92.2 89.4 12.071 12,302 3418 3.326 5,862 5,890 9,310 9,216 
Okla., Kans., Mo..... 84.7 281,000 287,000 73.4 74.9 6,425 6,512 1,119 1,103 3,200 3,195 1,319 4,298 
Inland Texas........ 56.6 140,000 134,000 69.7 66.7 2.159 2.148 102 123 1,590 1.552 1.992 1.975 
po” =F 935.7 768,000 739,000 96.4 95.2 9.303 9,336 5,049 5,137 7,081 7,106 12,730 12,603 
SS en 96.6 127,000 119.000 75.6 70.8 2,711 2.548 1,248 1.248 2,135 2.078 3,383 3,326 
ING Billy es cases 63.7 42,000 34,000 72.4 58.6 517 215 295 297 556 534 851 831 
ee 69.7 56,000 39,000 90.3 62.9 1.416 1,486 119 23 695 709 Sit 832 
ere 90.9 522,000 509,000 70.0 68.2 12,522 12.453 10,193 9 840 S479] 84,492 91,981 94, 332 
Total Reporting..... 89.0 2,976,000 2,907,000 80.4 78.5 70,627 71,599 28,048 27,350 115,243 114,409 145.291 141,759 
Estimated U. S. Total ; 
(Bur. of Mines Basis) 3,295,000 3,215,000 74,387 75,389 28,718 28,010 117,543 116,089 146,261 141,699 


*Includes stocks at refineries, in bulk terminals, pipe lines and in transit. 
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‘Jimmy’ Had Nothing To Do 
With Sinclair's Dismissal 





N. P. N. News Bureau | 
WASHINGTON, Aug. 15. — 
The Department, of Justice has | 
jumped into the controversy 
over the income from the insur- 
ance business of James Roose- 
velt, son of the President, be- 
cause mention was made of the 
Madison oil case. 

Alva Johnston, author of the 
Saturday Evening Post article 
about young Roosevelt’s income, 
came back at his denials with 
the statement: 

“One of his (James Roose- 
velt’s) 1937 policies was obtained 
from Harry F. Sinclair while 
Sinclair’s company was involved 
in the Madison oil case. A fed- 
‘ eral indictment against E. W. 
Sinclair, brother of Harry F. Sin- 
clair, was dismissed on June 2nd 
of this year.” 

In a formal statement to the 
press, the justice department| 
said Johnston’s statement “is a 
direct reflection upon the integ- 
rity of the four attorneys of the 
Department of Justice who were 
solely responsible for the con- 
duct of the (Madison) grand 
jury proceedings.” 

For this reason, the depart- 


William B. Smith Dies, 
Started Mexia Well 





MEXIA, Tex., Aug. 13.—Wil- 
liam Blake Smith, 56, who with 
associates was instrumental in 
finding the Mexia field, died 
Aug. 7 after an illness of several 
years. In 1920 his company 
started a deep test which was 
completed by the late Col. A. E. 
Humphreys as the discovery 
well of the field. Later, he was 
associated with E. L. Smith in 
the E. L. Smith Oil Co. 


C. T. Heenan 


OKLAHOMA CITY, Aug. 13. 
—Clair Thomas Heenan, 35, 
man for the producing 
firm of Heenan & Coe, was 
killed Aug. 8 in Mattoon, III. 
when he was struck by an auto- 
mobile. Funeral services and 
burial were in Oklahoma City. 


lease 


David M. Hammatt 


TULSA, Aug. 13.—David M. 
Hammatt, 62, oil producer, died 
in Tulsa, Aug. 8. He came to 
Oklahoma, in 1900 from St. 
Mary’s, W. Va. and engaged in 
development in fields the 
Tulsa area. 


of 


ment said, it was deemed advis- 
able that the pertinent facts 
which “are so clear that they 
leave no room for misinterpre- 
tation, be publicly stated.” 

“In the fall of 1936,” the state- 
ment said, “the Federal Grand 
Jury in the Western District of 
Wisconsin indicted over a score 
of oil companies and many indi- 
viduals, including the presidents 
of the companies. The charge 
was a conspiracy in violation of 
the Sherman Anti-trust laws. 
Among these defendants were 
the Sinclair Refining Company 
and certain of their officials, in- 
cluding Earl Sinclair, the Presi- 
dent. 

“On December 15, 1936 and for 
several days thereafter, more 
complete evidence was presented 
before a new Federal Grand 
Jury in the same District, and 
other indictments covering the 
same violations were returned 
on December 22, 1936. The sec- 
ond indictment was necessary 
because of an alleged technical 
defect in the impaneling of the| 
first Grand Jury. When the| 
more complete evidence was pre-| 
sented to the second Grand Jury, 
and when the superseding indict- 
ments were returned, the indis-| 
putable facts disclosed that nei- 
ther Earl Sinclair, nor certain 
other defendants named in the 
first indictment, had had any- 
thing to do with the conspiracy, 
and that the facts concerned 
therein were unknown to them. 
The grand jury consequently 
failed to return indictments | 
against these persons. Any other | 
action upon the part of the| 
grand jury would have been un-| 
warranted. | 








Old Indictment Dismissed 


“Verdicts were obtained on the | 
trial of the second indictments | 
in cases the actual trial of which | 
consumed over five months. The | 
second indictment involved 24| 
oil companies and 56 individuals. | 
In accordance with the custom | 
of the department, the old in-| 
dictments, which had been su- 
perseded, were dismissed as a 
matter of course. | 
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The entire procec lings were | counsel and the grand jury were or communication with James 
conducted in Madison by four) based solely on the evidence inRossevelt directly or indirectly. 


special assistanis of the Depart 

ment of Justice, John Lewin, W. 
B. Watson Snyder, Grant W. 
Kelleher and Hammond Chaf-! 
fetz. Their judgment controlled 
throughout and they demon-| 
strated themselves to be of un- 
impeachable integrity. They had 
full responsibility for all pro- 
ceedings, including those before 
the grand jury. 

“The action of the government 


the possession of the govern-; 
ment, and no outside represen- 
tations of any kind from any 
source were brought to the at- 
tention of either the grand jury 
or the attorneys conducting the 
cases. These proceedings were 
conducted uninfluenced by 
James Roosevelt or anyone else, 
and it may be of interest to note 
that none of the attorneys in 
this case had any acquaintance 


“The slightest inquiry would 
have disclosed the true facts as 
above recited and the consequent 
falsity of the charge. 

“While it is impossible for the 
Department of Justice to deny 
every false .charge leveled 
against it, the implication con- 
tained in Mr. Johnston’s state- 
ment was so utterly baseless 
that the Department was unwil- 
ling to permit it to pas§.” 
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Neatness can be a virtue and a sales help in stocking tires, shown by the arrangement at this station of the General Petroleum Corp. at Los Angeles 


More Profits from Tires 
For Oil Companies 
This Depression Year 


The trend in the replacement sales of tires is definitely through the 
oil companies’ gasoline stations. In 1930 oil companies sold only three 


per cent of the tires for replacement purposes; now they sell over 15 
per cent. 


There are several reasons why the oil companies are getting more 
of the tire distributing business. For one thing, the oil marketing com- 
panies’ setup is adaptable to handling this automotive merchandise 
without great additional expense. It has warehouse space to stock tires, 
salesmen now calling on gasoline outlets and trucks making deliveries 
to them. It is already selling the retail agencies in the community which 
retail tires. 

Again, the oil company’s own and its dealer stations have the first 
selling opportunity on replacement tires. They do not need to waste 
sales effort on motorists who don’t need tires. Simple observation of 
their salesmen at the pump island tells what cars need new tires. 


Making it easier for the oil marketing company to handle tires now 
also are the fact that tire sizes have been simplified, so that such large 
stocks as formerly are not necessary; that buying on time payments 
is better understood by the average car owner and that oil companies 
can buy on better terms from tire manufacturers than a few years 
ago when oil companies were not regarded as desirable tire distributors. 
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Two important factors will help to 
boost the sales not only of tires at oil 
company stations in the months to 
come, but of other “compulsory” auto- 
motive replacement items as_ well, 
such as batteries, lamp bulbs, spark 
plugs and other items. 


First, the demand for these auto 
necessities will be greater because so 
many car owners who have not bought 
new cars this year will fix up their 
old autos to run awhile longer. 

Second, the oil companies are con- 
tinually doing a better sales job at 
their own stations and they are giving 
their dealer outlets more help in the 
sale of automotive merchandise. The 
result of this is shown in a steadily 
increasing proportion of tire replace- 
ment sales being made through oil 
companies. Whereas less than 10 years 
ago oil companies sold only three per 
cent of tire replacement sales, last 
year they sold over 15 per cent. 

According to one tire manufacturer, 
at least 1,000,000 old cars which in 
normal times would be traded in, will 
be fixed up by their owners and kept 
going for another year. These owners 
will add to the replacement market 
the oil company stations can profit 
from in coming months. 

The tremendous importance of this 
market to the oil marketing compa- 
nies is shown by the following esti- 


2 


» 





mate of replacement sales for 1928 of 
these items: 


Tires, 29,800,000, $216,000,000. 
Batteries, 11,500,000, $70,000,000. 
Lamp bulbs, 93,000,000, $14,000,000. 
Spark plugs, 87,000,000, $60,000,000. 


So, Mr. Oil Marketer, here is a wide- 
open replacement market for you, 
built to your measure and that of your 
business. You don’t even have to go 
out and track it down. It rolls right 
into your own stations and your deal- 
ers’ stations every day. The car owner 
drives in, bringing with him his worn 
or bald tires, his half-shot battery, 
his ineffective spark plugs, yes, and 
even his burned out lamp bulbs. 


Your procedure in getting your 
share of this market is simple. There 
is nothing mysterious or complex 


about selling tires or batteries or the 
other compulsory accessories. The im- 
portant thing is to recognize the cus- 
tomer’s need for one or more of these 
replacement items, tell him that he 
needs it, and then show him that you 
have it to sell to him. 


The entrance of the oil company 
into the field of automotive accessor- 
ies has been entirely logical from an 
economic standpoint. It has always 
been in the automotive replacement 
business, for replenishing the fuel 
tank with gasoline and the crankcase 
with fresh oil is certainly a replace- 
ment operation. 


Then why not tires — and batter- 
ies — and accessories? Certainly they 
are aS much a part of the automo- 
bile’s replacement requirements as are 
gasoline and oil. Certainly the serv- 
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Showing the importance of tires and _ batteries 


in the car owner's 


total annual 


purchases. 


(Prepared by B. F. Goodrich Co.) 











TIRES AND BATTERIES RANK HIGH IN LIST OF CAR 
OWNER’S ANNUAL EXPENDITURES 
(Figures compiled by B. F. Goodrich Co., Akron.) 
Small Medium Large 
Car Car Car 

RON hii as Bde i shen eve'fas how fo cd wre ee. esti $100.00 $123.00 $160.00 
RN ee eae hla, dla ns gh wae eS SS NEA 10.80 13.00 17.00 
Rs Nes sig tea niale a Wie ce Svar arele ei 16.75 24.75 33.25 
yl 8.00 8.00 12.00 
MIN econ is so: wo twin avin nar Wwe 3.50 4.75 9.25 
ee eee 1.50 2.00 2.50 
CC EE Tey eee eee 1.80 2.10 2.40 
POE 7) a 3.50 4.25 5.00 
OOS asian saw aseaedacinws 1.00 1.50 2.00 
en 1.00 125 1.50 
POMGIATON HOSE occ ccc ccccsccesss fh" 1.00 BB+" 
PE ee ialkcag coe ewvee daar 75 By bs, 1.00 
Windshield rubbers ............. 25 25 2 
EINE Cie erste secon aelte Sied awh emo 4.50 4.50 4.50 
I i eh hes bn wd Gianna hie RSS 1.00 1.50 2.00 
Miscellaneous .................- 1.00 1.50 2.00 
Cy Ye eer $156.10 $194.10 $255.90 
Spent per mile ............5. .020 024 032 
Gallons of gasoline per tire.. 333 410 523 




















ice station is the logical outlet to mar- 
ket an automotive accessory, for it 
is to the service station that the mo- 
torist turns for fuel to keep his car 
running. He visits the station two or 
three times a week for gasoline. Is 
it not logical to believe then that he 
will turn to the service station for 
tires, batteries, and spark plugs to 
keep his car running? 

The oil marketer, because of his 
close dealer contacts, his standing and 
aquaintance in the community, and 
his ability to render personal service 
to any and all types of accounts, fit 
him admirably as a distributor for 
tires and batteries. 

His salesmen are continually calling 
on accounts and his credit department 
knows the limitations of his retailers 
better than any other agency. The oil 
marketer’s truck visits regularly the 
outlets where tires are sold, and de- 
liveries can be made quickly without 
requiring the retailer to carry exces- 
sive overheads, and without any ap- 
preciable increase in delivery costs to 
the oil company. 

The marketer’s bulk plant will usu- 
ally require little alteration to pro- 
vide warehousing space for a repre- 
sentative supply of tires. The oil com- 
pany is usually able to secure an ad- 
vantageous buying arrangement from 
the tire manufacturer by virtue of 
its ability to provide warehouse space 
and a stock of tires for the territory. 
This saves the tire company the trou- 
ble and expense of distributing and 
warehousing for the area in which the 
jobber operates. 


Simplification of tire sizes has also 
worked to the advantage of the oil 
marketer who handles tires. Fewer 
sizes are required today to meet the 
needs of most of the cars, which 
means that the jobber’s tire stock need 
not require such a large capital out- 
lay. Tire manufacturers say that 90 
per cent of the passenger car tire 
business can be served by the follow- 
ing four tire sizes: 4.75 x 19; 5.25 x 
18; 550 x 17: 600 x I6. 


The matter of financing tire sales 
also works to the advantage of the 
oil company. Tires bought on time 
are usually sold on short terms of 
about 12 weeks, short enough so that 
the financing can be handled by the 
oil company without undue strain on 
its cash outlay. Credit terms are often 
handled by the individual station. If 
the dealer does not want to hold the 
customer’s note, it is possible for him 
to sell it to a commercial credit com- 
pany, at a discount. 

It is between two types of manu- 
facturers that the oil marketer must 
choose the tire he is to handle. In 
general, the major tire companies of- 
fer the distributors smaller discounts 
than do the independent tire builders, 
but these smaller discounts are offset 
by national advertising, a wide variety 
of dealer helps, and merchandising as- 
sistance plans of many kinds. 

The independent tire manufacturer, 
on the other hand, while not being 
able to offer a national acceptance for 
his product comparable to that of the 
major tire builder, does offer a heavier 
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Catch it both ways 


The seasonal peak demands for gasoline and 
heating oils roughly complement one another 
*** Heating oils now pay their own way but 
the bulk of refinery income is still from gaso- 
line sales*** There is a definite optimum 
point beyond which decreased gasoline 
production means diminished profits— 


George Weber in OIL & GAS JOURNAL, Aug. 4, 1938 


That hits the nail on the head and it’s a nail 
in the coffin of skimming plant operation 


Skimming plants can make good heating oils 
but “the bulk of refinery income is still from 
gasoline sales” 


Skimming plants can’t make enough gasoline 
and it isn’t good enough 


With Dubbscracking you make the highest 
yield of the best kind of gasoline in summer 
when the motorists want it 


And less gasoline and more heating oil in 
winter when the householders want it 


You catch the market both ways— always 


Universal Oil Products Co 
Chicago, Illinois 


Dubbs Cracking Process 


Owner and Licensor 
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discount, and, in many cases, a pro- 
tected territory under a franchise plan. 

The tire companies’ discount plans 
are intricate and flexible. The deal 
which one major tire company offers 
the oil marketer is, for the most part, 
similar to that offered by other major 
tire builders. 

Working the discount scale from 
the consumer price backward, the 
plan figures out as follows: setting the 
consumer price as 100 per cent, there 
is first of all a trade discount of 20 
per cent, leaving a net billing price 
to the tire retailer of 80 per cent. This 
applies in all cases except that of a 
contract dealer, in whose case a 5 
per cent profit allowance is deducted 
from the 80 per cent, leaving a net 
billing price of 76 per cent to the 
dealer. It is on this price that all tire 
dealers are invoiced. The 5 per cent 
profit allowance is payable at the end 
of each month to the contract deal- 
ers only. ? 

In addition, the distributor receives 
a 5 per cent bonus at the end of each 
month, provided he buys during that 
month $100 worth of tires at the net 
billing price to the dealer. This brings 
the cost to the distributor down to 
72.2 per cent. Following this, there is, 
of course, a 2 per cent cash discount 
if the distributor makes his payments 
to his tire supplier within 10 days of 
the first of the month after date of 
shipment. 

The distributor or jobber who pro- 
vides warehouse facilities also gets 
from the major tire manufacturer an 
additional 5 per cent discount or more 
-for this service. 

Then there is a 1 to 15 per cent an- 
nual bonus on volume. This sliding 
scale of bonus runs from 1 per cent 
for $1000 worth of business, to 15 
per cent on $50,000 worth of business 
annually. While this is an annual 
bonus, it is paid quarterly. 

One large tire manufacturer also 
pays a mutual dividend if there are 
surplus earnings, which approximates 
1.5 per cent of the volume the jobber 
buys during the year. 

In most cases the small tire manu- 
facturer pays his string of discounts 
immediately. That is, all discounts are 
subtracted on the original billing. 
Their discounts depend upon the in- 
dividual arrangements with the job- 
ber, but the final extent of their dis- 
counts also depends upon the volume 
done by the jobber. 

They start with the net billing fig- 
ure to the dealer, as do the major 
tire manufacturers. They then give 
varying discounts, depending upon the 
jobber’s size and business potentiali- 
ties. These discounts may vary from 
a low of two 10’s to a high of three 
10’s and a 5. 

Merchandising authorities agree that 
“observation” is an outstanding re- 
quirement in selling the automotive 
replacement market, which literally 
rolls into service stations over the 
country every day. Replacement needs 
are for tires, batteries, spark plugs, 
radiator hose, fan belts, light bulbs, 
windshield wiper blades — these are 
not luxury replacement items, but 
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YOUR LIFT CAN SELL TIRES 


The lift in the lubritorium is one of the service station’s most useful 
means for selling tires. When the car rolls on the lift and is hoisted up 
to the customer’s eye level for a lubrication job, don’t pass up the oppor- 
tunity to show that customer a “road’s-eye-view” of his tires. 


Standing beside the raised lift he can get a close-up of their actual 
condition and you can point out why they should be replaced. Make your 
lift an inspection platform for selling more tires. 








COMPULSORY items which are nec- 
essary if the car is going to be kept 
on the road. 

How Jobbers Sell Tires 

How do jobbers sell tires? Here are 
some experiences of oil jobbers who 
have made a success of the tire and 
accessory selling business, as told to 
NATIONAL PETROLEUM NEWS. 

An oil company operating in north- 
eastern Ohio has two panel delivery 
trucks which start out each morning 
from the headquarters office to sell 
tires, batteries and accessories to the 
garages and service stations in the 
territory. 

The two wholesale salesmen who 
operate the trucks are paid a salary 
plus commission. Each morning before 
starting out the trucks are restocked 
at the company’s one-stop station. 
Credit work of the two salesmen is 
kept to a minimum and they spend 
most of their time making sales. This 
has been accomplished by the credit 
department explaining to accounts 
that statements are to be paid when 
issued, and constantly keeping such 
statements paid. Garages have proven 
to be the best wholesale accounts, fol- 
lowed by dealer-operated service sta- 
tions handling gasoline brands other 
than that distributed by this company. 


Road Service 

In Virginia, an oil company has 
added and retained a number of cus- 
tomers through the excellent service 
which it gives on emergency calls 
on the road and about the city. Eight 
service trucks are on duty between 7 
A.M. and midnight. Each one is equip- 
ped to give service on tires, batteries 
and engines. 

The trucks are equipped to care for 
a variety of troubles, such as flat tires, 
clogged fuel lines, vacuum tank re- 
pairs and battery and Starting trou- 
bles. Last year these trucks answered 
over 10,000 service calls. The service 
operation has proven successful be- 
cause of the speed the cars could give 
on emergency calls, which, as the 
head of the company explains, is the 
type of service that makes customers 
for the stations. 


Selling Premium Tires 


One oil marketer in Ohio sold on an 
average of one set of premium tires 
per day for the first two months it 
handled that type of tire. While about 
half of this company’s tire sales origi- 
nate at the pump, this marketer 
points out that many of the premium 
priced tires are sold to buyers of 
new cars. 

This oil man has obtained the co- 
operation of a number of car dealers 


in his community to get them to sell 
a new car buyer on the advantages of 
putting on a set of premium priced 
tires. If the sale is made, the oil com- 
pany buys the new car’s original tires 
from the car dealer, paying him the 
list price less 20 per cent. The car 
dealer receives 27% per cent from 
the oil company for his part in mak- 
ing the sale of the premium priced 
tires. 

The buyer of the new car is billed 
by the car dealer for the price of the 
car plus the difference between the 
list price of the original tires and 
the new premium priced tires. 

Active pump island solicitation, 
coupled with local advertising, has 
helped this marketer sell tires. Dur- 
ing one month, with this sales pres- 
sure turned on, four employes of this 
oil company sold 189 passenger car 
tires, 120 tubes, and 17 truck tires. 
Aggressive pump island solicitation 
was credited for the major part of 
these sales. Every man at the com- 
pany station is on his toes to the op- 
portunity to sell tires. They do not 
talk in terms of single tire sales, but 
in sets. 

725 Tires Annually in City of 12,000 

Tires and batteries were the first 
love of one Oklahoma oil marketer, 
which probably explains why he sold 
through his super service station in 
one year 250 batteries and 725 tires. 
In a community of 12,000 people, this 
marketer rang up a record of one bat- 
tery sale for every 300 gallons of 
gasoline, and one tire sale for every 
100 gallons of gasoline. 

His record is all the more remark- 
able when it is considered that he sells 
one of the highest priced tires on 
the market. 

“We don’t talk so much about mile- 
age”, he explained, “but we certainly 
do talk about safety. We keep our 
eyes open and whenever we see a 
‘bald-headed’ tire go by, we make a 
note of the fact that Sam Jones needs 
a new casing.” 

Then Sam Jones is contacted, either 
by phone or personal call, and urged 
to drop by the place to talk about a 
new tire to replace that old one. 

When the marketer gets him down 
to the station, he does not talk any 
more about replacing one tire. The 
talk shifts to selling him pairs or a 
set. He points out that he can afford 
to give him more allowance now on 
his worn tires than he could later, not 
to mention the additional risk and in- 
creased likelihood of punctures and 
blowouts the longer he drives the worn 
tires. The car owner is urged to let 
someone else take those risks. 
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Sell Your OWN Line of Fires 
.. and the business you build 4 YOURS 








The Miller Protected Territory Plan 
gives you all the protection advantages 
of a private brand, plus the proved sales 
assets of a national name and a national 
reputation for high quality. 

When you sell Millers — all your sales 
efforts — all your promotion — are aimed 
at sales and profits for YOU. There is no 
competition on your line. Your territory 
belongs to you. 


Repeat buyers, sold bythe superior qual- 


The New 
MILLER 
IMPERIAL 
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profitable part 


MILLER 


1938 IS MILLER’S 46TH 


ity of the Miller Line, must come to you. 

The Miller Line is complete and up-to- 
date — tires and tubes for all passenger 
cars, trucks and buses — and in all 
price ranges. Margins are liberal. Sales 
and advertising co-operation is more 
than adequate. And best of all, your 
territory is protected. 

Let us give you full details of the Miller 


proposition. Address factories at Akron, 


Ohio, or Los Angeles, Calif. 





of the market. 


GEARED - TO - THE - ROAD 


TIRES 


YEAR IN RUBBER 
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450-Gallon A Month Loss 


Turned Up By Meter 


By M. G. Van Voorhis 


N. P. N. Staff Writer 


The value of meters and relief valves on gas tight gasoline stor- 
age tanks, in saving losses of material at bulk plants was demonstrated 
at an independent oil company’s bulk plant checked under an N.P.N. 


Inspection Form. 


The meter, recently installed, at this plant had turned up a loss of 
150 gallons per month in short deliveries from transport trucks, the 
saving being enough to pay for the meter in less than a year. 

The fact that bulk plants are charged with their gasoline corrected 
to a 60 degree temperature, in place of the actual delivered volume, dur- 
ing the summer months may make the plant operator oblivious to higher 
than normal evaporation losses. Pressure-vacuum relief valves, correct- 
ly installed and regularly inspected, on gas tight tanks, as was demon- 
strated in this N.P.N. plant checkup, serve to cut evaporation losses 
without further attention on the operator’s part. 


A consistently recurring and unac- 
counted loss of 400 to 500 gallons of 
motor fuel per month was entirely 
eliminated by the installation of one 
2-inch meter at a bulk plant in a small 
manufacturing city in northern Ohio. 

The loss at this plant, which proved 
to be one of the best equipped and 
modern bulk plants yet encountered 
by the N. P. N. inspector-reporter 
among small independent jobbers, was 
attributed to short deliveries from 
transport trucks. The meter here is 
used to measure both incoming and 
outgoing material. 

The savings which resulted from 
this installation, when figured on the 
basis of 450 gallons of motor fuel 
per month costing 8.5 cents delivered 
to the plant, would be roughly $450 
per year. At this rate of return, a 
meter listing at $300, with accessory 
strainer and air eliminator, will be 
paid for in ten months, it is estimated. 
From then on the saving goes into 
profit and satisfaction. 

The value of meters in bulk plant 
operation of one of the larger com- 
panies has been largely in the effect 
it has upon employes in producing 
more careful operation, it is asserted 
by an authority of this company. 
Carelessness in handling the liquid 
products is reduced to a large extent 
when means are available to check 
throughput within two or three gal- 
lons per day. 

The accuracy of the meter at this 
Ohio bulk plant was checked repeat- 
edly and often during the first month 
of use and found accurate in each 
check. A similar meter has been in- 
stalled in this plant for measurement 
of kerosine and the assurance of exact 
deliveries of kerosine has also yielded 
corresponding savings proportionate to 
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the volume of throughput, it was said. 

During the summer when temper- 
atures of delivered gasoline are above 
60 degrees Fahr. and receipts are cor- 
rected to this temperature, there has 
proved to be an actual gain in gal- 
lonage put through this plant in spite 
of evaporation losses. Of course this 
condition is reversed during the win- 
ter months. 

Low evaporation losses at this plant 
were attributed to pressure-vacuum re- 
lief valves installed on each of the three 
18,000-gallon, vertical tanks in which 
the major portion of the plant’s prod- 





A study in contrasts. 





ucts are stored. With a throughput 
somewhere in the neighborhood of 
45,000 gallons per month during re- 
cent months these tanks have not been 
so active as to show a very great 
evaporation loss such as might be oc- 
casioned by repeatedly forcing out 
gases during refilling. 

It should be pointed out in this con- 
nection that the correction of summer 
deliveries of gasoline to 60 degrees is 
a practice which tends to balance out 
evaporation losses in storage and, 
therefore, tends to make the average 
operator more indifferent to the value 
of vapor saving equipment during the 
hot weather than he would be if he 
were being charged by the refiner or 
other source of supply with the actual 
volume delivered to him, rather than 
the volume corrected to 60 degrees as 
is actually the case. 


The value of pressure-vacuum re- 
lief vent valves in reducing evapora- 
tion losses was shown in one com- 
pany’s experience with bulk plants in 
this same part of the country. Total 
shortages from all causes at its bulk 
plants in one summer month, after 
the equipment was installed, were 
found to be 0.71 per cent, as com- 
pared with 1.22 per cent for the same 
month the previous year. 


Another method of computation by 
another large company showed that 
the addition of vapor saving valves on 
new tanks cut the stocks losses 20 
per cent over the year. On this basis, 
if it were assumed that losses before 
installation were as small as 0.75 per 
cent, they would be 0.60 per cent af- 
terward. To a plant having a through- 
put of 45,000 gallons per month the 
0.15 per cent reduction would mean 
an average of 67.5 gallons per month 
throughout the year or a total of over 
800 gallons for the year. This volume 
is worth, at 8.5 cents per gallon, near- 
ly $70, which is enough to purchase 
more than the three pressure-vacuum 


Two bulk plants side by side with weeds surrounding the one and well 


cut at the other. The condition at each is an index of the rating given each plant by the NPN In- 
spection Form 
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IERES THE 
f LAST WORD 
ta bud OU hos 


WITH SYNTHETIC TUBE 


OW comes the newest develop- 
N ment in tank truck reel hose 
for handling fuel oil or gasoline — 
Goodyear Style B. H. Fuel Oil and Gas 
Hose — a long-wearing, smooth- 
handling marvel that will save you 


both time and money. 


Style B. H. is built with the highest 
quality synthetic tube—a composi- 
tion impervious to the disintegrating 
effect petroleum products have on 
rubber. The cover is highly resistant 
to abrasion and weather; the full 
flow tube will not flake off. 





Its high tensile, 3-ply braided cotton 
cord body gives great strength with 
a lightness and flexibility that in- 
sure easy handling and perfect 
reeling. And its smooth bore con- 
struction facilitates rapid dis- 
charge, speeding up deliveries. 


If you need new hose for 
your tank trucks this fall, be 
sure to see this tough, supple 
new Goodyear Style B. H. 
For full information and prices, 
write Goodyear, Akron, Ohio, 
or Los Angeles, California. 








STYLE B.H. FUEL OIL AND GAS HOSE 
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Tankcar unloading racks vary widely in construction. 


the pipes 


Thorough grounding and capped ends for 


in the concrete foundation contrast with uncapped pipe ends and no grounding on the oth- 


er. These racks are at the two plants illustrated herewith 


relief valves on the three tanks. It 
is warned, however, that there must 
be an assurance of vapor tight tanks 
before this advantage is gained. 

The bulk plant which was checked 
in this N. P. N. inspection, being one 
of the best equipped independent job- 
ber plants of its size that has been ob- 
served, was equipped with pressure- 
vacuum relief valves. They were in- 
stalled as a matter of course four 
or five years ago when the plant was 
built. No actual figures were avail- 
able showing the extent of vapor sav- 
ing which resulted. Assuming that 
0.25 per cent of throughput is being 
saved during three hot months with 
these relief valves, the gasoline sav- 
ing would be 340 gallons for 45,000 
gallons per month throughput. This 
amounts, at 8.5 cents per gallon, to 
nearly $29, nearly enough to buy 
two valves capable of holding pres- 
sures and vacuums up to one-half 
pound. Additional saving during the 
other nine months and savings pos- 
sibly greater than the estimate for 
the three hot months would soon pay 
for the valves. It is needless to men- 
tion the value of light colored paints 
in vapor savings, for practically all 
plants are so painted now. 

In the best regulated plants the 
year-around losses from all causes can 
be reduced to around one half of one 
per cent. Losses of many plants, how- 
ever, contrast sharply with this figure 
because they are not equipped to main- 
tain this efficiency nor do many op- 
erators and their employes appreciate 
the possibilities in this kind of saving. 
These year-around losses may vary 
from one-quarter to three-quarters of 
one per cent depending upon the size 
of the plant. A plant with 45,000 gal- 
lons per month throughput under best 
management and with bést equipment, 
could operate with a year-around loss 
of 0.65 per cent, it has been estimated. 


One of the features of the bulk plant 
under discussion is its combination 
valve which replaces numerous valves 
and manifolding. The satisfaction with 
the use of this valve was expressed 
in the comment of the operator that 


he could not understand why this 
valve was not used generally. The 
flexibility which this valve gives 


plant operation is a_ great time 
saver and avoids maintenance of 
the numerous hand valves which it 
replaces. With only two lever arms to 
turn gasoline may be shunted from 
tank to tank, transport to tank, or 
tank to tank truck, using the same 
meter for receiving and for deliveries. 
A pump house with a valve of this 
type is a far less maze of piping than 
with ordinary manifolding. 


Rating 88 per cent by the N.P.N. 
Inspection Form, the score at this 
particular bulk plant was dropped 
principally by minor factors. In the 
pump house untagged valves and un- 


painted lines for identification lowered | 





the rating. The lack of ground connec- 
tions on any equipment cut in on the 
score for pipelines, tanks, and load- 
ing rack. Lack of outside platform for 
storage of barreled products, washed 
out drives at the entrance to the yard, 
and lack of fence reduced the plant 
yard score. 


The common deficiency of inade- 
quate fire extinguishing equipment as 
determined by recommended stand- 
ards, the presence of unvaporproofed 
lighting equipment, combined with the 
already mentioned lack of grounding 
accounted for about half of the sub- 
standards which reduced this particu- 
lar plant’s rating. 


The entire absence of leaks at any 
point, coupled with the record of no 
losses of products during July are 
eloquent evidences of an efficiently 
operated plant, however, aS was 
brought out during this N.P.N. ins- 
spection. 


Jobbers Ask Retailers 
To Summer Outing 


SPRINGFIELD, II1., Aug. 12.—TIllinois 
marketers and retailers will join forces 
in a Summer Frolic Aug. 31 at the Ke- 
wanee Midland Club. The Illinois Pe- 
troleum Marketers Assn. for a number 
of years has held a summer outing in 
different parts of the state. 


This year the group has invited all 
members of the Illinois Assn. of Pe- 
troleum Retailers to attend. Registra- 
tion will be at the Parkside Hotel in 
Kewanee, to be followed by a parade 
headed by “our own German band” 
to the Midland Club. 


The day’s activities will include 
golf, swimming, tennis, horseshoe pitch- 
ing and, according to the announce- 
ment, “worlds of entertainment not 
mentioned here.” A Dutch style, fried 
chicken dinner will be one of the day’s 
features. 





oil industry. 


izing in oil accounting. 














ACCOUNTING FOR OIL COMPANIES 


UST published—a practical handbook on accounting, written 
from firsthand knowledge of actual oil company operations. 
Applies to small companies as well as large. 
Complete with forms and records used in oil company practice. 
Special sections on accounting for marketing, refining, natural 
gasoline, producing, pipeline, marine and other divisions of the 


General and financial structure of oil companies, preparation of 
reports, operation of cashier’s department, auditor’s department, 
purchasing department — described and illustrated. 

Author is Raymond Walter McKee, C. P.A., formerly an oil com- 
pany executive; now associated with accounting firms special- 


496 pages ... Price $5 postpaid. Send your order with remittance to 
NATIONAL PETROLEUM NEWS 
1213 W. 3rd St., Cleveland, Ohio 
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PRAYER FOR A SHELF! 


By N. P. N's Woman Reporter 


The following facts and random ob- 
servations are the result of a recent 
800-mile motor trip from Cleveland to 
Birmingham, Ala., with two other 
women passengers and two small boys 
in our car. Incidentally, I made no par- 
ticular effort to observe or to be alert 
since I was vacationing, but the fol- 
lowing points were obvious and made 
such an impression on me that I told 
the “boss” about it. “Put them down 
on paper,” he said, so here goes: 


1. The extent to which the motoring 
public turns to and depends upon the 
oil company service station for infor- 
mation and for their own well-being. 

2. The problem of where to eat, 
and how the service station could help 
solve it. 


3. The amount of room for rest 
room improvement. How much need- 
ed by women travelers is a shelf below 
the mirror in the rest room. 


4. How much “little things” count 
with women. How often they use 
the word “clean” when looking for 
a station or rest room. 


5. And last, but not least, the serv- 
ice station attendant as the world’s 
most uniformly courteous worker. 


I made it a point not to put ideas 
into the heads of my companions. I 
made no suggestions as to where we 
should stop, or whether or where we 
should ask questions, but left that up 
to them. 


What most surprised me was the 
manner in which these companions, 
even the small boys, took for granted 
that at the filling station they would 
know everything. “Let’s ask the fill- 
ing station” was the solution to every 
problem. 

How far is it to the next town; 
what IS the next town; where is there 
a good place to eat; what is the tem- 
perature today; is there a good, clean 
tourist camp near here; is there any- 
thing of interest to see around here? 
To these and similar questions the 
filling station was supposed to know 
the answer. And they usually did. 

Where to have our meals was a 
major problem. Even in the midsum- 
mer heat of Kentucky, Tennessee and 
Alabama it seemed necessary to eat. 
We did not want to stop in hot and 
crowded cities, so we watched for road- 
side or small town restaurants. In the 
long and desolate stretches of this 
country, the mountain roads and hill- 
billy towns, these eating places were 
not so easy to find. So it was; “Let’s 
ask the filling station.” 

One morning we drove 25 miles be- 
fore we found a place to have break- 
fast. You know how hard that is on 
the disposition. Then, we turned in at 
the inevitable filling station and asked. 

I wondered why service stations 
could not dispense information of this 
type officially? Could not oil mar- 
keting companies get up mimeographed 
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and tabulated lists of restaurants and 
tea-rooms within, say, ‘a 50 or 100- 
mile radius of each station, list their 
locations, what particular specialty or 
native food, if any, the restaurant is 
famous for and the price range of its 
meals? Such a compilation need not 
be elaborate nor run into money and 
what a relief it would be to the motor- 
ist to be able to pick up a tabulation 
of this kind. 


The distance to towns that we often 
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asked about could have been found on 
our road maps. But sometimes we were 
too hot and tired to bother. So we 
“asked the filling station.” 

What an important part the rest 
room plays in actually selling gasoline, 
especially on a long tour, I thought. 
We kept on the lookout for the type 
of station that might have a clean and 
attractive rest room, preferring to buy 
our products there. Of course, the 
driver of the car had a_ preference 
for a certain company’s gasoline so 
that we stopped at those stations when- 
ever we could, but when one was not 
available we chose on the rest room 
principle. 

“Oh, for a nice, clean, tiled rest 
room!” one of the women passengers 











Shown above is a BLACKMER Integrated—last word in com- 
plete rotary pumping outfits, suitable for handling anything 
from gasoline to heavy oils—sizes to 700 GPM. 

The advantages of BLACKMER Integrateds are many. First, 
unique design gives perfect coordination of working parts. 


Thus higher 


operating efficiencies—lower operating costs. 


Second, the design and construction permit a high degree 
of standardization—also enable us to include as standard 


equipment features ordinarily classed as special. 


first and installation costs. 


Third, 


maintenance is 


Thus lower 


reduced to minimum, due to sim- 


plicity and because all parts except the motor are BLACKMER 
built—the highest quality in the industry. 

When you consult BLACKMER, we bring to your pumping 
problems over 30 years of experience, and we offer the finest 


equipment obtainable. 


May we, without obligation, send 


our nearest representative to your office? 
BLACKMER PUMP COMPANY, 1888 Century Ave., Grand Rapids, Mich. 


AUTOMATIC 
TAKE-UP FOR WEAR 


EXCLUSIVE 
BUCKET DESIGN 
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ROTOR 


This indestructible cast-aluminum rotor will operate 
indefinitely without service expense. End rings, bars, 
and ventilating fans are cast in one piece—no riveted 
or soldered joints, no brushes or commutator. Per- 
manent characteristics — permanent balance. The 
centrifugal starting switch is time-proved. These 
i | switches will operate for more than a million starts. 





STATOR 


This part, too, is built to last. Punchings are held 
rigidly in place by a rolled-steel shell and are treated 
with a rust-resisting compound. Windings are firmly 
bonded and are resistant to moisture, oil, and gas- 
oline —are protected against damaging overloads by 
a proved solder-pot thermal overload switch. Starting 
switch has long-lived silver contacts. 





BEARING 


This bearing appeals to the service man. It is equipped 
with an ample oil reservoir and requires oiling but 
once a year. It is supplied with a protected-type oiler. 
In addition, close-fitting shaft seals resist entrance of 
dirt, and gasoline throw-grooves give protection 
against the entrance of gasoline. 





All working and electric parts—-including the line switch—are contained 
in the explosion-proof motor enclosure, and the motor is listed by the Under- 
writers’ Laboratories, Inc., for operation in hazardous gas locations. Bulletin 
GEA-2277 gives additional information. Write to General Electric, 
Schenectady, N. Y., for a copy. 


BUILT BY MEN WHO KNOW MOTORS, FOR MEN WHO KNOW PUMPS 


GENERAL (% ELECTRIC 


260 070-231 
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exclaimed, after a long drive unde: 
Tennessee’s blazing sun one afternoon 

But such a rest room was not to 
be found on the spur of the moment 
We finally stopped at a service station 
tourist set-up. The ladies rest roon 
was not designated even by a sign but 
we saw a woman coming out, so we 
went in. The room was fairly clean 
but was not the clean, tiled one we wer: 
wishing for. The plumbing did no 
work too well. 

In spite of the vigorous campaigns 
oil companies put on for cleanliness 
and good appearance, there is stil 
much room for improvement, I re 
gretfully observed. Among the sta 
tions we stopped at, there was not on 
that I thought came up to the stand 
ards that the oil companies seem con 
stantly to be driving at. My only sug 
gestion on the trip was that we try 
to stop at oil company station resi 
rooms which were apt to be cleane) 
and more sanitary than some un- 
known dealer places. 


About half the rest rooms had pow 
dered or liquid soap. We like the 
powdered type—liquid is too hard on 
the hands. Publicly-used cake soap we 
will not touch. We also like pape1 
towels. Two or three rooms had no 
towels of any kind. 


One clean and fresh looking major 
company station had overlooked put- 
ting a lock or hook on the inside of 
its rest room door. The door opened 
out on the station yard and anyone 
opening it would have exposed the 
occupant to full view. This was in- 
excusable, we thought, somewhat pro- 
voked. We posted each other as guard 
a the outside door. 


One rest room gave me the “creeps.” 
Of course, we had no business stopping 
there, as the appearance of the sta- 
tion would tell us what the rest room 
would be like. The wash basin had 
never been washed, as far as I could 
make out. There was a spider web 
from the faucet to the wall. 


As for the “little things” that women 
like: a shelf, for one thing. If only 
some enterprising oil company could 
understand the delight and convenience 
of a nice, glass shelf below the mirror 
of the rest room. Where to put the 
inevitable handbag is a problem. I 
will not lay mine down “most any- 
where,” because I want to keep it 
clean. I look for at least a hook on the 
wall. I could hang it by its handle. 
I could also hang my gloves up and 
maybe a package I have, and my hat. 
There is not even a hook. Just a 
nice, 10-cent hook is all we need. But 
preferably the shelf. And why the 
shelf? Because we must always get 
out two or three cosmetic containers 
and a comb when we freshen up. You 
need both hands free when you use the 
comb. So there is the handbag prob- 
lem again. 


And please, mister, in getting us a 
glass shelf, get one about 5 or 6 inches 
wide—not merely a 3-inch one—as was 
the one I tried to use. Maybe the 
wider ones cost 20 cents (in the 5 and 
10-cent store) but they will hold our 
bag. Our bags, you know, are at least 
5 inches wide. They won’t lay down 
or stand up on a 3-inch shelf. 
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Completes 50 Years 
In Selling Oils 


NEW YORK, Aug. 12.—At 76 years 
of age, G. F. v. Krogh, president of 
the Eagle Oil Co. of New York and 
Hamburg, Germany, this month will 
complete 50 years of active service 
in selling Pennsylvania lubricating 
oils in European markets. 

He started as a mechanical engineer 
and as a young man came to this 
country and made the acquaintance 
of Senator Lewis Emery, Jr., of Brad- 


ford, one of the early pioneers in the 


Pennsylvania oil industry. As a re- 
sult of this acquaintance Mr. v. Krogh 
returned to Hamburg and entered the 
oil business, through the Eagle Oil 
Co. A list of refineries from whom 
purchases have been made over the 
history of this company reads like 
a history of the Pennsylvania refining 
industry, for it contains the names 
of plants no longer in existence, plants 
which have changed their names and 
small plants and large plants. 


What It Takes to Run 
A Big Oil Company 


What in the way of physical prop- 
erties, from oil land leases to service 
stations, does it take for a large oil 
company to handle its volume of busi- 
ness? 

Phillips Petroleum Co. answers this 
question graphically, in its own case, 
in its Philnews. This company’s re- 
port on its 1937 operations showed it 
had a net crude oil production of 24,- 
679,000 barrels; it ran 15,709,000 bar- 
rels of crude to its refinery stills and 
Shipped 14,500,000 barrels of finished 
blended motor fuels. Its total sales of 
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all petroleum products were nearly 
24,000,000 barrels. Here are the prop- 
erties of various types which the com- 
pany operates or serves: 

1,538,042 acres of oil reserves. 

820,453 acres of gas reserves. 

4493 oil wells. 

221 gas wells. 

1468 miles of crude oil pipeline. 

14 crude oil tank farms. 

21 pipeline pumping stations. 

10 booster stations. 

3 refineries. 

39 natural gasoline plants. 


14 carbon black plants supplied with 


gas. 
2616 tank cars. 
795 miles of 
line. 
25 gasoline pumping stations. 


gasoline trunk pipe- 


10 dry gas booster stations. 


39 land and water shipping ter- 
minals. 
1245 jobber and company bulk 
plants. 


13,876 jobber, 
service stations. 
22 stations for distributing liquefied 


gas. 


dealer and company 
‘ 


Oil Man Is Chairman 

LOS ANGELES, Aug. 13.—D. D. 
Burr, advertising manager of the 
southern division of the Tide Water 
Associated Oil Co., is chairman of the 
newly formed Los Angeles Newspaper 
Publishers Association. Its purpose is 
to promote the mutual business inter- 
ests of the participating papers and 
their advertisers. 




















Imagine today’s business run with the 


tools of the 


‘eighties — just as out of 


order as today’s automobile without the 


THOROUGHBRED Quality of Cushing 


Sh “ig 


WRITE. WIRE OR PHONE 
FOR QUOTATIONS 


CANHON BALL 
SERVICE 


Cushing Ethyl Gasoline 


Cushing Anti-Knock 
Regular-Leaded 


Anti-Knock Pressure 
400 End Point 


60-42 Better than US. Motor 

60-62 Under 400 End Point 

64-66 Under 375 End Point 

68-70 Under 360 End Point 

4244 W.W.D.T. Kerosene 

38-40 Light Straw Zero Distillate 

32-36 Overhead uncracked 
Gas Oil 


Cracked Fuel Oil 


REFINERIES: 


General Sales Offices: 
Division Sales Offices: 


Petroleum Products, that’s why YOU can 
make more money with Cushing. Write, 


wire or phone for quotations. 





CUSHING, OKLAHOMA 
2007 FOSHAY TOWER 
MINNEAPOLIS, MINN. 


CUSHING & BLACKWELL, OKLAHOMA 











Shell Oil Promotes 


Seven In Sales 


SAN FRANCISCO—R. F. Schroeder, 
formerly assistant general sales man- 
ager of Shell Oil Co. has been elevated 
to general sales manager succeeding 
L. G. McLaren, newly appointed vice- 
president in charge of marketing. 

Other promotions include the ad- 
vancement of P. J. Pieroth from head 
office sales representative to assistant 
manager of the operations department; 
E. C. Harrison, from headquarters 
sales representative to assistant gen- 





R. F. Schroeder 


eral sales manager; E. R. Raphael, 
former sales representative, to man- 
ager of the Oakland, Cal. division; 
R. D. Stetson, from division manager 
at Los Angeles, to manager of the com- 


pany’s service station department; 
R. B. Jensen, retail merchandising 


manager, to division manager at Los 
Angeles; and J. A. Pell, formerly Oak- 
land division manager, New York 
headquarters as eastern’ representa- 
tive. 


Claud Barrett Named 


Texaco Manager 


N. P.N. News Bureau 
NEW YORK, Aug. 15.—Claud B. Bar- 
rett has been appointed southern terri- 
torial sales manager of the Texas 
Company, succeeding J. S. Leach, who 
was named a vice-president of the 
company. Texaco’s southern division 
covers marketing operations in Ala- 
bama, Georgia, Florida, South Caro- 
lina, Mississippi, Louisiana, Arkansas, 
Tennessee, Oklahoma, Texas and New 
Mexico. 
For the past three years, Barrett has 
been manager of the Houston sales 
district of the company, and had been 


recently appointed assistant manager 


of the southern division. 

He joined the Texas Company at 
Atlanta, Ga., in 1927 as a salesman 
and in 1931, was named superintend- 
ent of sales and a year later assistant 
manager of the Atlanta division. He 
later served at Dallas. 
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Fleet Supervises Rest Rooms 
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The British-American Oil Co., Ltd., with operations extending into every province of Canada, is 

featuring its supervision of station rest rooms to insure to the public they are clean and sanitary. 

Above are three of its cars devoted to this use, photographed in front of one of its stations 
in Toronto 





Niw Co 


Compiled by R. E. Burnham, patent and 
trade-mark attorney, 511 Eleventh Street, N. W., 
Washington, D. C., from whom copies may be 
obtained at the rate of 25c¢ each. State number 
of patent and name of inventor when ordering. 
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REFINING 


Wax treatment—Oscar L. Roberts, 
Merwood Park, Pa., assignor to At- 
lantic Refining Co. Filed Oct. 27, 1934. 
No. 2,125,314. 

Vacuum distillation process—Mal- 
colm P. Youker, Tulsa, Okla., assignor 
to Phillips Petroleum Co. Filed Feb. 
25, 1930. No. 2,125,325. 

Conversion of hydrocarbon oils— 
Charles H. Angell, Chicago, IIl., as- 
signor to Universal Oil Products Co. 
Filed Jan. 25, 1936. No. 2,125,535. 

Conversion of hydrocarbon oils— 
Jacob B. Heid, Chicago, Ill., assignor 
to Universal Oil Products Co. Filed 
Oct. 12, 1934. No. 2,125,564. 

Method of stabilizing gasolines— 
William W. Holland, Baltimore, Md., 
assignor to Petroleum Conversion 
Corp. Filed June 3, 1936. No. 2,125,636. 

Naphtha reforming—Stewart C. Ful- 
ton, Elizabeth, N. J., assignor to Stand- 
ard Oil Development Co. Filed Oct. 
26, 1935. No. 2,125,714. 

Method of producing high octane rat- 
ing motor fuel—Percy A. Maschwitz, 
Chicago, Ill., assignor to Pure Oil Co. 
Filed June 28, 1935. No. 2,125,734. 

Manufacture of antiknock gasoline— 
Luis de Florez, Pomfret, Conn., as- 
signor to Texas Co. Filed June 29, 
1934. No. 2,125,855. 


MISCELLANEOUS 


Method of preparing substantially 
pure free mahogany sulphonic acids— 
George A. Kessler and Leo Salzmann, 
Butler, Pa., assignors to L. Sonneborn 


& Sons, Inc. 
125,300. 

Lubricating oil (contains an alkali 
metal mahogany sulphonate)—Thomas 
G. Murphy, Franklin, Pa., assignor to 
L. Sonneborn Sons, Inc. Filed Feb. 14, 
1936. No. 2,125,305. 

Computing dispensing device (gaso- 
line type)—Ernest J. Svenson, Rock- 
ford, Ill., assignor to Petrolator Corp., 
Chicago, Ill. Filed Aug. 4, 1937. No. 
2,125,322. 


Fuel (contains gasoline and an alco- 
hol)—Joseph W. Johnson, Salem, Hugo 
Van Roosen, Newton Center, Alexis 
E. Ushakoff, Beverly, and John J. 
Brophy, Salem, Mass. Filed Dec. 21, 
1935. No. 2,125,448. 


Catalyst and process for hydrogen 
production—William J. Sweeney and 
William E. Spicer, Baton Rouge, La., 
assignors to Standard Oil Development 
Co. Filed Dec. 24, 1935. No. 2,125,743. 

Extreme pressure lubricant—Ander- 
son W. Ralston, Chicago, Ill., assignor 
to Armour & Co. Filed Oct. 12, 1936. 
No. 2,125,851. 


Filed Oct. 6, 1936. No. 2,- 


Jay E. Crane Elected 


NEW YORK, Aug. 13.—Jay E. Crane 
was elected treasurer of the Standard 
Oil Co. of New Jersey, succeeding R. P. 
Resor, who has retired. 


Crane joined the Jersey Standard as 
assistant treasurer in May, 1935, after 
having served with the Federal Re- 
serve Bank here for 20 years. He had 
been New York manager of the Treas- 
ury department’s $2,000,000,000 ex- 
change stabilization fund. 

He, who will be 47 years old in Sep- 
tember, graduated from Yale in 1914. 
After working for a short time on The 
Commercial and Financial Chronicle, 
he joined the Federal Reserve Bank of 
New York in December, 1915, later be- 
coming assistant cashier and secretary 
of the bank, and in 1930 was appointed 
a deputy governor. 
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CLEVELAND, Aug. 15.—Demand 
for lubricating oils and wax continued 
heavy, while lower field U. S. Motor 
gasoline and kerosine were slow with 
supplies accumulating, according to re- 
ports of western Pennsylvania refiners 
in the week ended Aug. 13. 


Refiners generally reported 0.5 to 1- 
cent advances in their quotations for 
neutral oils with 25 p.t. 150 at 12.5 to 
13 cents, and 25 p.t. 200 at 14 cents. 

Several lower field refiners said they 
were offering U. S. Motor gasoline 0.25 
cent lower at 4.75 cents; one said he 
had also reduced his kerosine quota- 
tions 0.125 cent with 45 w.w. at 4.875 
cents and 47 5.125 cents. 


W.wW., 





NEW YORK, Aug. 15. — The Gulf 
market continued to draw virtually 
all of its business from domestic buy- 
ers, With open market foreign activity 
continuing at a standstill, according 
to reports of traders the week ended 
Aug. 13. 

Gasoline, particularly the higher oc- 
tane grades, was reported more freely 
offered, and reports of price shading 
also were heard. 

Gas oil was relatively well held, 
according to reports, at a minimum of 
3.5 cents. An occasional cargo at 3.375 
cents bobs up in market conversation, 
but actual offerings or sales at under 
3.5 cents could not be confirmed. 

Heavy fuels were without special 
feature, with offerings still in excess 
of current orders, traders said. 


TULSA, Aug. 15. — Announcement 
by Standard of Indiana officials that 


they did not believe an advance in 
Mid-Western tank wagon _ gasoline 
prices was warranted at this time; 


withdrawal of the 0.3-cent advance in 
Mid-Western tank wagon prices made 
recently by several] major companies; 
and reports of lower-priced offerings 
of gasoline from the Amarillo and 
Cotton Valley districts were factors 
Which tended to unsettle the Mid- 
Continent tank car gasoline market 
last week, according to trade reports 
here. 
Gasoline generally 


was reported 
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freely 
tions. 

Jobber demand for natural gasoline 
was off somewhat but prices were 


offered at unchanged quota- 


steady, manufacturers said. 
Kerosine demand was light, refiners 
fields delaying 


said, with dry 
plowing. 


fall 





NEW YORK, Aug. 15. — Eastern 
markets were featured by easing of 
wholesale gasoline prices in key dis- 
tricts, according to reports the past 
week. 

Prices for high octane grades at 
New York harbor were reduced 0.25 
cent by some suppliers to 6.25 cents 
for barge lots and 6.5 cents for tank 
car lots. 

Offerings at Philadelphia, Baltimore, 
Boston and Providence were freer, al- 
though no changes were reported in 
quotations. 

Gasoline consumption, distributors 
reported, generally compared favor- 
ably with the early August period a 
year ago. 





CHICAGO, Aug. 15. — Spot gasoline 
movement generally was_ reported 
slow in the Mid-Western market the 
second week of August. Jobber de- 
mand was said to be chiefly for ship- 
ments against contracts. Offerings of 
all grades continued relatively free, 
reports indicated. 

Demand for Michigan straight run 
and 70-72 octane gasoline continued 
active and stocks of all grades have 
been reduced considerably during the 
past few weeks, refiners said. 

Little interest was shown in kero- 
sine, according to Chicago marketers, 
while Michigan’ refiners indicated 
steady movement of this product. 








N.P.N. Gasoline Index 


Dealer Tank 

T.w. Car 

Cents per gal. 

Aug. IS . . 10.24 6.14 
Month ago ...... 10.24 6.19 
Year ago ........ 10.67 6.74 


Dealer index is an average of 
“undivided” dealer prices, ex-tax, 
in 50 cities. 

Tank car index is a weighted 
average of 12 wholesale markets 
for regular-grade gasoline. 


























LOS ANGELES, Aug. 13. — Easi- 
ness of fuel oil prices featured Pa- 
cific Coast markets. One independent 
refiner was reported offering steam- 
ship lines and large commercial con- 
sumers cut rates on quantity lots. 
Against a bunker “C” posted price 
of 90 cents, this supplier was said to 
have closed several sales at less than 
70 cents. 

Offshore activity lagged. One sup- 
plier reported inquiry for a special 
grade gas oil from an Atlantic foreign 
account, but turned it down in view 
of bid prices which were in the neigh- 
borhood of $1.05 to $1.10. 

Domestic gasoline markets were re- 
ported unchanged with most small in- 
dependent plants quoting a rack price 
of 7 cents, exclusive of tax. 





NEW YORK, Aug. 15. Stocks of 
wax were fairly well held the past 
week, according to reports of export- 
ers and domestic sellers in the New 
York area and at the Gulf. 


Some sellers who had been quot- 
ing 2.25 cents for white crude scale 
reported advancing their quotations 
to 2.3 cents and 2.35 cents, although 
others said they were still offering at 
2.25 cents. 


FUEL OIL 


CHICAGO, Aug. 15. — Current tak- 
ings of light fuels continued limited 
although more active inquiry gener- 
ally was reported by marketers dur- 
ing the past week. Offerings of good 
grades of burner fuels were reported 
scarce by some resellers. 


Michigan refiners on the other hand 
reported bulk of their current produc- 
tion of light fuels was already under 
contract or being held for winter stor- 
age. 

Industrial fuel movement continued 
to lag, according to Chicago market- 
ers. Michigan heavy fuel stocks were 
reported in better shape with con- 
tinued active demand from industrial 
centers. 

* * o* 


NEW YORK, Aug. 15. — Fuel oils 
commanded little trade attention in 
the East last week. Reports were that 
heavy buying was not expected until 
the start of the 1938-1939 heating oil 
season. Prices were reported un- 
changed throughout the week. 

Some pickup in industrial fuel oil 
consumption was indicated in several 
areas in the East. Reports were that 
light industries in western New York 


(Continued on page 44) 
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REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days). Prices in cents per gallon 


except heavy fuel oils in dollars per barrel of 42 gallons, tank car lots 

refinery and export prices not included, unless so stated in the respective markets. { : } 

apply on products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are determined by C.F.R. Motor 
A.S.T.M. D-357-33T; and lubricating oil specifications delermined according to A.S.T.M. methods, unless otherwise noted. 


, f.0.b. refineries in districts designated, except where otherwise noted. Inter- 
Federal, state or municipal tazes not included. Prices quoted 











Gasoline 


Prices Effective 
OKLAHOMA 
U. S. Motor: (Octane L-3) 


Aug. 15 Aug. 8 


62 oct. & below.... 4.75 - 


5.00 4.75 - 
63-66 oct.......... 5.00 — 5.125 5.00 — 
Je 5.25 - 5.50 5.25 - 
oh, en 2.42 5.50 - 

60-62, 400 e.p........ 4.75 4.875 4.75 - 

WESTERN PENNA. 

Bradford-Warren: 

Motor gasoline: 

U.S. Motor (58-62°).. = (h)5.375 5.375- 5.50 
Min. 65 oct........ (h) 7.00 -7.25 7.00 - 7.25 
Min. 70 oct........ (e)7.50 (e)7.50 
“Q” gasoline...... (g)7.25 (g)7.25 

Other districts: 

Motor gasoline: 

U.S. Motor (58-62°).. 4.75 >.00 4.75 -— 5.00 
Min. 65 oct........ 7.00 7.00 
“Q” gasoline...... (g)7.25 (g)7.25 


CENTRAL MICHIGAN (a) 
Str.-Run Gasoline. ...(c) 5.00 -5.375(c) 4.875- 5.50 
U. S. Motor: (Octane L-3) 


67-69 octane....... (e)7.50 (e)7.50 
70-72 octane....... 8.00 —- 8.125 8.00 - 8.25 


CALIFORNIA (3c tax to be added if used in state) 
U. S. Motor: 


54-58, for instate ship- 


Oe ee 7.00 9.25 7.00 -— 9.25 
54-58, for outside state 

shipment.......... 7.00 - 9.00 7.00 - 9.00 
58-61, 375-400 e.p., 65 

oct. & above....... 7.75 9.75 7.75 - 9.75 
N. TEX. (b) 
U.S. Motor: (OctaneiL-3) 

62 oct. & below.... 4.75 — 5.00 4.75 — 5.00 

ee 5.00 5.50 5.00 - 5.50 

of y” Seer 5.25 5.625 5§.25 5.625 

oe. See 5 .625- 5.75 5.625- 5.75 
60-62, 400 e.p........ 75 4.75 


KANSAS (For Kansas destinations only) 
U. S. Motor: (Octane L-3) 
62 oct. & below.... 5.00 — 5.25 5.00 - 5.25 


> = D>. aD ”0 » » 
Ceee OE, cus kccese 2.75 6.00 5.75 6.00 

W. TEX. (b) 

U. S. Motor: (Octane L-3) 
62 oct. & below... . 875-— 5.00 4.875- 5.00 
63-66 oct.......... 5.125- 5.25 §.125- 5.25 
J 5.50 5.625 5.50 — 5.625 
POPC, his ceeae a 5.75 2.875 5.75 - 5.875 

E. TEX. 

60-62, 400 e.p........ 1.50 1.625 ~ 4.50 1.625 

N. LA. (For shipment to La. & Ark.) 

U. S. Motor: (Octane L-3) 
62 oct. & below. ... 1.75 4.75 
63-66 oct.......... e)5.125 (e)5.125 
67-69 oct.......... e)5.25 e)5.25 
co 4). rn 2.40 yf 


ARKANSAS (F.o.b. Ark. plant of one refiner, 
shipment to Ark. & La.) 


U.S. Motor: (Octane L-3 


62 octane & below. . 5.00 5.00 
67-69 oct. ......0.. 5.50 5.50 


fc or 


OHIO (Quotations of S. O. Ohio. 


: Delivered any- 
where in Ohio). 


en 8.375 8.375 
Above 65 oct........ 8.625 8.625 


Natural Gasoline 


(Prices to blenders on freight basis shown below. 


Shipments may originate in any Mid-Continent manu- 
facturing district.) 


F.0.B. GROUP 3 
Grade 26-70......... 3.25 3.25 


F.O.B. BRECKENRIDGE 
Grade 26-70......... 3.25 3.25 


CALIFORNIA  (F-.o.b. plants in Los Angeles basin) 
75-85, 350-375 e.p. for 


ee 6.50 —- 7.00 6.50 - 6.75 
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Kerosine 


Prices Effective Aug. 15 Aug. 8 
WESTERN PENNA. 
Bradford-Warren: 


o- 


SO Wins oksnaovucse >. 125- 5.25 §.125- 5.25 
i ee ee (h)5.25 §.25 — 5.375 
Other districts: 

ok Sa eee 4.875-— 5.00 5.00 
bk, SEE Te (h)5.125 5.125 
oS Se 5.125- 5.25 5.25 
CENTRAL MICHIGAN (a) 

ee ree 5.00 - 5.05 4.80 - 5.25 
OKLAHOMA 

ie ES re 4.125- 4.375 4.125- 4.375 
62-06 WW nivcccc evn 4.375- 4.625 4.375- 4.625 
KANSAS (For Kansas destinations only). 

kk 4.50 — 4.625 4.50 - 4.625 
42-44 W.W.. wcccscceee 4.75 -— 5.00 4.75 - 5.00 
N. TEX. (b) 

ee eer ere 4.25 -— 4.50 4.25 - 4.50 
N. LA. (For shipment to La. and Ark.) 

Ge Wil sc cees cess 4.125- 4.50 4.125- 4.50 


ARK. (F.o.b. Ark. plant of one refiner, for shipment 
to Ark. and La.) 


Oeeee WO ck ssnse sens 4.625 4.625 
CALIFORNIA 
i A Oe 5.00 - 7.00 5.00 - 7.00 


Gas and Fuel Oils 


WESTERN PENNA. 
Bradford-Warren: 


Me Se (h) 4.00 3.875- 4.00 
Other districts: (Excluding Pittsburgh District Prices). 
oe ET er re (h) 3.75 -— 4.00 3.75 — 4.00 
CENTRAL MICHIGAN (a) 
P.W. Distillate....... 4.50 - 4.75 4.50 - 4.75 
No. 3 gas oil, Str..... 4.00 4.50 4.00 - 4.25 
WAGE. ONG OU... cc kets 4.00 — 4.25 3.50 -— 4.00 
Fuel Oils (Vis. at 100): 
500-700 Vis........ 2.310~ 2.10 2.510~ 2.15 
300-500 Vis........ 2.50 - 3.00 2.50 - 3.00 
100-300 Vis........ 2.75 3.25 2.40 ~ 3.20 
OKLAHOMA 
No. 1 prime white.... 3.75 -— 4.00 3.75 -— 4.00 
LO tO ee 3.375- 3.625 3.375- 3.625 
i. G. &. QeGieh, ..k60s (d) 3.00 -—3.25 (d)3.00 -3.25 
28-30 zero fuel....... 3.25 - 3.375 3.25 — 3.375 
24-26 Taek... cccancce (e)$0.925 (e) $0 .925 
BU Re OM os cc ivacawe (d) $0.75-$0.80 (d) $0.775-$0.85 


EG-16 Teh. csccccces (90.76 (d) $0.70 -$0.80 


KANSAS (For Kans. destinations only). 
No. 1 9 fuel oil. ... 4.125 4.125 
10-14 fuel oil......... $0.45 -$0.80 $0.45 -$0.80 


N. TEX. (b) 


No. 1 Prime white.... (e) 4.00 (e)4.00 

N. LA. (For shipment to La. and Ark.) 

DEORE) kaa ssces (e) $L.10-$L.15(e) $1.10-$1.15 
i <i. rere (e) $0 .90-$0 .95(e) $0 .90-$0 .95 
LS eee (e) $0. 80-$0 .85(e) $0. 80-$0.85 


ARK. (F.o.b. Ark. plant ot one refiner, for shipment 
to Ark. and La.) 


Bie, Es Ge sncseaws 3.625 3.625 
28-30 gas oil, zero. ... $375 3.375 
CALIFORNIA 

San Joaquin Valley: 

Meare feel. ..ccseeds $0.60 -$0.75 $0.60 -$0.75 
CSS eee $0.75 -$0.85 $0.75 -$0.85 


Diesel fuel (per gal.).. 3.50 4.00 3.50 - 4.00 
Stove dist. (per gal.).. 3.75 —- 6.00 3.75 - 6.00 


Los Angeles: 


eave Geel, .icsccass $0.50 -$0.90 $0.50 -$0.90 
Light fuel........... $0.65 -$1.00 $0.65 -$1.00 
Diesel fuel (per gal.).. 2.50 - 4.00 2.50 - 4.00 
Stove dist. (per gal.).. 2.75 —- 6.00 2.75 - 6.00 
San Francisco: 

Oo A. Seeeeee $0.95 $0.95 
eee Sean $1.05 $1.05 
Diesel fuel (per gal.) . . 4.50 4.50 
Stove dist. (per gal.).. 6.50 6.50 


Note: All above heavy fuels meet Pacific specifica- 
tion 400; light fuel, spec. 300; Diesel fuels, spec. 200; 
and stove distillate, spec. 100. 





Neutral Oils 


Prices Effective Aug. 15 Aug. 8 
WESTERN PENNA. (Refiners report no open spot 
market sales being made to jobbers and give follow- 
ing as. their quotations only.) 

Viscous Neutrals No. 3 col. (Viscosity at 70° F.) 
200 Vis. (180 at 100°) 420-425 fl. 


ah | Eee (e)17.00 (e)17.00 
10 an rrr e re cece (e)16.00 (e)16.00 
a Pere ee (e) 15.50 (e)15.50 
Riis a seats cue 14.00 13.00 -14.00 
150 Vis. (143 at 100) 400-405 fl. ; 
| Se ere (e) 16.00 (e)16.00 
10 =A hiss wweesies se (e) 15.00 (e)15.00 
pS Sere ee rere (e) 14.50 (e) 14.50. 
tS Seer rs cee 13.00 12.00 -13.00 


SOUTH TEXAS 
Vis. Color 
Pale Oils: (Vis. at 100°F.) 


1 
~ 
1 
es 
“1 
uw 
' 
2 
' 


100 No. 1 4-2 eocee 4.75 — 5.25 =a -) 

200 No. 2-3......... 6.25 6.25 

300 No. 2-S......6.-% 6.75 6.75 

500 No. 24%-3% ceeee 7.75 7.75 

730 No. 3-6.....00606 8.25 8.25 
1200 No. 3-4........+ 8.75 8.75 ba 
2000 No. 4.......2-. 9.00 - 9.25 9.00 - 9.25 
Red Oils: 

200 No. 5-6.......+. 6.25 6.25 

$00 No. 5-6......... 6.75 6.75 

500 No. 5-6......... 7.75 7.75 

750 Ne. 5-6......++. 8.25 8.25 
1200 No. 5-6......... 8.75 8.75 
2000 No. 5-6.......-. 9.00 — 9.25 9.00 - 9.25 


Note: Red oil prices cover oils with green cast; blue 
cast red oils are slightly lower in some cases. 


MID-CONTINENT (Vis. at 100° F.; F.o-b. Tulsa 
basis). 

Pale Oils: 
Vis. Color 


(0 to 10 P.P.) 


60-85—No. 2....... 5.50 5.50 

86-110—No. 2...... 6.00 6.00 
ROHR INOr Os ¢-cc 60500 9.00 9.00 
LBO—=INO. 3... oc ccncce 10.00 10.00 
ames 5: SA 10.50 10.50 
250—No. 3........+. 11.50 11.50 
gue ge: 12.50 12.50 
ee a ea 13.00 13.00 
Red Oils: 

180—No. 5.......66. (e)9 00 (e)9 .00 
200—No. 5........6- 9.50 -10.00 9.50 —-10.00 
SING. 5: 2 .5'<0655,00 11.50 -11.75 11.50 -11.75 
es a ee ee (e) 11.75 (e) 11.75 


Note: The following oils, of 15 to 25 p.p., are 
generally quoted these amounts under 0-10 p.p.; 
viscous oils, 0.5¢c; non-viscous, 0.25c. Viscous oils 
(150-300 vis.), No. 4 color, generally are quoted 
0.5¢c above No. 5 color oils. 


CHICAGO (Vis. at 100° F.) 
Pale Oils 0 to 10 p.p.: 
Vis. Color 


60-85—No. 2....... 1.20 7.25 

86-110—No. 2...... T3410 7.42 
ee See 10.00 10.00 
180—No 3.......... 11.00 11.00 
Se, eres ae 11.50 11.50 
SSU—=INGi Bs oi. ccesies 12.50 12.50 
Red Oils: 
180—No. 5.......... 10.00 10.00 
Pe ae ee 10.50 10.50 
pe, a ee 11.50 11.50 
280—No. 5.........- 12.50 12.50 
DOPING Oe ci sesonus 42.75 iZ. to 


Note: Viscous oils, 15 to 30 p.p. are quoted 0.5c 
lower; 60-85 and 86-110 No. 2 non-viscous oils, 15 
to 30 p.p., 0.25e lower. To obtain delivered prices in 
Chicago, add 0.25c per gal. 


Cylinder Stocks 


MID-CONTINENT (F.o.b. Tulsa basis) 
Bright Stocks: 


190-200 Vis. at 210 °D. (e)19.00 (e) 19.00 
150-160 Vis. at 210°D: 
0 to 10 p.p........ 14.25 -16.00 14.25 -16.00 
10 to 25 p.p.......- 13.50 -15.50 13.50 -15.50 


25 to 40 p.p.......- 13.50 -15.00 13.50 -15.00 
150-160 vis. at 210° E. 12.50 -15.00 12.50 -15.00 





_ (a) Prices f.o.b, Central Michigan refinery group basis, for shipment within Mich. Shipments may originate at plants outside Central group. _(b) For shipment to Texas and 


New Mexico destinations; Group 3 prices quoted on northern shipments. (c) Excluding Detroit shipment. (d) Nominal. (e) Only one refiner quoting. (f) No quotations reported. 
(g) To resellers holding licenses. (h) Two refiners quoting 
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WELL BALANCED LUBRICATION 


cr. ee 236A complete line of MARATHON PRO- 
= P” DUCTS designed to meet all the lubricating 
» requirements of new cars. 












; Let us show you how you can stock a 

2-U.S. GALLONS * complete line of MARATHON LUBRI- 
- | » CANTS and MARATHON MOTOR 

mv §$OlILS without a large investment and in- 
crease your sales and profits. 
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REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market quotations or sales, 


per gallon, except heavy fuel oils in dollars per barrel of 42 gallons, 
districts designated, except where otherwise noted. Inter-refinery and 


municipal tazes not included. Prices quoted 


apply on products made from legally produced 
mined by C.F.R. Motor method, A.S.T.M. D-357-33T; and lubricating oil specifications de 


waz and petrolatums in cents per pound in barrels, tank car lots, f.o.b. refineries in 
export prices not included unless so stated in the respective markets. Federal, stale or 
crude. Unless otherwise noted, gasoline octane ralings are 


termined according to A.S.T.M. methods, unless otherwise noted. 


for spot shipment (10 to 15 days) unless otherwise slated. Prices in cents 


deter- 





Cylinder Stocks (cont’d) 





Prices Effective 


Aug. 


15 Aug. 8 





























W ax 
WESTERN PENNA. (Refiners report no open spot : " 

Prices Effective Aug. 15 Aug. 8 market sales being made to jobbers and give fol- Prices Effective Aug. 15 Aug. 8 

Mid-Continent (cont'd) lowing as their quotations only.) WESTERN PENNA. (Refiners report no open spot 

120 Vis. at 210° D 600 S.R. filterable.... 8.00 -— 8.50 8.00 — 8.50 market sales being made to obbers and give following 

aie 650 S.R....... 00000: 10.00 -11.50 10.00 -11.50 as their quotations only. In bbls., carloads, New York 
,0 010 pp........ 14.50 -15.125 14.50 -15.125 Rakes xshons eee 10.50 -12.50 10.50 -12.50 122-124 A.m.p., w.c. 
25 to 40 p.p........ (e)14,25 (e)14.25 COP Micke scsuhokacan 13.00 -14.00 13.00 -14.00 SS ES a ier 2.30 - 2.40 2.30 - 2.40 

600 S.R. Dark Green.. 5.00 — 7.50 5.00 — 7.50 : : 2 i. 124-126 A.m.p., w.c 

600 S.R. Olive Green.. 6.50 — 7.50 6.50 — 7.50 Bright stock, 145-155 vis. at 210°, 540-550 flash, No. — ee Cee Ee 

$31 S.A Rie Ea (e)12.50 (e)12.50 [a-- 9 0 ee cies wyesnaies > he : 

/ ee eee ee 3.50 - 5.50 -17 5.50 -17. 
ms sen 1g pe LISELI @ i8-00-16-00 13.00 -16-00 | OKLAHOMA (In bble. or burlap bags, carload® 

CHICAGO (Viscosity at 210°) PPM Sis sows sch ecans 13.50 -14.00 13.00 -14.00 124-126 A.m.p., w.c. eee — 

Unfiltered Steam Refined: Bice vieentacn 2.35 2.35 

V40. eee ee eee 9.00 9.00 CHICAGO (In bags, carload lots. Melting points 

+ ere 10.00 10.00 Petrolatums Or EMP. (AS'T.MS methods; add 3° F. to convert 

GW ows eecareececeee .00 00 es te into A.m.p.) 

ee Re 160 vis. at 210. No, 8 color: og ae ig NE Fully refined: 

ee mere oss 15.75 15.75 ‘ i 25 6.125 re 4.00 4.00 
15 to 25 pp... 14.75 14.75 Lily Whites. s.llll) | $1133 $133 ai apaepaee (a)4.10 (4)4.10 
, 30 to ep Pare 14.25 14.25 Cream White........ 4.125 4.125 WSTe12D.. ssc esos (d)4.45 (d)4.45 

E filtered Cyl. Stock.. 13.50 13.50 Light Amber......... 2.50 - 2.625 2.50 - 2.625 sas vusses (d)4.75 (d)4.75 
Note: To obtain prices delivered in Chicago, add pS erro 2.25 - 2.375 2.25 — 2.375 192-134........0-00. (d)5.00 (d)5.00 

0.25c per gal. Re 2.00 2.00 eres (d)5.75 (d)5.75 
(a) Nominal. (b) Only one refiner quoting. (c) No price reported. (d) Same prices quoted in bags or slabs loose. (e) Two refiners quoting. 

MID-WESTERN TANK CAR MARKET 

(Prices group 3 basis; origin of shipments unknown) 
~ ° ° Prices Effective Aug. 15 Aug. 8 
Gasoline Fuel and Gas Oils 

Prices Effective Aug. 15 Aug. 8 Industrial (cont'd) 

U. S. Motor: (Octane L-3) . " = Es once ouscsn aes (a) $0.40-$0.50 (a) $0.40-$0.50 
62 oct. and below... 4.375- 5.00 4.375- 5.0 nimeuivenaanea ementinn aati’ U. G. I. gas oil....... (a) 2.875-3.00 (a) 2.875-3.00 
63-66 oct.......... 4.625- 5.25 4.625- 5.25 Domestic: 

BE Oba 6 és esx ‘.73 5.375 4.75 -— 5.375 ee c 32 
70-72 oct... 2.0... 5.00 - 5.625 5.00 - 5.625 | No.1 pw............ 2 3S ee 
ENO. 2 OOTRW i vkccckics 3.375- 3.75 3.375- 3.75 
No. 2 straw.......... 3.125- 3.625 3.125- 3.625 Naphtha and Solvent 

a, SEE nee 3.00 -— 3.375 3.00 — 3.375 

SE ee ree. (a) $0.65-$0.75 (a) $0.65-$0.75 a _ 

e : 2 695 95° 8 695 Stoddard solvent..... 5.875 5.875 

Kerosine a eres 3.625- 4.125 3.625- 4.00 Cleaners’ naphtha. il 6 375 6.315 

ee reer ie Len . M. . naphtha. . 6.375 .375 

ES a ae 3.50 - 4.375 3.50 - 4.375 Industrial: Mineral spirits... .... §.375 5.375 

42-44 w.w............ 3.625- 4.50 3.625- 4.50 Rubber solvent....... 6.375 6.375 
(a) Nominal. BOG Oonws he ecckaneee (a) $0.60-$0.65 (a) $0.60-$0.65 Lacquer diluent...... 7.375 7.375 

Daily range of gasoline prices as reported in PLATT’S OILGRAM (Week Ended Aug. 12, 1938) 
U. S. Motor, (Octane Number determined according to L-3 Method 
in Okla., Texas and Mid-Western Districts) : Aug. 8 Aug. 9 Aug. 10 Aug. ll Aug. 12 
62 octane and below: . 
IR ea ec Reo el eka ke Owe bekamade ens 4.75 - 5.00 4.75 -— 5.00 4.75 - 5.00 4.75 -— 5.00 4.75 - 5.00 
SS ER ROR Ae eee ead ae ee SP ey 4.75 -— 5.00 4.75 - 5.00 4.75 -— 5.00 4.75 - 5.00 4.75 -— 5.00 
SRE rr errs rere ree 4.875- 5.00 4.875- 5.00 4.875- 5.00 4.875- 5.00 4.875- 5.00 
I RUINS MMII «5s cick okies Sis scien as ticdcdeesavede®e 4.375- 5.00 4.375- 5.00 4.375- 5.00 4.375- 5.00 4.375- 5.00 
63-66 octane: 
ed a Ss te ak cals esha des a Ro aie eee oleae 5.00 -— 5.125 5.00 - 5.125 5.00 - 5.125 5.00 - 5.125 5.00 -— 5.125 
a ac ah shack ak dnbhs Se edGeeenn was 5.00 — 5.50 5.00 - 5.50 5.00 - 5.50 5.00 -— 5.50 5.00 - 5.50 
hs Saad A Tae Re SAS END ORS §.125- 5.25 5.125- 5.25 §.125- 5.25 §.125~- 5.25 §.125—- §.25 
Pamewremeere ACacOuD B TOME). ooo sckic cc ccecacccecvovcccscees 4.625- 5.25 4.625- 5.25 4.625- 5.25 4.625- 5.25 4.625- 5.25 
67-69 octane: - 
SETS SO ae ee ee ee are eee ee ae 5.25 - 5.50 5.25 - 5.50 5.25 - 5.50 5.25 - 5.50 5.25 - 5.50 
ere rr er ee errr ere §.25 - 5.625 5.25 - 5.625 5.25 - 5.625 5.25 -— 5.625 5.25 - 5.625 
Nn So a et, Aaa ook ie hited honk ihe WE LS 5.50 - 5.625 5.50 - 5.625 5.50 - 5.625 5.50 - 5.625 5.50 -— 5.625 
COS SASUOUE DB GMIE) 5.0. o.oo. sinncicc cdc tr sueeeeeséeecc 4.75 - 5.375 4.75 - 5.375 4.75 - 5.375 4.75 -— 5.375 4.75 - 5.375 
70-72 octane: 
NEE SE EE tS ES ree Sere 5.50 -— 5.75 5.50 - 5.75 5.50 - 5.75 5.50 - 5.75 5.50 -— 5.75 
NE ase cikwansiaccuhinseskbnansabess 5.625- 5.75 5.625- 5.75, 5 .625- 5.75 5 .625- 5.75 5 .625- 5.75 
a Se et ite e AL Kg Shiai MN MA eA A wa §.75 -— 5.875 5.75 — 5.875 5.75 -— 5.875 5.75 - 5.875 5.75 - 5.875 
ee _ | en area 5.00 - 5.625 5.00 - 5.625 5.00 - 5.625 5.00 - 5.625 5.00 - 5.625 
Motor Gasoline, 60-64 octane: ¥ 
ee I a se CMa SMe bibw ate (a)6.50 -6.75 (a)6.50 -6.75 (a)6.50 -6.75 (a)6.50 -6.75 (a)6.50 -6.75 
nN ESSER FCCC OCTET TT Ce (a)6.50 (a)6.50 (a)6.50 (a)6.50 (a)6.50 
Baltimore district................ (a)6.50 (a)6.50 (a)6.50 (a)6.50 (a)6.50 
Motor Gasoline, 65 octane & above: . ee 
I ee aye ah, Cds and ener WS daw ie eR Oe (a)6.75 -7.00 (a)6.75 —7,00 (a)6.75 -7.00 (a)6.50 -7.00 (a)6.50 -7.00 
Philadelphia district............ (a)6.75 (a)6.75 (a)6.75 (a)6.75 (a)6.75 
ES EERE CP ee ere ee eee eer eer (a)6.75 (a)6.75 (a)6.75 (a)6.75 (a)6.75 
U. S. Motor. 58-62°: oe 
Bradford-Warren (Western Penna.).. 5.375- 5.50 5.375- 5.50 5.375- 5.50 5.375- 5.50 5.375- 5.50 
Other districts (Western Penna.) 4.75 -— 5.00 1.75 >. 00 4.75 —- 5.00 4.75 - 5.00 4.75 - 5.00 
Motor Gasoline, Min. 65 octane: . . 
Bradford-Warren (Western Penna.)......... 2.2... 00sec eeee 7.00 - 7.25 7.00 -— 7.25 7.00 -— 7.25 7.00 - 7.25 7.00 -— 7.25 
Other districts (Western Penna. 7.00 7.00 7.00 7.00 7.00 
Motor Gasoline, Min. 70 octane: ‘ - 
Bradford-Warren (Western Penna. (c)7.50 (c)7.50 (c)7.50 (c)7.50 (c}7.5 
“O” Gasoline: z , 
Bradford-Warren (Western Penna.) (d)7.25 (d)7.25 (d)7.25 (d)7.25 (d)7.25 
Other Districts (Western Penna (d)7.25 (d)7.25 (d)7.25 (d)7.25 (d)7.25 


a) Nominal. 
c) Only one refiner quoting. 


d 





b) For shipment to Texas and New Mexico destinations 
i lo resellers holding licenses 


: Group 3 prices 


are quoted on northern shipment. 
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NAPHTHAS - FUEL OILS - DIESEL FUELS 
KEROSENE - GASOLINE - INDUSTRIAL 
AUTOMOBILE LUBRICANTS 


BRIGHT STOCKS 


Nine strategically located SHELL Refineries 


CALIFORNIA 
COALINGA, DOMINGUEZ, MARTINEZ, WILMINGTON 


GULF COAST 
HOUSTON, TEXAS; NORCO, LA. 


MID -CONTINENT 
EAST CHICAGO, IND.; WOOD RIVER, ILL.; ARKANSAS CITY, KANSAS 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include i 
‘ ¢ incl } stale lazes; also city and county tares as indicated in footnoles. 
kerosine taxes, where levied, are indicated in footnotes. Discounts to various classes of buyers also 


tazes, shown in separate column, include 1c federal, a 


ngpatien fees as shown in general footnote. Gasoline 


erosine tank wagon prices also do not include tares; 


are shown in footnotes. These prices in effect Aug. 15, 1938, as posted by 


principal markeling companies at their headquarters offices, but subject to later correction. 





S. O. New Jersey 


Essolene 
(Regular Grade) 
Consumer Gaso- Kero- 


Tank Dealer line sine 
Car T.W. Taxes T.W. 


*Atlantic City, N. J... 7.4 9.4 4 8 

*Newark, N. J........ 7.4 9.4 4 8 

Annapolis, Md....... 8.35 9.85 5 9.5 
Baltimore, Md....... ris 25 = S 9 

Cumberland, Md..... 9.15 1.66 6CUSlCtC 

Washington, D.C..... 8 9.5 3 9.5 
Danville, Va......... 8.45 10.95 6 12.9 
aaa 1a 9.7% 6 i1.5 
Petersburg, Va....... 7.00 20:35 64 1.7 
Richmond, Va........ 7.85 10:05 6 11.7 
Roanoks, Va......... 8.75 12.25 6 12.9 
Charleston, W. Va.... 8.55 11.05 6 12.6 
Parkersburg, W. Va... 7.85 9.35 6 11.2 
Wheeling, W. Va..... 8.85 10.25 6 2.2 
Charlotte, N.C....... 9.15 11.65 7 12.1 
Hickory, N.C........ 9.65 12.15 7 12.5 
ee, Ae, 1, C... ks. 9.45 11.95 7 12.3 
Raleigh, N.C......... 8.75 11.25 7 11.6 
Salisbury, N.C....... 9.25 H.75 7 43.2 
Charleston, S. C...... 7.7% 10.25 7 10.6 
Columbia, 5. C....... 8.75 11.25 7 11.6 
Spartanburg, S.C..... 9.45 11.95 7 12.4 


Discount to undivided dealers: Dealer t.w. price 
less 0.5¢ per gal. 

*Effective June 21, 1938, S. O. New Jersey posted 
a minimum retail resale price of 11.9c at these two 


‘ points. 


Note: While the above posted prices continue in 
New Jersey, dealers will pay a net price of 8.9c per 
gal. for Essolene. Dealers having pumps marked 
only Esso, Essolene and “Standard” White gasoline 
will pay 8.4c per gal. for Essolene. 

Price basis to commercial consumers: To contract 
accounts, purchasing at least one full compartment 
at a time by hose connection: Effective March 12, 
1937, in New Jersey, and March 8 in Maryland, 
District of Columbia, and in Arlington and Fairfax 
Counties in Virginia, on yearly purchases: from 
2,500 to 100,000 gals., consumer t.w. price at time 
and place of delivery; 100,000 gals. per year consumer 
tank car price, plus 0.5c per gal. Generally consumer 
t.w. price in foregoing states is equivalent of dealer 
t.w. price, less 0.5c per gal. 

Effective May 15, 1937, on Essolene and Esso 
(by tank wagon) in North and South Carolina, 
West Virginia and Virginia (except Arlington and 
Fairfax Counties, which see above), commercial 
consumers taking deliveries of 50 gals. (West Va. 
100 gals.) or more at one time will be billed at the 
posted consumer t.w. price. Deliveries less than 50 
gals. (West Va. 100 gals.) will be billed at 4c per 
gal. over posted consumer t.w. price. Generally, 
posted consumer t.w. price will be equivalent to the 
dealer price less 0.5c per gal. 

Kerosine Discount: lc off t.w. price for 25 gals., 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount in 
state of New Jersey. 


Socony-Vacuum Oil Co., 


Inc. 
(S. O. New York Division) 
Socony Mobilgas 
(Regular Grade) 
Con- **Split’’ 
sumer Deal- Gaso- Kero- 


Tank’ er line sine 
Car T.W. Taxes T.W. 

Metropolitan N. Y. City: 

Boroughs of Man- 

hatten, Bronx and 

Brooklyn (Kings and 

ae eee 7.9 8.9 %5 8 

Borough of Rich- 

mond (Staten Is.)... 7.5 8.9 5 8 
Atbaney, IN. Kavos. 7.8 9.8 5 8.5 
Binghamton, N. Y.... 9% 10.6 5 9 
SS 8 ee 8.4 9.5 5 8 
Jamestown, N. Y..... 8.1 10.6 5 8.25 
Plattsburg, N. Y...... 3.3 10.3 5 9.5 
Rochester, N. Y...... 8.5 10.3 5 8.5 
Syracuse, N. Y....... 8.1 9.5 5 9 
Danbury, Conn....... 8.1 10.1 4 9 
Hartford, Conn....... 7.9 9.9 4 + 4 
New Haven, Conn.... 7.8 9.8 4 7 
Bangor, Me.........- 8.25 10.38 5 9 
Portland, Me......... 7.75 10 5 8.75 
Boston, Mass........ 7.50 9 4 8 
eo 8: eee 8.6 10.5 5 9 
Lancaster, N. H...... 9.7 12 5 10.25 
Manchester, N. H..... 8.3 10 5 8.5 
Providence, R. I...... 7.50 9 4 8 
Burlington, Vt....... 8.4 10.4 5 9.5 
Whi cicianes 8.6 10.7 5 9 





*Plus 2% city sales tax computed at time of 
each sale. 

Discount to undivided dealers: 0.5c less than “‘split” 
dealer t.w. 

Price basis to cial con. s: Effective 
about Nov. 15, 1936 in New York and New England 
for tank wagon delivery: monthly purchases of 25,000 
gals. or over, pay consumer tank car price at point 
of delivery, plus 0.5c gal.; monthly purchases of 
5,000 to 25,000 gals., pay undivided dealer tank 
wagon price at point of delivery; monthly purchases 
of less than 5,000 gals., pay divided dealer tank 
wagon price at point of delivery. Private consumers 
pay undivided dealer tank wagon price at point of 
delivery, plus 2c gal. 





Atlantic Refining 


ae. White Flash 


asoline 
(Regular Grade) 
Commer- 
cial Gaso- Kero- 
Tank Dealer line’ sine 
Car T.W. Taxes T.W. 
Philadelphia, Pa.... 7 8.25 5 10 
Pittsburgh......... 8 10 5 10.5 
Allentown......... 7.75 9.25 5 10.5 
ERROR ry 8 9.5 5 10 
Scranton........... 8 9.5 5 10.5 
ee ree 8 10 5 1.5 
Harrisburg......... 7.8 9 S 0.5 
Williamsport....... 8 10 5S 6.5 
Dover, Del......... baa 8.5 5 10.5 
Wilmington........ 1.9 5 9.75 
Boston, Mass...... 9 4 8 
Springfield, Mass... 9.5 4 8 
Worcester, Mass... . 9 4 8.5 
Fall River, Mass.... ... 9 4 8 
Hartford, Conn..... as 9.6 4 ‘§ 
New Haven, Conn.. .. 9.5 4 7 
Providence, aye 9 4 8 
Atlantic City, N. J.. 8.60 4 8 
Camden, N. J...... 8.60 4 8 
Trenton, N. J....<.. 8.60 4 8 
Annapolis, Md..... 9.85 5 9.5 
Baltimore, Md..... or 9.25 5 9 
Hagerstown, Md.... ... 10.35 S$ 3 
Richmond, Va...... 7 10.05 6 11.7 
Wilmington, N.C... ... 10.35 7 10.8 
Brunswick, Ga..... ar 10 7 *13 
Jacksonville, Fla.... ... 8.5 8 Ill 


*Georgia has kerosine tax of lc per gal., not in- 
cluded in above price. 

Discount to undivided dealers: Dealer t.w. less 
0.5¢ per gal. except in Georgia and Florida, dealer 
t.w. and undivided dealer price is same. 

Price basis to commercial consumers: consumers 
under contract, in Penna. and Delaware, effective 
Mar. 11, 1937, on yearly gasoline purchases taking 
full compartment hose deliveries, using 100,000 
gals. or more per year, tank car price plus 0.5c per 
gal.; consumers taking less than 100,000 gals., un- 
divided dealer price. Consumers under contract 
and not under contract, taking less than full com- 
partment delivery, and consumers not under contract 
taking full compartment delivery, get divided dealer 
price. Consumers taking less than 25 gals., t.w. 
delivery, get 4c above undivided dealer price. 

Discount on kerosine: Effective Oct. 29, 1936, in 
Pennsylvania and Delaware, 2c per gal. off t.w. price 
on t.w. deliveries of 25 gals. or more at one time. 


S. O. Ohio 


Sohio X-70 Gasoline 
(Regular Grade) 


Con- tDiv- Gaso- Kero- 
sumer ided line sine 
T.W. Dir. Taxes T.W. 
Ohio State-wide...... 11.5 10.5 § %12 


Counties where prices are below statewide: 
Butler, Clark, Clinton, Columbiana, Defiance, 
Greene, Knox, Montgomery, Pickaway and Preble: 
PRP re ee 10 5 pares 
Hamilton... ..60s0% ll 9.5 5 
Franklin and Paulding: 
10.5 9.5 5 


aie Renown Gasoline 
(Third Grade) 


Ohio State-wide...... 11 10 5 

Counties where prices are below statewide: 
Biomeiiton . «665s ees ll 9.5 5 aut 
Clark, Columbiana, Defiance, Knox and Pickaway 
«maleic cs Saeeee es 10.5 9.5 5 Soot 
SOP ee 10 9 5 

Counties where prices are above statewide: 
Clermont, Darke, Miami and Warren: 
Cae ia's Sansa oem 10.5 5 





S. O. Ohio Cont’d 


Kerosine Prices 
(Off Statewide Level) 


Kerosine prices are off statewide level in the fol- 
lowing counties: 


Allen, Auglaize, Champaign, Columbiana, Darke, 


Geauga, Greene, Hardin, Logan, Mahoning, Mercer, 
Preble, Putnam, Shelby, Trumbull and Van 
| SORA roo reer er rc 11.5 
Paulding...... ee ere reer Perr rT *11 

0 REE eer ere re re rere *10.5 


Fayette, Madison, Pickaway, Portage and —— 
9 


tThis price also to authorized agents, exclusive 
of 0.5c rental. Discount to undivided dealers: 0.5c 
less than divided dealer t.w. 


*Ohio has kerosine tax of lc per gal., not in- 
cluded in above prices. 


Commercial Tank Wagon Q.D.A. to contract accounts: 
Effective Oct. 20, 1937, thru Ohio (except in 30 
counties), on monthly purchases, off posted con- 
sumer t.w. price: 0 to 999 gals., 0.5c; 1,000 to 19,999 
gals., 1.5c; 20,000 gals. and over, 2.5c. The 30 
counties where Q.D.A. differs from statewide are: 
Allen, Ashtabula, Auglaize, Butler, Champaign, Cuy- 
ahoga, Darke, Defiance. Erie. Fulton. Geauga, 
Hamilton, Hancock, Hardin, Henry, Logan, Lorain, 
Lucas, Mahoning, Mercer, Ottawa, Paulding, Put- 
nam, Sandusky, Scioto, Shelby, Trumbull, Van 
Wert, Washington, Williams and Wood. 


Sales tar: Ohio's 3% sales tax, effective Jan. 27, 
1935, is added “‘where assessable, to regular posted 
prices,” S, O. Ohio says. 


On kerosine, prices to resellers and commercial 
consumers are posted generally at 3c per gal. below 
consumer t.w. price in any quantity, when such 
prices are on statewide level. 


S. O. Kentucky 


Crown Gasoline 


(Regular Grade) 


Con- Gaso- Kero- 
sumer Net line sine 
T.W. Dir. Taxes T.W. 
Covington, Ky....... 12 9 6 10.5 
Lexington, Ky........ 13.5 10.5 6 10 
Louisville, Ky........ 13 10 6 10 
Paducah, Ky......... 10.5 sR 6 10 
Jackson, Miss........ 2.5 9.5 7 *10 
Vicksburg, Miss 13 10 7 *9 5 
Birmingham, Ala..... 13.5 10.5 *8 12 
Mobile, Ala.......... 12.0 9.5 *9 9 
Montgomery, Ala..... 12.5 10.5 *9 *11 5 
Atlanta, Ga.......s+ 12 9 7 *12 
Augusta, Ga......... 12.5 9.5 7 *11 
NEGO. SSG. oc. .ks ces 14 ll 7 *11.5 
Savannah, Ga........ 12.5 5 7 *11 
Jacksonville, Fla...... 12.5 9.5 8 8 
Miami, Fla ee ee 2.5 9.5 8 12.5 
Pensacola, Fla. .. 12 9 *9 12 
Tampa, Fla. . 12.5 9.5 8 10.5 


Kyso Gasoline 


(Third Grade) 


Covington, Ky....... 10.5 8 6 
Lexington, Ky........ 12 9.5 6 
Louisville, Ky........ 21.5 9 6 
Paducah, Ky......... 9.5 7 6 
Jackson, Miss........ 10.5 é 7 
Vicksburg, Miss...... 10.5 8 7 
Birmingham, Ala..... 1 9 *§ 
Mobile, Ala.......... 10.5 8 *9 
Montgomery, Ala..... 11.5 9 *9 
pe a eee 10 7.5 5 
Augusta, Ga......... ll 8.5 3 
PEE SEE. kos ss cca 12.5 10 7 
Savannah, Ga........ 9.5 7 7 
Jacksonville, Fla...... 11 8.5 8 
Pensacola, Fla........ 10.5 8 *9 
‘OnE, BUM. sc aneess ll 8.5 8 ; 


Discounts to all tank wagon consumers: Effective 
Jan. 4, 1937, thru territory, on Crown gasoline, 3c 
r gal. below consumer t.w. price; on Kyso, 2.5c 
low, regardless of quantity purchased, per month. 


*Tazes: In the tax column is included these city 
and county gasoline taxes at the following points: 
Mobile, 2c city; Birmingham, lc city; Montgomery 
lc city and lc county; Pensacola, lc city. gia 
and Montgomery, Ala. have kerosine taxes of le 
per gal., and Mississippi 0.5c, not included in above 
prices. 











Above prices include these inspection fees on b 
Alabama, 1 /40c on gasoline, 1 /2c om kerosine; l : 5 
in lots up to 25 bbls.; 2 /25c per gal. in lots of 25 bbls. or more; Kansas, 1/50c, (3/50c can be c 


oth gasoline and kerosine, per gallon, ig f : 
Arkansas, 1 /5c per gal. in a single barrel, 1 /20c per gal. in bulk; Florida, 1 /8c; Illinois, 3 /100c; Indiana, 1 /Sc per gal. 
harged to meet inspection department expenses); Louisiana, 1 /32c; Minne- 


red on basis of 50 gallons per barrel: 


sota, 1 /25c; Missouri, 3/100c; Nebraska, 3/100c; Nevada, gasoline, 1 /20c; North Carolina, 1 /4c; North Dakota, 1/20c; Oklahoma, 2 /25c per gal. lots of more than 50 in 
bbis., 1/5c in lots less than 50 bbls.; South Carolina, 1 /8c; South Dakota, 1/10c; Tennessee, 2/5c; and Wisconsin, 1 /25c. 
Kerosine inspection fee only: Iowa, 3/50c; Michigan, 1/5c per gal. 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include ins 


fazes shown in separate column, include lc federal, and stale tares; also city and county tazes as indicated in footnotes. 


tion fees as shown in general footnote Gasoline 
erosine tank wagon prices also do not include tazes; 


kerosine taxes, where levied, are indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. These prices in effect Aug. 15, 1938, as posted by 
principal marketing companies at their headquarters offices, but subject to later correction. 




















S. O. Indiana 


Red Crown (Regular Grade) 
Stanolind (Third Grade) 

Red Dealer Prices 
Gaso-Kero- 
Cons. Red Stano- line sine 
T.W. Crown lind Taxes T.W. 


Chicago, TE... ...... 13:6 9.6 6.4 € 10.5 
Decatur, TM........ 11.6 10.1 8 4 10.5 
CS eae 11.6 10.1 8.4 4 10.5 
Peoria, Hil... 2.22... 11.6 10.1 9.6 4 10.5 
2 ae 11.4 99 88 4 10.3 
Indianapolis, Ind... 12.3 10.8 8.9 5 *11.2 
Evansville, Ind..... Ia.k 16.6 9.3 S&S "Hi 

South Bend, Ind.... 12.6 11.1 9.2 5 *9 

Detroit, Mich...... ws 6 6SSlUTLS CG 9 

Grand Rapids, Mich. 10.8 9.8 9 4 9.7 
Saginaw, Mich iin eee 12.3 10.8 8.8 4 9.3 
Green Bay, Wis.... 12.4 10.9 10.2 5 10.3 
Milwaukee, Wis.... 11.8 10.3 9.5 5 10.7 
La Crosse, Wis... .. 12 10.5 10 5 10.9 
Minneapolis-St. Paul 12 10.5 10 5 10.9 
Duluth, Minn...... 12.4 10.9 10.4 5 11.3 
Mankato, Minn.... 12 10.5 10 5 10.9 
Des Moines, Ia..... nu. $9 T3535 4 46.3 
Davenport, Ia...... 11.6 10.1 96 4 *10.5 
Mason City, Ia..... 11.8 10.3 9.8 4 *10.7 
St. Louis, Mo...... 11.2 9.7 7.5 *4 10.1 
Kansas City, Mo... 10.9 9.4 6.9 *4 8.5 
St. Joseph, Mo..... 10.9 94 8.9 *4 9.8 
i.) Ss eee Sauce 383% YF 4 12.1 
Beet, I. D....... 4S 12.5 4 13.4 
tem, G. Dis conc cs 12.5 ii 0:5 5 Ii1.4 
Wichita, Kans...... 10.4 66 5.5 4 7.8 


*Taxes: in the tax column is included these city 
and state gasoline taxes at following points: Kansas 
City, St. Joseph and St. Louis, le city tax. Kerosine 
taxes: Indiana has 4c, Iowa 3c per gal. state tax, 
not included in above prices. 

Discount to commercial consumers: Effective Jan. 1, 
1935, thru territory, except Michigan effective Feb. 1, 
on purchases per month, discount off t.w. prices; all 
gasolines, 25 to 1,000 gals., at t.w. price; 1,000 gals., 
or more, 1.5c off t.w. on Ethyl and Red Crown, and 
Ic on Stanoliad (latter effective June 9, 1937). 
Minimum delivery is 25 gals. 


S. O. Nebraska 


Standard Red Crown Gasoline 
(Regular Grade) 
Gaso- Kero- 
line’ sine 


T.W. Dealer Taxes T.W. 


Omaha, Neb......... 12 10.5 6 10.8 
pe re 11.5 10.5 6 10 
pO ree 12.4 10.9 6 11.2 
North Platte......... 12.4 9.4 6 ll 
eee 13.5 8.4 6 12.3 


Discounts to commercial consumers: for tank wagon 
deliveries covered only by Standard Commercial 
Consumer Contract, effective January 1, 1935. 


S. O. Louisiana 


Essolene 
(Regular Grade) 


Consumer Gaso- Kero- 
Tank Dealer line sine 
Car T.W. Taxes T.W. 
Little Rock, Ark...... 7.75 10.25 t. ¥} 
Alexandria, La....... 7.25 9.75 8 *LLS 
Baton Rouge, La..... 7.25 9.75 8 "11.5 
New Orleans, La...... 7.23 9.75 *10 *1L.5 
Lake Charles, La..... 2.20 9.75 3 *11.5 
Shreveport, La....... 6 8.5 8 *10 
Dameyerte, LLB... .6ss0s 0-5 10 é *11.5 
Bristol, Tenn......... 10.75 i. 15 
Chattanooga, Tenn... 10 12.5 8 14 
Knoxville, Tenn...... 10.5 13 f 14.5 
Memphis, Tenn...... 8.5 11 8 13.5 
Nashville, Tenn. ..... 9.5 12 8 13.5 


*New Orleans gasoline tax includes 7c state, Ic 
federal, and 2c parish tax. Louisiana has kerosine 
tax of le per gal.; in addition New Orleans has lc 
parish tax, none of which are included in above prices. 

Price basis to dealers: Undivided dealers get 
dealer price, less 0.5c. 

Price basis to commercial consumers: Effective 
May 15, 1937, thru territory; commercial consumers 
taking 50 gals. or more at one time will be billed at 
posted consumer t.w. yey those taking less than 
50 gals. at one time will be billed at 4c per gal. over 
posted consumer t.w. price. Generally, the posted 
consumer t.w. price will be equivalent to the dealer 
price less 0.5c per gal. 


Humble Oil & Refining Co. 


Humble Motor Fuel 
(Regular Grade) 


TW. SS. Taree TV. 
ol ee Seer 9 13 5 8 
Ft. Worth, Tex....... 9 13 5 8 
Houston, Tex........ 9.5 13.5 5 8 
San Antonio, Tex..... 9 13 5 8 








U. S. Motor Gasoline 
(Third Grade) 


Gaso- 
line 

“TW. SS: Tauce 
iS > ee 6 10 5 
Pt. Worth, Tex....... 6 10 5 
Houston, Tex........ 8.5 11.5 5 
San Antonio, Tex..... 7.5 10.5 5 


*Price is t.w. price to all classes of dealers and 
consumers. 


Continental Oil 


Conoco Bronze (Regular Grade) 
Demand (Third Grade) 


—Dealer Prices— Gaso- Kero- 
Conoco De- line’ sine 

Bronz-z-z mand Taxes T.W. 
Denver, Colo......... 10.5 9.5 5 11.5 
Grand Junc., Colo. ...14 13 5 15 
Pueblo, Colo. ........ 11.5 10.5 5 10.5 
Casper, Wyo......... 2 11 5 TR. 
Cheyenne, Wyo...... 8 ye 5 13 
Billings, Mont........13.5 13.5 6 13 
Butte, Mont. ........ 13.5 10.5 6 15.5 
Great Falls, Mont... .13 12 6 15.5 
Helena, Mont........ 14 13 6 15.5 
Salt Lake City, Utah. .13 10 5 16 
Boise, Ida...........15.5 12.5 6 18 
Twin Falls, Ida.......15 14 6 18 
Albuquerque, N. M...11 10 76.5 12 
Roswell, N. M........ 11 8.5 6.5 10.5 
Santa Fe, N. M......12 9.5 *7 2 
Muskogee, Okla...... 9.5 7 5 7 
Oklahoma City, Okla.. 8.5 6.5 5 7 
yi eee 7 5 5 7 
Ft. Smith, Ark....... 9.75 6.75 5 7.5 
Little Rock, Ark...... 9.75 8.135 7.5 $& 
Texarkana, Ark...... 9 7 5 8 


tIncludes city tax of 0.5c. 
*Includes lc city tax. 


S. O. California 


Standard Gasoline 
(Regular Grade) 
Gaso- Kero- 
line’ sine 


T.W. S.S. Taxes T.W. 
San Francisco, Cal....13.5 14.5 4 11.5 
Los Angeles, Cal...... 13 14 4 10 
Promo, Cab. ...ccccss 14.5 35.5 4 32.5 
Phoenix, Ariz........ 15.5 16.5 6 *12.5 
i ee 15.5 16.5 5 13.5 
Portland, Ore........ 14 15 6 13.5 
Seattle, Wash. ....... 14 15 6 13.3 
Spokane, Wash....... 7 18 6 16.5 
Tacoma, Wash.......14 5 6 13.5 


Flight Gasoline 
(Third Grade) 


San Francisco, Cal... .32 13 4 
Los Angeles, Cal......11.5 12.5 4 
i ee 13 14 4 
eS 14 15 5 
Phoenix, Ariz........14 15 6 
Portland, Ore........12.5 13.5 6 
Seattle, Wash. .......12.5 13.5 6 
Spokane, Wash....... 15.5 16.5 6 
Tacoma, Wash....... 25 13.5 6 ; 


*Arizona has kerosine tax of 5c per gal., not 
included in above prices. 

Discount to dealers: on gasoline, off t.w. price on 
Standard Ethyl and Standard Gasoline, to 100% 
dealers, 3c; to split dealers, 2c; on Flight gasoline, 
both 100% and split dealers, 2c. 

On Stanavo Aviation Gasoline, to all classes of 
dealers, 3c off t.w. 

To commercial consumers: off tank wagon price: 
on single deliveries of 40 gallons and over. Stan- 
avo Aviation, Standard Ethyl and Standard Gas- 
olines, 3c. Flight Gasoline, 2c per gallon. Tank 
wagon delivery, less than 40 gals., lc per gal. above 
posted t.w. price. Discounts on kerosine: in tank 
cars, 3c off tank truck price; plant deliveries to 


or 


jobbers, 2.5c below tank truck price. 


Canada 


PRICES OF IMPERIAL OIL LTD. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 
3-Star Imperial Gasoline 
(Regular Grade) 


Kero- 
Gasoline sine 
Tws Taxes T.W. 
Hamilton, Ont....... 16 6 7 
¥ a eee 16 6 7 
Brandon, Man.......21.1 a 22.3 
Winnipeg, Man.......20.5 7 20.7 
Regina, Sask......... 19 7 22 
Saskatoon, Sask. .....21.3 7 24.8 
Edmonton, Alta...... 19.5 7 21.5 
Calgary, Alta........ 16.5 7 19 
Vancouver, B. C...... 16 7 23 
Montreal, Que........ 15 6 7.5 
ae SS 14.5 10 18.5 
SS) eee 14.5 10 18.5 








Discounts to undivided dealers, lc off t.w. price, 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 


Aviation Gasoline 
Following are tank car, tank wagon or 
dealer prices, as indicated, of aviation 
gasoline in several marketing territories. 


Ss. O. OHIO 
Thru Ohio 


Stanavo Ethyl Aviation 


Consumer Gasoline 

ewe Taxes 
TRO i ciccisenous 15.5 5 
, | ee 16.5 5 
ee IN hora eae cree 17.5 5 


Discounts: For delivery on contract to hangar 
operators and resellers: 2c below consumer posted 
t.w. price, shown above. 

Ss. O. INDIANA 
Stanavo Ethyl Aviation Gasoline 
73 Octane Number 


Chicago, Ill........... 14.9 4 
Detroit, Mich........ 16.5 4 
Milwaukee, Wis. .....15.1 5 
Minneapolis, Minn....15.3 5 
St. Loum, Mo......... 14.5 3 
Kansas City, Mo...... 14.2 *4 
i.) A 16.5 4 
Huron, S. D..........15.8 5 


*Includes le city tax. 


HUMBLE OIL & REFINING CO. 
Aviation Gasoline 
Tank Car 
Pe Oia dds ngcdnastueaweeus 8.5 
CONTINENTAL OIL CO. 


Conoco Special Gasoline 


Gasoline 
Dealer Taxes 
Denver, Colo.........14.5 5 
Cheyenne, Wyo...... 15 5 
Helena, Mont........ 17 6 
Salt Lake City, Utah. .17.5 5 
Albuquerque, N. M....14 *6.5 


*Includes city tax of 0.5c. 
Ss. O. CALIFORNIA 


Stanavo Aviation Gasoline 


Phoents, Aris. .......17.5 6 
Los Angeles, Cal...... 15 4 
San Francisco, Cal... .15.5 4 
Onc acccews 17.5 5 
Portland, Ore........ 16 6 
Seattle, Wash. ....... 16 6 
Spokane, Wash....... 19 6 


Note: For discounts, etc., see note under Standard 
and Flight gasoline above. 


Naphtha (In Tank Wagon) 


Ss. O. NEW JERSEY 
Posted Tank Wagon Prices 


Mineral 
Spirits V.M.&P. 
a See 11.5 15.5 
PO, BEG i wcscccnees 15.5 «ewe 
Washington, D. C........... 15 coos. 
Discounts: Buyers taking following quantities, 


at one time, get these discounts: Newark, 2c per gal. 
on 200 gals. or more; less than 200 gals., 0.5¢ higher 
price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract buyers. 


SOCON Y-VACUUM OIL Co. 


ee 11 42.5 
*New York City ei od eee ae 9.5 10.5 
pe Sr 12 12.5 
a A Ser 12.5 15 

PR Bia cccewccinwen 11.5 11.5 
Bridgeport, Conn........... 12 12.5 
eee ll 11.5 
Providence, R. I..........-- 11.5 12.5 


*Prices apply to consumers only in quantities 
over 1,000 gals. annually. For quantities under 
1,000 gals. annually, add 0.5c per gal. 


ATLANTIC REFINING CO. 


Philadelphia, Pa............ 11.5 12.5 
eS). eer ee 13 14 
pe See ee 12.5 14.5 
Note: Prices for Mineral Spirits also apply to 
Stoddard Solvent; and prices for V.M.&P. Naphtha 


apply also to Light Cleaners Naphtha. 
Ss. 0. OHIO 
S.R. V.M.&P. 
Solvent Naphtha 
FOGG caccuadinanines 12.5 13.5 
Note: V.M.&P. Naphtha prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio lvent 0.5c below these prices. Dis- 
counts to contract consumers, off t.w. price: 300 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75c; 2,500 to 
4,999 gals., lc; 5,000 or more gals., 1.5c. 
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TANK WAGON MARKETS 


xes; they do, however, include ins 


ice station prices for gasoline do not include ta 
Tank car, tank wagon, dealer, and service s Pi preabr Ae Baws 9 a 


taxes, shown in separate column, include 1c federal, and state tazes; also city and count 





tion fees as shown in general footnote. Gasoline 
erosine tank wagon prices also do not include tazes; 


kerosine taxes, where levied, are indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. These prices in effect Aug. 15, 1938, as posted by 


principal marketing companies at their headquarters offices, but subject to later correction. 











Ss. O. INDIANA 
(Prices include stale and federal tazes) 
Oleum V.M.&P. 


Spirits Naphtha Stanisol 
Chicago, | Bee 16.2 16.5 15.9 
Detroit, Mich... . 19.2 18.7 19.7 
Kansas City, Mo. 13.9 14.9 14.4 
St. Louis, Mo..... 14.2 18.2 12.9 
Milwaukee, Wis. . 18.8 19.8 19.3 
Minneapolis, Minn. 19 20 i ge § 


Note: All prices, with exception of Missouri points, 
include state tax. Prices shown are base prices, 
before discounts 


Naphtha (In Tank Cars) 


In Tank Cars (F. o. b. refinery or seaboard terminal 
except Ohio, delivered price.) 


V.M.&P. 

Naphtha Solvent 
SPOT er er 10.5 9.5 
New York Harbor.......... 10 a 
Philadelphia district......... 10.5 9 
ee a ne 10.5 9.5 
Terr ere 10.5 9.5 
Ohio points, delivered....... 8.875 *g 


*This is on rubber solvent. 
Note: In Ohio, prices on D.C. naphtha and special 
Varnolene are same as V.M.&P.; on Varnolene and 


Sohio Solvent, prices are 0.5c less than on V.M.&P 


Latest Changes 


From Aug. 9 to Aug. 15 inclusive. 
Dates and amounts of changes shown. 
See table for full current prices. 


S. O. Indiana—Stanolind: 
Grand Rapids, dealer 
Aug. 12. 
S. O. Louisiana—Kerosine: 
T. w. up from 0.5c to 3.5c generally, 
thru Arkansas, Louisiana and Tennes- 
see, August 15. Unchanged were La- 
fayette and Lake Charles. Amounts 
of advances were, Baton Rouge, Knox- 
ville, Memphis, Chattanooga and Bris- 
tol up 0.5c; Little Rock up ic; New 
Orleans and Shreveport up 1.5c; Alex- 
andria up 2c and Nashville up 3.5c. 
Atlantic Refining—White Flash Gasoline: 
Philadelphia commercial t. c. cut 0.25c, 
dealer t. w. cut 0.5c, Aug. 12. 
S. s. prices eliminated at Philadelphia 
and Pittsburgh. 
Humble Oil & Refining—uU. S. Motor: 
Dallas t. w. cut 1c, Aug. 11. 
Ft. Worth t. w. cut 1c, Aug. 10. 


price cut 0.8c, 


Corrections 


Notation of amount of change and 

dates not previously shown in table. 

Table in this issue is corrected to show 
these changes. 


S. O. Kentucky—Crown Gasoline: 
Mobile cut 0.5c, Aug. 2. 
Macon cut 0.5c, July 29. 
Savannah cut 0.5c, July 29. 
Miami cut 0.5c, Aug. 1. 
Pensacola up 0.5c, July 19. 
Tampa up 1.5¢c, July 19. 
Kyso Gasoline: 
Paducah cut 0.5c, July 28. 
Vicksburg cut lc, Aug. 2. 
Kyso market established at Jacksonville, 
at lic t. w. and 8.5¢c dealer price, Aug. 


o. 

Tampa up ic, July 19. 
Kerosine: 

Lexington cut 0.5¢c, Aug. 1. 
Vicksburg cut 0.5c, July 27. 
Mobile cut 0.5¢c, July 27. 
Montgomery cut 0.5¢c, July 27. 
Augusta cut 0.5c, July 27. 
Macon cut 0.5¢c, July 27. 
. O. Indiana—Stanolind: 
Saginaw, dealer price cut 1.5c, Aug. 8. 


hR 








Trend of Gasoline Prices and Gasoline Taxes, at 
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FUEL OIL 


(Continued from page 37) 


and in New England have increased 
their takings of heavy fuels. 


* * * 


TULSA, Aug. 15. — Odd-lot sales of 
industrial fuel for shipment into the 
middle west were reported last week 
by Mid-Continent refiners. For the 
most part, however, inquiries received 
for both light: and heavy fuels were 
slow in developing into actual orders, 
they said. Heavy oil shipments to 
railroads continued to be disappoint- 
ing, although road oil users were fill- 
ing out this deficiency somewhat, re- 
finers said. 


CLEVELAND, Aug. 15. E. M. 
Hart, formerly in the sales department 
of the Standard Oil Co. of Ohio, is 
now sales manager of the Frank C. 


Wagner Co. of Cleveland, distributor 


of petroleum products and tires. 








No.1 No.2 No.4 
Ss. O. NEW JERSEY 
Atlantic Clty, Nidesisccsccccss 8.0 6.0 6.0 
reer 8.0 6.0 6.0 
Annapolis, Md a ere 
SSS err rere 7.0 6.0 5.5 
at, oer ee 7.29 6:5 6.5 
Oar 7.0 6.0 6.0 
Serre cr 1.00 G:90 sic 
DS ina ss pauwes aves 7.25 6.25 6.25 
SS, eae C26 “Tee wns 
Er creer reer es rere. 
Rs ane Lue eeu ck ae 8.75 7.25 
Cereeeten: Gy. Gao os ck cec0cses 8.5 7.0 
RR. i Gis.cu ee aae sean eae 9.6 &.3 
en SEE CPC rere 10.7 9.2 
SOCONY-VACUUM OIL CO. INC. 
(S. O. New York Division) 
No. 2 No.3 No. 4 
ORY CE eo ise 5 50k e o's 6.50 6.50 6.50 
OS eer 7.00 7.00 6.50 
Re Aree 7.50 7.50 7.50 
SN NOI 5c vic cas mk bs 6.00 6.00 6.00 
SS ere ag ann 7.50 7.50 7.50 
Manchester, N. H............. 6.50 6.50 6.50 
Oe, Serre 8.00 8.00 8.00 
PG, CN 5s cvcsbunee 6.00 6.00 6.00 
New Haven, Conn............ §.25 5.25 5.25 
yt ee 6.00 6.00 6.00 
Note: Prices for No. 1 fuel in Socony-Vacuum 
territory same as for kerosine which see in tank 
wagon table for various cities; prices change with 
kerosine. 








Prices are in cents per gallon. 


50 Representative Cities 


SERVICE STATION 


CEenTs PER GALLON 


Price 


DEALER TANK WAGON EX-TAX 


MARGIN BETWEEN TW& SS. 





TANK WAGON MARKETS, HEATING OILS 


Prices in Effect Aug. 15, 1938 
Following are posted tank wagon prices of various grades of heating oil at the points shown in various lerrilories. 


No. 1 No. 2 No.3 No. 4 
ATLANTIC REFINING Cont’d 


Philadelphia, Pa........ 7.75 7.00 7.00 7.00 
Allentown, Pa.......... 8.25 7.50 7.50 7.50 
Wilmington, Del........ 8.25 7.50 7.50 7.50 
per eee Se F:50 ssce Tie 
orcester, Mass........ 9.00 7.50 7.50 
Hartford, Conn......... 9.00 7.50 7.50 
Ss. O. OHIO 
Columbus Division and 
Ec ctccccecees 7.50 7.50 7.00 
COEF GE BOR. ccc cccccce 8.00 8.00 7.00 
Rest of Ohio........... 8.00 8.00 7.50 


Nolte: S. O. Ohio prices are for full compartment 
hose dumps, bucket dumps are 0.5¢ per gallon higher. 


S. O. INDIANA 
Stanolex Fuel and Furnace Oils 


No. 1 Stanolex 

Fuel Furnace 
CNG. 5/n wale seas ecemescwus (a)6.5 6.5 
rors es (b)7.8 
NE 65 ih a 46. OER AS ats iF | 
EES BE me 8.4 Pe 
Minneapolis. ............--- 7.8 7.8 
Me MN 6 ase haaacean ae wire 1.2 7.0 
ESI. cc kceawauness 6.8 6.8 


(a) For 400 gals. and over; 150 to 399 gals., 7c; 
1 to 149 gals., 8c. ; 

(b) Excluding 4c state tax. 

Note: Small-lot deliveries of light fuel oils range 
up to 2c higher than above quotations. 

















NATIONAL PETROLEUM NE 






































































EE 
SEABOARD MARKETS, EXPORT AND COASTWISE 
All ee on this page are publisher's opinion of open market quotations or sales, for spol shipment (10 to 15 days). In cargo markets, 
spot si — 90 — Prices in cents per gallon, except heavy fuel oil in dollars per barrel, in tank car lots, f.0.b. refineries or 
seaboard terminals in districts designated, unless otherwise noted. Federal, state or municipal tazes not included. Prices quoted apply 
on | wy: made from ace produced crude. Unless otherwise noted, gasoline octane ratings are delermined by C.F.R. Motor 
method, A.S.T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 
Eastern Domestic pie erat e — rm i Aug. 8 Prices Effective Aug. 15 Aug. 8 
; ns a 
(Inter-refinery and export prices not included.) | Diese porpriaded a <a roma aie $1.55 | GAS AND BUNKER OILS 
MOTOR GASOLINE | (k)Grade C fuel oii’ :! $0.70 -$0.90 $0.873-$0.90 | _ are Shipment 
. = \. 
plied oo " ) 65 ae eae ‘Below dieihtedes 3.50 3.50 
District: (a)60-64 Oct. On. & , U.S. Motor. ........ $1.40 -$1.525 $1.40 -$1.525 | 43-47 diesel index... 3.50 — 3.625 3.50 — 3.625 
N. Y. harbo eA . = 400 e.p. blend, under 48-52 diesel index... (a) 3.50 -—3.625(a) 3.50 -—3.625 
(b)N. Y. harbor sree ees ie =, re ‘ 50 - 6 00 | ax, ag gy .. + $1.50 -$1.60 $1.50 -$1.60 | 53-57 diesel index... (a) 3.625-3.75 (a) 3.625-3.75 
- I. Narbor...... 209 = 6, 6.25 —- 6.75 | e.p. blenc 2 oct. 
Philadelphia. ........ 6.50 6.75 & above.......... $1.60 -$1.70 $1.60 -$1.70 For De lor E Shi 
Baltimore........... 6.50 6.75 (h)40-43 w.w. kerosine $1.30 -$1.40 $1.30 -$1.40 nin ne os a a 
Neveleseensscgcccss $28 = 7.00 7.087.25 | Rorainn'pwess Shas stay Shas sna | Bie@OUShipe dk, (0'8t.55 (0) $1.55-81.75 
Charleston, S.C.0721 6:75 = 7100 7.00 - 7.25 ett. OO 0)$0.75 
..... eS 7.00 - 7.25 7.25 - 7.50 ane Se ree ony wn 
Jacksonville ‘eee 7.00 - 7.25 7.25 - 7.50 New York Export CGO «woe voceee $0.625-$0.65 $0.625-$0.675 
EGR Cisdedseus - 25 - . 
—_tegapn 6.25 — 7:00 6.50 ~ 7.00 | (Cents per gal. in bbls. F.a.s. New York) 
idence. ......... 25 - 7. 50 - 7. 
Providence 6.25 7.00 6.50 -— 7.00 CYLINDER OILS (Pennsylvania Products) MID-CONTINENT LUBRICATING OILS 
WATER WHITE KEROSINE Bright stock: (Cents per gal. at Gulf: in bbls., f.a.s.; in bulk, f.o.b. 
Seeeeats LAO MBA. ....... 20.50 -21.50 20.50 — 
N. Y. harbor... 4.75 Charleston 5.00-5.25 . . Aug. 15 
YN. Y. harbor 4.625 Savannah. 5 25-5150 Neutral oil: 190-200 vis. D. 210 brt. (p)Barrels Bulk 
hiladelphia... 5.00 -5.25 Jacksonville 5.25-5.50 200 3 color, 25 p.t..... 21.50 20.50 stock... .. 2... 22.50 -24.50 17.60 -17.75 
Baltimore... .. 5.00 -5.25 Portland. .60 150 3 color, 25 p.t..... 20.00 —20.50 19.50 150-160 vis. D 210 brt. stock: 
Norfolk. ...... 5.00 -5.25 Boston... 5.00-5.25 600 s.r., unfiltered.... 15.50 -16.50 15.50 -16.50 0-10 p.p.......... 19.00 -20.50 13.00 -14.75 
Wilmington, N.C.5.00 -5.25 Providence 5.00-5.25 650 s.r., unfiltered.... 17.50 -18.50 17.50 -18.50 10-25 p.p.......... 18.50 -20.00 12.50 -14.25 
ee 18.00 -19.00 18.00 -19.00 150-160 vis. E 210 brt. 
(c)FUEL OILS 680 fl., o.r............ 20.50 -21.50 20.50 -21.50 a Soe es. 18.50 -20.00 13.00 -14.50 
ER vis. 2 rt 
Kee. tints Gee aan 18.50 -20.00 13.00 -14.50 
RSs ee 4.75 4.625 e Aug. 15 Aug. 8 
Nos. 2-8.......0.0... pn ein Wax, Domestic and Export 180 vis. No. 3color neutral: Bulk Bulk 
ING, GS... ccccccsvoees (s)$1.15 — mares (A.S.T.M. Tests. Melting points, however, are A.M.P., 0-10 p.p........-- 10.00 -10.50 10.00 -10.50 
NO. 6......0.0.ee eee $0.95 cnc enue 3° higher than E.M.P. Export prices, f.a.s., carloads. 15-30 eecsrevecs 9.50 -10.00 = 9.50 -10.00 
Domestic prices, f.o.b. refineries in New Orleans & 200 vis. No. 3 color neutral: 
Phila. dist. Balt. dist. New York districts in bags, carloads, with 0.2c dis- Cer wsisaiecas 10.00 -10.50 10.00 -10.50 
|. re ee 5.00-5.25 5.00 -5.25 count allowed for shipment in bulk, except where eee 9.50 -10.00 9.50 -10.00 
, OS eres 4.25 4.25 F noted below. Scale solid; fully refined, slabs in bags) 600 s.r. olive green... 9.00 -11.25 9.00 -11.25 
No. | eS IS Hy 4.00 4.00 — 4.28 Prices Effecti A 1s 600 s.r. dark green.... 7.00 — 9.25 7.00 - 9.25 
es $1.15 $1.15 , bean a 
WG Oe 0k aaa cen $0.95 $0.95 New York 
Domestic Export SOUTH TEXAS LUBRICATING OILS 
Bost. dist. Prov. dist. 124-6 G ecale...... 2.25 -2.35 2.25 — 2.35 (Vis. at 100° cold test 0, —_ export shipment, f.o.b. 
= 122-4 W.C. ecale..... 2.25 - 2.35 2.25 — 2.35 terminals.) 
oh Sin renels aie ae vane oe 124-6 W.C. scale... .. 2.95 -2.35 2.25 - 2.35 Unfillered Pale Oils: 
No. 4............5.. 4.00'= 4.25 4.00'- 4.25 138-6 Puy red....... 3.75 3.375- 3.50. | vis. Coler 
No.5 $1.15 $1.15 125-7 Fully rfd....... 3.90 3.50 — 3.625 
tale ers $0.95 $095 128-30 Fully rfd...... (1)4.00 3.65 - 3.875 100 No 4.75 - 5.00 4.75 - 5.00 
Bee ea eee ‘ : 130-2 Fully rfd....... (1)4.35 4.00 -— 4.125 200 No 6.25 - 6.75 6.25 - 6.75 
(@Menter 133-5 Fully rfd....... (1)4.65 4.40 - 4.625 300 No. 6.75 - 7.25 6.75 -7 25 
Siiitess C Fuel” (@)Dicee! Oil 135-7 Fully rfd....... (1)4.90 5.00 - 5.125 500 No. § 7.75 - 8.25 7.75 - 8.25 
N. Y. harbor......... (f)$0.95 (g)$1.75 New Orleans 1200 No. 4 8.75 - 9.25 8.75 - 9.25 
Philadelphia. ........ (f)$0.95 (g)$1.75 Domestic Export 2000 No. 4 9.00 -9.50 9.00 - 9.50 
Baltimore TUVTLTrreT ass os (g)$1.55 124-6 Y.C scale 995-2 5 29 95 - 2.35 
Vl e)$0.95 $1.75 99. ‘— oa 9°95 9 3% «49 98 _ 9 36 Red Oils: 
Charleston... ........ 90 $1.75 hy em a oa fn. to. see Vis. Col 
Savannah........... (e)$0.90 $1.785 mshi “3S 8 87S— 3.50 “1 “' io i 
Jacksonville... ...... (e)$0.90 $1,785 128-7 Fully fa. 3°90 3se-s es | wk 3-3. 22 ~ 32 
Seppe (e)$0.85 $1.785 eRe. bee 5.90 = 3. 200 No. 6.25 - 6.75 6.25 - 6.75 
Pordend.. $1.05 $1.85 128-30 Fully rfd...... (1)4.00 3.65 - 3.875 300 No. 6.75 - 7.25 6.75 - 7.25 
ae ($0 95 (g)$1.73 130-2 Fully rfd....... (1)4.35 4.00 - 4.125 500 No. 7.75 - 8.25 17.75 - 8.25 
Providence.......... $0.98 $1.75 133-5 Fully rfd....... (1)4.65 4.40 - 4.625 750 No. 5-6.......... 8.25 - 8.75 8.25 - 8.75 
1200 No. 5-6......... 8.75 - 9.25 8.75 - 9.25 
Gum On Diesel Oil BOGS ING B-Geivcciccen 9.00 - 9.50 9.00 - 9.50 
28-34 Shore Note: Red oil prices cover oils with green cast; 
Gravity Plants GS If C prices for blue cast red oils are slightly lower in some 
N. ¥. esher......... 4.00 - 4.25 4.00 - 4.25 ba oast — 
—ae lS sees (F.o.b. ship, Gulf oil terminals; minimum 20,000 bbls.; 
Norfolk i Reeeeeee 4.25 seee representing traders’ opinions) 
ae sees 4.2 Prices Effective Aug. 15 Aug. 8 
pees Soaks aie For Domestic shipment: 
MOTOR GASOLINE Tanker Rates 
| 59 oct. & below...... 4.75 -5.00 4.75 - 5.00 
os 7S Tr ee - 5.25 5 - - 5.25 Cagentunie —— rates yer“ pores. 
© ¢ 5-67 octane........- 5.125- 5.375 5.125- 5.375 shillings per ton of 2240 lbs., British sterling; Se 
Pacific Export 68-70 octane......... 5.50 — 5.75 (a)5.50 - 5.75 . ports cents per bbl.) 
(i) (Quotations are at seaboard, Los Angeles, in cargo | FUEL OILS Rates Effective Aug. 15 
lots, cents per gal., except where otherwise noted.) SS Coeeeeere reer 3.875- 4.00 3.875- 4.00 7 : 
Sitiee tibiae MEE cndvebTuuceucs 3.50 3.50 one rad ane aaa 
ces Effective Aug. 15 Aug. 8 a Spates 
U. & Meee unde KEROSINE Tast Owners Last Owners 
yO 4.875- 5.00 4.875- 5.00 | 41-43 w.w.........4. 4.00 4.00 nen i age 
hon Wik ses : = Ra axes ns _ an Gulf-U.K. /Cont.(q) 11/6 12/-12/6 12/ 12/6-13/ 
"tS 5.00 -5.25 5.00 - 5.25 For Export Shipment: Aruba-U.K. /Cont.(q) 
375-400 e.p. blend 65 GASOLINE 1O/ 10/106 10/6 10/S1/ 
neat & above... 5.25 - 5.875 5.25 - 5.375 —_—. $75 -5.00 4.75 -5.00 oe ne (r) 
Ow.w.kerosine 4.25 - 4.75 4.25 - 4.75 te Tegra aa 5 3S not &. of IN.¥.): 
41-43 w.w. kerosine. . . 4.75 —~ 5.00 4.75 + 9 eos ee es ye eee ae Hvy. Crude & 
44 - i ie co. «e } -63, eee 4 75-95 00 4 75 — 9.00 fuel, (10 to 19.9 
w.w. kerosine...... o.20 5.50 2.20 5.50 | 0 . ‘ id 
I GE66; SIS GB... < ccecs 4.875-— 5.00 4.875- 5.00 | ravity)...... ; 18¢ 19c 
| n Cargo lots, per bbl. = = fight Crude, (30 
| Dieselfuel, 24° & above $1.00 -$1.10 $1.05 -$1.10 | KEROSINE | Grav. or Lighter) 15c 15-16¢ ae re 
| Diesel fuel, under 24°.. $0.95 -$1.05 $0.95 -$1.05 | 44wow..... cece eee. a) 4.25 -4.50 (a) 4.25 -4.50 Gasoline......... sue aed 5c 16-17c 
(h)30-34 diesel ( soil) $1.10 -$1.36 $1.10 -$1.26 iS Serer 1.00 4.00 | Kerosine........ tau chia 15e 16-17c 
|  (k) Grade C fuel oil... $0.50 -$0.70 $0.55 -$0.70 | 41-43 p.w............ 4.00 4.00 | Light Fuel...... sas eeu 15e 16-17c 
(a) Prices nominal. (b) In barge lots. (c) Fuel oils meet specifications of U. S. Commercial Standards CS12-35. (d) In ships’ bunkers. (e) For barging, add Se per bbl. 
© For barging, add 5 to 6c per Ebi g) For barging, add 63 to 7.5¢ per bbl. (h) 150 fire point. (i) For San Francisco car; rices, add yor bbl. to cee prices shown 
ve. (j) fic Specification 200. (k) Pacific Specification 400. (1) Shipment either in bags or in bulk. (m) Less than }4 o! 1% sulfur. (n) No prices reported. (o) Barging 
Paci gin 
Se per bbl. additional at some Gulf ts. (p) Second-hand barrels. (q) Continental ports in range between Bordeaux and Hamburg, both inclusive. (r) Venezuela loading, 
same rate; Tampico, 2c to 3c per bbl. additional. (s) Low pour test, low viscosity, No. 5 generally quoted at $1.25. 
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CRUDE OIL MARKETS 


Prices in $ per bbl. of 42 U.S. gals. at the well. 


A. P. I. gravity. Prices are effective as of 7 a. m. of dates as given 

















EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective June 13, 1938, except Corning 
June 16, 1938) 
— Grade Oil in Southwest Penna. Pipe 


in 
enon. Grade Oil in Eureka Pipe Lines (West 
a Se ee eee. $1.40 
Penna. Grade Oil in Buckeye Pipe Lines 
(Macksburg, ae res $1.30 
Corning Oil in Buckeye Pipe Lines (Ohio). ..$1.17 
Posted by Other Companies 
Tide Water Associated Oil Co. 
Bradford-Allegany district (Penna. and 
N. Y.) (Effective June 13, 1938) 
*The Pennzoil Co.: (Effective June 13, 1938) 
Penna. Grade Oil in National Transit Lines*$1 .73 
Ashland Oil & Transportation Co.: 
Somerset Oil in Ashland Lines (Ky.): 
(Effective July 1, 1938) 
oe eo ee aren = $1.32 
ee eee $1.40 
*The Pennzoil Co. posts $1.73 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields; prices in 


other lower districts range down to $1.68 per bbl. 
at well. 

















quantities computed by 97% tank tables. = Texas, 
100% tank tables are used effective Oct. 1937, 
volume corrected to 60° F., and deduction 5 full 
b.s. & w. content. 
*Effective Aug. 1, 1937, for Otis-Albert pools 
Rush-Barton counties, Kans., 13c less. 
Posted by Carter Oil Co. 
In Oklahoma 


(Effective Jan. 28, 1937) 


Below 25.......$0.98 33-33.9.. 2.2006 $1.16 
re 1.00 34-34.9.. 2.2006 1.18 
oo tt EE Ee 1.02 35-35.9.....008 1.20 
2 <A 1.04 36-36.9... 20000 1.22 
oo ee 1.06 SEST 9. wc cvcce 1.24 
ge es SEER 1.08 38-38. ; bieeweeve 1.26 
S080 D9. weccrees 1.10 te ee 1.28 
eS See ee 40 and above... 1.30 
py + eerie 14 


Above Carter wo met Jan. 28 by the follow- 
ing companies: Sinclair-Prairie, Shell and Barnsdall 
in Oklahoma-Kansas; Skelly Oil in Kansas; Tide 
Water in Oklahoma; Pure Oil in Oklahoma-Kansas, 
beginning with below 24 at $0.98 and ending with 
40 & above at $1.30. 

Posted by Magnolia Petroleum Co. 


(Effective Jan. 28, 1937) 





EAST TEXAS 
(Effective May 22, 1937) 


Stanolind, Humble, Shell, Sinclair-Prairie, Texas 
o., an Ns cack s. ts choe ene ne $1.35 
Shell also posted on Jan. 
Polk County, Texas, $1.27. 


NORTHEAST TEXAS 
(Posted by Humble, Jan. 28, 1937) 


28, in Livingston area, 


(Posted by Magnolia, Jan. 28, 1937) 
Cass County and Panola County, Tex.: 


Same gravity and price schedule as S. O. Louisiana 
posts for R ., which see under that company 


(Posted by The Texas Co., Jan. 28, 1937) 
CE AES ods Se bn k Haleenenanescdusubwees $1.25 


WEST TEXAS AND NEW MEXICO 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 


(Including Andrews, Crane, Crockett, Ector, Glass- 
cock, Howard, Winkler and Upton Counties, Texas 
and Lea county, New Mexico). 





~ 9 an 
IP 9-4 In Oklahoma, same achodule aa Carter Oil, which | 26-99.90r.00.01.°0.80 3434.9. | 
oste y Pure Oi ‘oO. see above, ginning wi low 25, at $0.98 an 27-27.9. ET 0.82 35-35.9. | 
Midland, Midland County (Jan. 5, 1938)....$1.12 ending with 40 & above, at $1.30. : : a 0:84 3636.9. 
Posted by Simrall Pipe Finn Corp. In Texas: North and North Central, including 29-29 9. *"* 0°86 37-379. 
(Effective Aug. 9, 1938) Burkburnett, Archer, Henrietta, Electra, Comanche onan 9.......«. 0.88 Ter re 
West Branch, Arenac, and equal grades...... $0.90 and Olden, same avity and price schedule as $1:319....... 0.90 39-39 .9 | 
Effective Jan. 8, 1938) Stanolind in North Texas, which see under Stanolind, 39-32.9......... 0.92 40 & above 
Allegan, Crystal, Greendale, Porter and | ro yor pe Hem below, 29 at $0.96 and ending with Seinits West ao 
equal grades ae $1.12 and above, at » West Texas....... ec ccccerecccececs 
Beaverton, Buckeye, Bentley, Edenville and Jefferson County, Texas Jan. 28, Magnolia met Humble in aan Upton, 
Freeman.... OTE $1.095 | Reneitinn Siete Howard, Glasscock, Mitchell and Winkl 
é “ “Humble in 
CENTRAL STATES FIELD: (Magnolia) (Humble) Shell Petroleum Corp., on Jan. 28, met 
Posted by Ohio Oil Co. a oe. a eh aoe cee Se 
_ (Effective Jan. 28, 1937) Below 21°..... $0.95 $0.95 and in Lea County, N. Mex. On Jan. 28, Shell pasted 
oe errr 1.35 ees cocccecs er eo in Yates shallow pool in Pecos county, Tex., $0.81. 
o , (Effective June 22, 1938) 23.239.” 1/04 104 June 4, 1937, Shell added Ector county to West 
wensboro, eg Ky.). ieee wei cenied 1.30 on ama : 1.07 1.07 Texas postings. ; ; ; 
, iffective Nov. 20, 1937) 25.95.9,....... 1.10 1.10 Jan. 28, Stanolind Oil & Gas Co. met Humble in 
Lima, BOs Ruth ee Ua oie te $1.00 See Ds. 1.18 1.13 Hendrick field, Winkler county. 
Posted by Owensboro Corp. SE ae 1.15 1.15 Jan. 28, Texas Co. met — in Ward and 
(Effective May 25, 1938) 28-28 .9.. 1.37 HS Winkler counties, Tex., and Lea County, N. M. 
oo oan | ae ee Si:25 | oes ‘ ey 4 ar ng grade 1s ss and —- at 3. -00. 
(Effective Aug. 8, 1938) ee 2 : pri nelair Prairie met Humble in 
Centralia, IN. (congested aren)."..........+-. $1.10 | 31-31-9000 1.23 1.33 Ward and Winkler, Tex. and Lea, N. M-, counties, 
> lf eee .25 .25 except that = gravity schedule ends wi an 
eee oy Sat OS Dieies Co. eS eee 1.37 Lay above, at $1. 
; ave Sune £2, ) Bese 9.5555. 1.29 1.29 = Const 1 Oil Co 
Stoll Pipe Line Oil (Ky.)..............+4- $1.30 35-35 9 for 131 Peete by Continental Oil Co. 
CANADIAN FIELDS 06-06.9........ oil 1.33 (Effective Jan. 28, 1937) 
Posted by Imperial Oil Limited J ae 34 & above 1.35 Artesia, Jackson and Maljamar pools, N. M.. .$0.90 
Western Ontario a. 139 COLORADO 
(Effective Sept. 9, 1933) Oe eh eid athe ; 
NTE DIE ORCA $2.10 | 4 & above.. 1.41 (Posted by Continental Oil Co.) 
OP Sie cia icicavatiannnste $2.17 "TEXAS FIELDS (Effective Jan. 28, 1937) 
Alberta—Turner Valley \ Posted by Humble Oil & Refining Co. Ft. Collins and — 
Cae Coe. Sa eabeee (*West Central Tezas) Below 29....... $1.01 35-35.9........81.15 
(Effective Jan. 1938) a 7 
= Ciets on” (Effective Jan. > “r%q SE Diccveeces .03 36-36.9. 2... oa. eae 
m Below 29....... $0.96 ee ee $1.10  * err 1.05 37-37 .9 cos Se 
40-40 .9 1.14 53-53 .9  ® ee 0.98 3636.9 rer 1.12 Wo 2 rer 1.07 - Eee o Bean 
41-41.9.. - 1.16 54-54 ea ht ee 1.00 ae 1.14 Mee Oss cooses 1.09 se ee 
42-42.9.. » eae 55-55 2} eee 1.02 nt Ee 1.16 URED. Pa dicvins.ese 1.11 40 & above. “ce Baa 
po a : eee 56-56 32-32.9......04. 1.04 ae PTE 1.18 BPecsvessee 1.13 
45-459... "134 rtp aaa S bewesle vee Zs 40 and above... 1.20 Canon City and Florence, Col...... Wee nex $1.10 
46-46.9.. - 1.26 59-59 *Includes Brown, Callahan, Coleman, Comanche, 
47-47.9. 128 == 60-60 Eastland, Fisher, Haskell,” Jones, Shackelford, cig Horta t-te pos ag “ 
. 2 - 1.30 61-61 Ste hens, Throckmorton and Young counties. All Shown Below ae iv um 
49-49 .9. ~ £32 62-62 ell Petroleum Corp., effective Jan. 28, posts Refining ° 
os ; . 1.34 63-63. Humble’s above schedule on Fisher county crude, (Effective Jan. 28, 1937) | 
$252.9. 1220002, 138 — gravity at 40.80; 2525.8, S00 Be 268 $092, | Carroll, Clark, Darst Crock, Hilbig, Salt Flat ae 
Grade Naphtha, 65 grav. & above.......... $2.14 27-27.9, $0.94, and 28-28.9 $0.96; rest of schedule Zoboroski fields. 2-5 =..+-+- 4. Zandt: ..:.$1:10 
Absorption Gasoline same as Humble’s in West Central Texas. Jan. "28, Magnolia met Humble in Darst_ Creek; 
oe eS ee $1.94 Note: Effective Oct. 1, 1937, Humble prices are $1.00 in Luling; $1.12 in Lytton Springs: 
MAE, 10 MIN WARS co icnicesissceaaae $2.08 based on 100% tank tables at 60F. — for Cleveland, and $1.15 in i rdin, bo’ 
{MID-CONTINENT *Kast Central Teras aan count » shee: Panag oe July 11, 1938, “ha 
ga " il Co. pos ‘or Hardin. 
(Effective Jan. 28, 1937) Below 29 — Jan. ay $1.17 pa a! 1937, The Texas Co. met Humble in 
(In Oklahoma- (In North-North 29-29.9......... 1.05 3636.9. 0.000. 19 _ 
*Kansas) Central Texas) 90-30.9.......0. 1.07 ED vaniaas 1.21 Anahuac, Dickinson, Flour Bluff and Turtlebay 
— ae $1.06 $0.96 oo. Serer 1 + ase eer re 1s (Effective Jan. 28, 1937) 
ae 1.08 0.98 on Sf POR oe OE 2 
30-309... 1.10 100 5 eerenee 1.13 Gand there... 1.30 | Eee St-------- 36-36.9........$1.28 
31-31.9.. 1.12 1.02 34-34.9......... 1.15 32-32.9 o« Lae 7. pene. 1.32 
$2-32.9.. 1.14 1.04 *Including al Cherokee, Limestone, Na- 33-339 a are Gene 1.22 39-399 . 1.34 
33-33.9.. 1.16 1:06 varro counties. SEMA Gc csccsss: 1.24 40 and above... 1.36 
34-34.9.. 1.18 1.08 Recon ee met in Mexia Humble's 35-35.9.........1 96 . 
3636'9. ; : = a. asad eis Conroe, Raccoon Bend (Deep sand crude) Tomball and 
38-38.9.. 1.26 1.16 Posted by Humble Oil & Refining Co. (Effective Jan. 28, 1937) 
oo 4 2 (Effective Jan. 28, 1937) i Below 29....... $1.20 Tee $1 34 
* 990.9 9 a 
{Prices sliown in table posted by Standard Oil Co. Gusts ‘tude | Sees. tas)| eee Le 
= a » and Stanolind Oil Pur- Below ag sag alle lara a H+ ade + (Saree 1.26 ne TE 1.40 
ee ee |e 0 I es ah a ase : : -32 2 a ft PET . 
Above Stanolind prices met as follows: 3636.9. ; : Bie aeede 1.00 0:98 eas'> ’ 30 rH oe ies e 4s 
Jan. 28, Continental, Oil Co. met in Okla., Kans., ” 2 Seeeete 1.02 0.97 Pe incisswas 1.32 
an or exas. inclair-Prairie met t Se eee .04 0. 9 : : 
Texas and North Gentral Texas, Jan. 28, Stanolind'’s | 3939.9. 1:06 1. ol Sem. 38, Mogeaiia set guile to Teuiell sot 
North Texas schedule. Same date, The Texas Co. 40 & above........ 1.08 1.03 — he = Hamble in Conroe, beginning with 
met in North-North Central Texas. Jan. 28, above prices met by Sinclair-Prairie and nT 
oe Effective June 16, ee Kanotex Refg. Co. posted Magnolia in the entire area and by Continental in Jefferson County, Tez. 
kla.-Kans. crude, 3 below, at $1.03, 35-35.9 Carson-Hutchinson “and by Texas Co. in Panhandle West Beaumont, see prices under Magnolia in | 
at $1.05, plus 2c differential to 40 & above, at $1.15. Sweet, same as Humble’s Gray Co. and on Panhandle center column. 
Note: 8 prices in Okla.-Kans. are for Sour, same as Carson-Hutchinson. (Continued on next page) 
x ee 
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CRUDE OIL MARKETS 


(Continued from preceding page) 





South-Southwest Texas (cont'd) 
Posted by Humble 


* Mirando 
(Effective July 6, 1937) 
Of rere $1.18 
> 1.20 
Oe 1.22 
bn se SER OTE 1.24 
. > aS 1.26 
Sn oe re 1.28 
iS Se 1.30 
oo, | ae 1.32 
2 Pe 1.34 
40 & above..... 1.36 





Dt ere 
*Includes Duval, Jim Hogg, Webb and Zapata 


counties, Tex. and Heyser and Placedo crudes. 

July 6, Magnolia posted same schedule as Humble 
in Mirando. 

July 6, 1937, Texas Co. posted for Duval-Mirando, 
$0.96 for below 21, plus 2c differential, to $1.12 for 
28 & above. 

LOUISIANA-ARKANSAS 
Posted by Standard Oil Co. of Louisiana 
(Effective Jan. 28, 1937) 


_-—_ x 
. & “42 
> 

; as I 
P o a. : Zin 

ei By BONE RS 

f< ed ezic FSS 

Below 21° $0.90 $0.93 $0.90 $0.83 
21-21.9.. for for .93 for 
22-22.9.. oil oil .96 oil 
23-23.9.. Below Below .99 Below 
24-24.9.... 25° 25° 1.02 35° 
25-25 .9.. $0.92 $0.95 1.05 $0.85 
26-26.9.... .94 .97 1.08 2387 
27-27.9.. .96 .99 1.10 .89 
28-28 .9.... .98 1.01 | 91 
2929.90 1.00 1.03 1.14 .93 
30-30 .9... 1.02 1.05 1.16 95 
$1-31.9... 1.04 1.07 1.18 .97 
$2-32.9... 1.06 1.09 1.20 .99 
33-33.9... 1.08 1.11 Rae 1.01 
34-34.9... 1.10 Evae 1.24 1.03 
35-35.9... 1.12 1.15 1.26 1.05 
36-36.9... 1.14 rue ean 1.07 
37-37.9.. 1.16 1.19 1.30 1.09 
38-38.9.... 1.18 1.21 1.32 1.11 
39-39.9.... 1.20 1.23 1.34 1.13 
40 & above 1.22 1.25 1.36 1.15 


*Includes Caddo, Homer, Haynesville, Sabine, 
De Soto, Sarepta, Carterville, E] Dorado, Bunkie 
and Miller county. 

tIncludes Buckner, Magnolia, and Village Is. 
Bo eS eae res .90 
Urania, La. (Ark. Fuel Oil Co., Jan. 28 '37). $1.02 





(Posted by Continental Oil Co.) 
*Tepetate, *Abbeville and *Ville Platte, La. $1.24 


*Tepetate effective Jan. 28, 1937; Abbeville and 
Ville Platte, June 1, 1938. 


Jan. 28, 1937, Magnolia met S. 0. La.’s No. La.- 
Ark. gravity and price schedule in Pine Island, 
Haynesville, Bull Bayou and Cotton Valley, La., 
and in Eldorado and Rainbow districts, Ark.; and 
met S. O. La's Rodessa prices; and in Lockport, 
Iowa, Cameron Meadow, La., posted Humble’s 
o— and price schedule on Mirando. El Dorado 
fast Field, Ark. price same as Smackover, effective 
Jan. 28, '37. 

Jan. 28, The Texas Co. met S. O. La. in N. La., 
except that its gravity schedule begins with below 
27 at $0.94. It posted $1.37 for Garden Island, La., 
$1.24 for LaFitte, La. and $0.90 for Smackover. 


*GULF COASTAL FIELDS 
Posted by Humble Oil & Refining Co. and 
The Texas Co. 
tRefugio 
Saxet, etc. 


(Effective Jan. 28, 1937 (Humble) 


Humble Texas (July 6,°37) 
Below 18.. $0.95 °$0.95 autre 
18-18.9.... for for wee 
19-19.9.,.. below below — 
20-20.9.... 1° a ag $1.01 
21-21.9... 0.98 0.98 1.03 
22-22 .9... 1.01 1.01 1.05 
23-23 .9... 1.04 1.04 1.07 
24-24.9... 1.07 1.07 1.09 
25-25 .9... 1.10 1.106 1.11 
26-26 .9.... 1.38 1.13 1.13 
27-27.9... 1.15 1.15 1.15 
28-28 .9... Li 1.17 117 
29-29 .9.... 1.19 1.19 1.19 
30-30.9.... 1.23 Be 1.21 
31-31.9.... 1.23 1.28 1.23 
32-32.9.... 1.25 1.3 1.25 
33-33 .9.. 1.2 1.27 1.27 
34-34.9.... 1.29 1.29 1.29 
35-38 .9.... 1.31 for 1.31 
36-36.9.. 1.39 oil 1.33 
37-37.9.... 1.35 34° 1.35 
38-38 .9.. 1.37 and 1.32 
39-39.9.... 1.39 above. 1.39 
40 & above. 1.41 1.41 


tIncludes also Greta, O’Connor-McFadden, Taft, 
Plymouth and Tom O'Connor crudes. 

*Humble’s prices apply in these Texas fields: 
Amelia, Barbers Hill, Clinton, Goose Creek, Hull, 
Liberty, Mykawa, Orange, Pierce Junction, Raccoon 
Bend, (shallow sand), Sugarland, Thompsons, and 
West Columbia. Same prices also apply, effective 
Feb. 1, 1938, in Clinton, Tex., posted by Stanolind 





| 
| 


Jan. 28, Sinclair-Prairie met above Humble 
schedule in full. 

t$0.95 for oil below 21° posted April 1, 1938. 

July 6, 1937, The Texas Co. posted for yy oe 
which includes Greta, Saxet and Taft: $1.01 for 
low 21, plus 2c differential, to $1.17 for 28 & above. 

Texas Co. tings in Gulf Coastal Texas include: 
Arriola, ic Conan, Ganado, Humble, Liberty, 
Magnet, Manvel, Markham, Mauritz, McFaddin, 
Pickett Ridge, Port Neches, Sour Lake, West 
Columbia and Withers. In Gulf Coastal Louisiana: 
Bay St. Elaine, Caillou Island, Dog Lake, Four 
Isle, Gillis, Horseshoe Bayou, Iberia, Lake Barre, 
Lake Pelto, Leesville and Port Barre. 


ROCKY MOUNTAIN FIELDS 
Posted by Stanolind Oil & Gas Co. 
(Effective Jan. 28, 1937) 


Salt Creek, (except Tensleep crude), Midway and 
Dutton Creek, Wyo., same schedule as Stanolind 
posts in Oklahoma, Kansas which see under Mid- 
Continent crude on previous page. 


(Effective Jan. 6, 1938) 


Tensleep, Salt Creek field.............0000: $0.70 
(Effective Jan. 28, 1937) 
GN oi oka snk cesanwneednnds $1.30 
We RAE Rees cinewercsucecsamameeenae 1.18 
(0 eer re oc. 5 
RES On a can adudeeakinetewabees 1.33 
De ck ic edanennacadeenceumennwas 1.23 
(Effective July 8, 1938) 

8 eer $1.05 
CAN CIN Secu ecaccewavenccacaaeed 1.05 
(Effective May 1, 1938) 

Co a res et 7 $0.65 
Ce CE, BONOE cece tccsencetesdaceses 0.50 
SE EIS WE eas cracecccencnawaas 0.45 
(Effective Nov. 4, 1936) 

Wit BOR0 io ioc icc cecsccccccunseenacaes $0.62 
Posted by Ohio Oil Co. 

(Effective, July 8, 1938) 

Elk Basin, Wyo...........+sseseceeeeeees $1.05 
Ce Cet, Re hie cc cctcccctcntadccanes 1.05 
(Effective Jan. 28, 1937) 

WO Geo vc cwntcecccwecdeccqecedises 1 205 
Ride GI sii das scacnnce dcenecseecueues 0.97 
(Effective May 1, 1938) 

Cats Cae MANOR oie ccevicceocccccesdecs $0.50 
(Effective Nov. 16, 1937) 
Ere re re ee rT .90 
Posted by Continental Oil Co. 
(Effective Jan. 1, 1938) 

Ce Cr Pie ines cindctcccancectuciass $1.30 
(Effective Jan. 28, 1937) 

Wiley Pe Wink occ cccccccevarssneccass $1.18 
Ramee CHORE, Wi ic cc cctacccctescccecees 0.97 
































—— 





CALIFORNIA, Posted by Standard Oil of California 


All gravities above those quoted take highest pr 





Springs, Kern Front ae Hill boy 
ilmington, 
3 
<= 
o~s a a 
a © ~ 
eee i = § 4 
cS _ 
SEER io: F 33 
qwicoi ii: 
esse § 3 223 7 3 
Gravity HTS < x = = 
5) 5 are le whe ae 
14-14.9. $0.80 $0.79 $0.74 $0.78 $0.79 $0.80 $0 
15-15.9. .80 .79 .74 .78 .79 .80 
16-16.9. .80 .79 .74 .78 .79 .80 
im? 0 @ @ @ & & 
18-18.9. .80 .79 .74 .78 .84 .80 
19-19.9.  .82 .79 .74 .82 .87 .84 
20-20.9. .85 .79 .74 .85 .90 .88 
21-21.9. .88 .79 .74 .89 .93 93 
22-22.9. .92 .82 .74 .92 .96 98 
23-23.9. .95 .86 .77 .96 .99 1.02 
24-24.9. .99 91 (80 1.00 1.02 1.06 
25-25.9. 1.03 .95 .82 1.03 1.05 1.11 1 
26-26.9. 1.06 1.00 .85 1.07 1.09 1.16 1 
27-37.9. 2.36 1.05 46 1.20 1. .... 1 
28-28.9. 1.14 1.10 .90 1.14 1.15 .... 1 
29-29.9. 1.17 1.15 .93 1.18 1.18 @ 1 
30-30.9. 1.21 1.19 .95 1.22 1.21 ¢ 1 
31-31.9. acs La a 1 
32-32.9. *Elwood Terrace i a 1 
ee *: oe Mee 
34-34.9. 1.32 ee 
35-35.9. 1.35 aa 
36-36.9. 1.39 7 
37-37.9. 1.43 = 
38-38 .9. aes : 
39-399. © 
40-40 .9. rom 
41-41.9. Gee 
42-429. 
43-43 .9. 
44-449. 
45-45 ..9. 
46-46.9. 
47-47.9. 
48-48 9. 
*F. o. b. 


Olinda Brea 


Now ODO 0 oon: aa 
BERSSSSSSSSSZSaaaa: Ca 
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ice offered in the field. Prices otie Feb. 26, 1936, exce 
effective March 7, 1936; Elk Hil. D 
t. 15, 1937; Greeley-Canal, July 9, 1938; Santa Maria Valley, by Union Oil, May 20, 1938. 


effective June 22, 1936; 


Huntington Beach, Playa del Rey, Santa Fe 


e 
- 
(-] 
+ 
8 : a 
3 oa 3 ° wn j 
- ~ 
6 $ ads = 
go6f ~éO6S& 2o= § # > oe 
Bg gis 2g 2 
<<. & « #& BS EB § 8 
.. sees $0.80 $0.76 $0.76 $0.77 $0.78 .... $0.70 
ar lek ie Cee ie 
ne a a a — a ee 70 
ae a ae ee, a ee 70 
oy « 2 26 22 2 2x 
ae « <6 26 22 22 2 iu 70 
ee a ae a: oe a ea 
nee . SS © 26 7 a . 
wa <a.  €& SE ce we 
.84 .79 .96 .88 .93 .82 .92 .78 
88 .81 .99 .91 .96 .85 .96 .82 
6S 081.0 6... 2 © 
.98 .86 1.05 .98 .92 1.03 .90 
Le fF i. ES .96 1.06 .95 ‘ 
1.07 .90 1.06 .99 1.10 .99 ‘4 
1.1% = .98 1.09 1.03 1.14 1.03 
1.17 .95 ay 1.07 1.17 1.08 
1.22 .97 1.11 1.21 1.12 
1.27 1.00 1.14 1.25 1.16 
i ae 1.18 1.28 1.20 
1.37 1.22 1.32 1.25 
1.42 1.25 .... 1.29 
1.46 1.29 1.33 
1.51 1.32 1.37 
1.56 1.36 1.42 
1.61 1.40 oo 
1.66 1.43 


eee 


iew Area, Aug. 19, 1936; El Segundo and 





2 
3 a i ~ ‘ 
& =38 Gp 
; Geas . Od is 
5 at fs) 3 b} ? 
° >| 
ae Oe ee i if 
3 a 
s #4 ges ce § 8 ae 
Paks $0.70 $0.70 aacaks ee i" $0.70 ats -42 
oa a Soe 17 :70 .... .4 
em The ie 70 :70 .... .46 
a oe {ee oe cece gee 
"70 (760 (Ci. CiwCiTsC(‘(<‘ TO CO 
ca a, rrr a, a ce 
"73 «182 «4182 «1... «182 [74% 70 ; 
"77 187 «(87 :... 4186 [78 :72 
"80 92 (92 |... ‘90 [82 :76 
‘84 197 (97 .... 19% [86 79 
"88 1.01 1.01 |... [98 190 .83 
y Ber Se Deco yee: 
"95 1.10 1.10 90.91 1.06 2... 22.0 cece 
y ae Me Be Fe eee 
yy ae a See eu Geeeeeere 
1:06 1-25 1.25 1.02 1.18 Se 
1.09 1.29 1.29 1.06 cae 
1.13 1.34 1.34 1.09 Kettleman Hills ‘bbe’ 
1-17 1.38 1.38 1.13... 1.19 Fokkd (eped 
TAO sacs cues Se es re 
He 1:20 -..; 1.27 rs 
1.24 :... 1.31 zm 
1.28 .... 1.35 or 
1.31 1.39 = 
1.35 1.43 2 
1.39 pees 
1.43 
1.46 
1.50 " 
1.54 : ; 
1.57 
1.61 : 
1.65 2 
1.68 aes 


ship. 
tAlso McKittrick, Kern River. Kern Front and Round Mountain $0.70 thru 19.9 gravity; no higher gravity quoted. sf : 
ilmington prices differ on gravities below 18.9. Prices are: 14-16.9, $0.75; 17-17.9, $0.77; and 18-18.9, $0.79; rest of schedule same as Signal Hill. 
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Positions Wanted 


ENGINEER, PROCESS DESIGNER, RE- 
FINERY SUPERINTENDENT. Experienced 
in construction and operation light oil plants 
including combination topping, cracking 
units, Poly units, vacuum and atmospheric 
equipment. Box 32. 


GREASE, SOAP, LUBE OIL—9 years experi- 
ence in testing, manufacture and super- 
vision. College and practical training. Ex- 
cellent references. Box 37. 


PETROLEUM ENGINEER: Pennsylvania 
State College graduate, 1938. Age 22; single; 
protestant; excellent health; good team- 
worker. Some practical experience. Refer- 
ences or other details will be given without 
obligation to the inquirer. Will go any- 
where. High salary no object but chances 
for advancement preferred. Drew W. Get- 
gen, 927 Prospect Avenue, Williamsport, 
Pennsylvania. 


JOBBER’S. SALESMAN, 38, desires change. 
Fifteen years experience with dealer, auto- 
motive, industrial trade. Happily married 
but free to travel larger territory with 
prospects of advancement. Box 36. 


YOUNG MAN two years stenographer for 
production superintendent. -Five years pri- 
vate secretary to vice president and general 
manager major company. Now assistant 
retail sales organization nationwide mar- 
keter. Thoroughly experienced, efficient, 
industrious. Can prove invaluable to busy 
executive as private secretary or assistant. 
Highest references. Box 35, National Petro- 
leum News. 


Equipment Wanted 


ONE 3800 GALLON 3 compartment semi- 
trailer, gasoline. Double bulkhead. State 
price and_ description. Send picture if 
possible. Doty Oil Co., 125 W. Michigan St., 
Ottawa, Il. 


WANTED—Late Model, 800 or 1000 gallon 
tank truck. Passaic Valley Oil Company, 
Main St., Stirling, N. J. 


For Sale 


For Sale—Several Million tons of 
FULLERS EARTH 


Report of refinery test runs available. 
— located in Michigan on Rail- 
road. 





Chas. W. Hopkinson 
17216 Edgewater Drive, Lakewood, O. 








Professional Services 





ACCURATE LABORATORY TESTS 
GASOLINE OIL 


Standard Methods Employed 
Octane Ratings by A. S. T. M. CFR Unit 


THE DETROIT TESTING LABORATORY 
554 Bagley Avenue, Detroit, Mich. 








HUNTLEY & HUNTLEY 


Petroleum Geologists and Engineers 


L. G. Huntley J. R. Wylie, Jr. 
H. Rutherford, Geophysics 


Grant Building Pittsburgh, Pa. 








ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 


Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 
w J 


Telephone Bigelow $-4020 
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Index to Advertisers 





This index is published as a convenience 
to the reader. Every care is taken to 
make it accurate, but National Petro- 
leum News assumes no responsibility for 
errors or omissions. 





Acheson Colloids Corp. ....0.0 0.52 «cess 
Aluminum Co. of America ....... 
American Telephone & Telegraph 

Co. 


Battenfeld Grease & Oil Corp. ..... 
Berry Sone Co., dames GB, ....0000% 
Blackmer Rotary Pump Co. ....... 33 
Bowser & Co., Inc., S. F.... 

Bradford Oil Refg. Co. ..... 

Brodie Co., Inc., Ralph N. ......... 
Buckeye Iron & Brass Works..... 
Butler Manufacturing Co. ........ 
Cee Oe OO a ce sessca sano 
Champion Spark Plug Co. ......... 
CORT BO, Ss isos ss ce cicee 
Chicago Bridge & Iron Co. ....... 
Chiigan Oli TOer Oo. TAG. ...c ences 
eS gs | > re 
Columbian Steel Tank Co. 
Comewango0 Berg. GO. ...<sssesccess 
Curtis Pneumatic Machinery Co.... 
Cushing Refg. & Gasoline Co....... 35 


Davis Welding & Mfg. Co. ........ 
OGD TROCK Soer SOOT. 6 < kcecicsesci 
du Pont de Nemours & Co., E, I. 


pial 


Edwards & Co., Vincent .......... 
Electric Storage Battery Co. 
Erie Meter Systems, Inc. 
Ethyl Gasoline Corp. 
Exide Batteries 


Fairbanks-Morse & Co. ........... 
oy. & 3 ere rere ee 
Fleet-Wing Corp. 
i ee a Serr rere rer 
Freedom Oil Works Co. ........... 
Fruehauf Trailer Co. 


General American Transportation 

RI one rena drain dike Sie alw ees Walaa S 
General Blectric ©0.. ....ccssccssses BA 
Giant ‘Tire & Hubner Co. .......65. 
Gilbert & Barker Mfg. Co. 
eg ee ara 
Goodyear Tire & Rubber Co. ...... 31 
eo alt St”, Serer re are 


Hays Mfg. Co. 
ge Es ee eee errr ae 
Hinde & Dauch Paper Co, 
Humble Oil & Refg. Co. 


International Harvester Co. ....... 3 
Kidde & Co., Inc., Walter 


Leland Electric Co. ...... 
McDonald Mfg. Co., A. Y. 
ge sg a > rr 
Mid-Continent Petroleum Corp.... 
Miller Tires ... ‘ Pre 

Morrison Bros. 
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IRGCIOMAL BECCOP CG. 5 ccc tac sews 
National Petroleum News .......13, 32 
MALIONGL PUMPS TWOTP. «.....060 30 
Neptune Meter Co. 

Ohio Oil Co. ; ; 39 
Oil Equipment Mfg. Co. 


Prhiltins Petroieum Co. 2. ...sccciee 
Pittsburgh Equitable Meter Co.. 
Pittsburgh Plate Glass Co. ...... 
rare te ©. 4.5: Fourth Cover 
| a RIE ERE oir? Reena aeiee gee sopra nae Wate 


Republic Oil Co. ae 
Roper Corp., Geo. D. .. 


Service Station Equipment Co 
Shand & Jurs Co. 

| rer erarer 
Skelly Oil Co. .. 
i ON AO, a cic wadesecn 
Southwest Pump Co. .......eee0e. 
Standara Of] Co. of Ny J... ..5 ss: 
Standard Steel Works 

Sun Oil Co. 


Texaco Development Corp. 
Ci a > ee ere 
Tokheim Oil Tank & Pump Co. ... 


U. S. Air Compressor Co.. .Second Cover 


U. S. Rubber Products Co., Inc..... 
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Coming Meetings 


Mississippi Oil Dealers, Jackson, Miss., some 
time in Sept. 

American Chemical Society, Milwaukee, 
Wis., Sept. 5 to 9. 

Kentucky Petroleum Marketers Assn., an- 
nual fall conference and golf tourna- 
ment, Brown Hotel and Big Spring Golf 
Club, Louisville, Sept. 8. 

National Petroleum. Assn., 36th annual 
meeting, Hotel Traymore, Atlantic City, 
Sept. 14, 15 and 16. 

Oil Trades Assn. of New York, sports day, 
Pelham Country Club, Pelham, N. 
Sept. 20. 

National Association of Petroleum Retail- 
ers, annual meeting, St. Louis, Sept. 27, 
28 and 29. 

American Assn. of Petroleum Geologists, 
mid-year meeting, under direction of West 
Texas Geological Society, El Paso, Tex., 
Sept. 27-Oct. 2. 

National Lubricating Grease Institute, 6th 
annual meeting, Chicago, Oct. 3 and 4. 
Ohio Petroleum Marketers Assn., fall con- 
ference and golf tournament, Ohio Hotel 
and Southern Hills Country Club, Youngs- 

town, O., Oct. 5, 6. 

American Institute of Mining and Metal- 
lurgical Engineers, Petroleum Division, 
Plaza Hotel, San Antonio, Tex., Oct. 5-7. 

New England States Tax Officials Assn., 
26th annual conference, Bangor, Me., 
Oct. 6, 7. 

Society of Automotive Engineers, national 
regional fuels and lubricants meeting, 
Tulsa, Okla., Oct. 6 and 7. 

Montana National Bituminous Conference, 
sponsored by Western Petr. Refiners Assn. 
and Mont. and Miss. highway depart- 
ments, Edgewater Gulf Hotel, Biloxi, 
Miss., Oct. 10 to 13. 

American Gas Assn., Atlantic City, N. J., 
Oct. 10 to 14. 

National Safety Congress, Petroleum Sec- 
tion, Hotel Stevens, Chicago, Ill., Oct. 
10 to 14. 

Indiana Independent Petroleum Assn., Fall 
convention, Hotel Severin, Indianapolis, 
Ind., Oct. 12 and 13. 

National Stripper Well Assn., annual meet- 
ing, Tulsa, Okla., Oct. 18. 

Independent Petroleum Assn. of America, 
Tulsa, Okla., Oct. 19, 20 and 21. 

American Inst. of Mining & Metallurgical 
Engineers, Petroleum Division, Los An- 
geles, Oct. 20, 21. 

National Assn. of Credit Men, Petroleum 
Refiners Division, Indianapolis, Athletic 
Club, Indianapolis, Ind., Oct. 24, 25, 26. 

National Petroleum Assn. Dept. of Fire & 
Accident Prevention, Semi-Annual Meet- 
ing, Olean, N. Y., Oct. 26. 

Mid-Continent Oil & Gas Assn., Texas Divi- 
sion, San Antonio, Tex., Oct. 27, 28, 29. 
American Trucking Assns., Inc., 5th annual 

convention, Detroit, Oct. 31-Nov. 2. 

Oil Trades Assn. of New York, annual ban- 
= seaman, Hotel, New York, 
Nov. 1. 

American Institute of Mining and Metallur- 
gical Engineers, regional meeting, Tucson, 
Ariz., Nov. 1 to 5. 

American Assn. of Petroleum Geologists, 
Pacific Section, Los Angeles, Calif., Nov. 
3, 4 


” 


National Automobile Show, Grand Central 
Palace, New York, Nov. 11 to 18. 

National Motor Truck Show, Port of New 
York Authority Bldg., New York, Nov. 
11 to 18. 

Society of Automotive Engineers, annual 
dinner, Commodore Hotel, New York, 
N. Y., Nov. 14. 

American Petroleum Institute, 19th annual 
meeting, Stevens Hotel, Chicago, Ill., Nov 
14 to 18. 

American Society of Mechanical Engineers, 
Philadelphia, Pa., Dec. 4 to 9. 

Exposition of Chemical Industries, Grand 
Central Palace, New York, Dec. 4 to 9. 
Nebraska Petroleum Marketers, Inc., Omaha, 

Nebr., Dec. 6 to 8. 


—1939— 


Society of Automotive Engineers, annual 
meeting, Detroit, Mich., Jan. 9 to 13. 

Northwest Petroleum Assn, (Minnesota Di- 
vision), Lowry Hotel, St. Paul, Minn., Jan. 
26 and 27. 

Twelfth National Asphalt Conference, aus- 
pices of The Asphalt Institute, Biltmore 
Hotel, Los Angeles, Feb. 20 to 24. 
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GILBARC 


® The Calco-Meter 96 is so 
amazingly quiet it is creating a 
sensation in vibrationless per- 
formance for two good reasons: 


(1) All mechanical parts are 
mounted on thick, live 
rubber; 


(2) It has the greatest rigidity 
ever built into a pump. 


One-Man Hook-On Panels. 
Front and rear panels are inde- 





It Purrs on Cushions of Rubber 








AIR COMPRESSORS. All types and 
sizes backed by the Gilbert & Barker 
service and quality guarantee. 











M4 


-METER 


pendent of rest of housing. No 
bolts. No screws. No fuss. No 
bother. Just slip them off the 
hooks to remove—or replace them. 


Snap-On Trim. For conve- 
nience in repainting, the trim 
snaps off and on. 


Defies Description—With 
many refinements in appearance, 
convenience and mechanical efh- 
ciency, the Vibra- 
tionless Calco- 
Meter 96 must be 
seen to be fully 
appreciated. Set- 
ting a new stand- 
ard and style for 
gasoline pumps, 
it will automatic- 
ally sell more gal- 
lons to the motor- 
ist. Write for Bul- 
letin 96. 





GILBERT & BARKER MANUFACTURING CO. 


SPRINGFIELD, MASS. 





AUGUST 24, 1938 


TORONTO, ONT., CANADA 


















Robert E. Hardwicke 





. Outstanding advocate of the oil industry’s conservation movement 

is Robert E. Hardwicke, Fort Worth attorney, elected vice chairman 
of the Mineral Laws Section of the American Bar Association at its 
recent meeting in Cleveland. 





He has assisted in drafting the oil and gas statutes of several 
states and he has appeared on behalf of the Texas regulatory 
authorities in numerous suits filed to nullify conservation orders. 
He is a special lecturer on petroleum economics at the University 
of Texas and an author on the subject of the laws pertaining to oil 
and gas production. 
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